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President Truman’s 
Fire Conference In 
Washington May 6-8 


Fifteen Hundred Public Officials, 
Business and Civic Representa- 
tives Expected to Attend 


PRESIDENT SPEAKS TUESDAY 








Reports of Six Committees on Un- 
derlying Causes of Excessive Loss 
by Fire Will be Presented 





Fifteen hundred public officials and 
representatives of a large number of 
important business, civic, service, 
women’s and farm organizations will 
meet in Washington, D. C. on May 6, 
7 and 8, to attend a national conference 
on fire prevention called by President 
[ruman to develop a practical program 
for a country-wide drive against the 
fire menace, President Truman will 
address the opening session on Tuesday 
morning May 6. 

Under the chairmanship of Major 
General Philip B. Fleming, Federal 
Works Administrator, the conference 
will bring together responsible federal, 
state and municipal authorities and ex- 
perts in all phases of fire prevention and 
protection. 


Committees Studying Fire Causes 


Six committees have been making 
preliminary studies of the underlying 
causes for the present excessive loss 
of life and property by fire and of ways 
and means for reducing them. Their 
findings will form the basis for recom- 
nendations of the conference. 


Working under the general super- 
vision of W. E. Reynolds, Commis- 
ioner of Public Buildings, Federal 


Works Agency and chairman of the 
Conference Coordinating Committee, 
hese committees have been functioning 

r the past three months. 

John C. Knox, United States District 
udge, Second District of New York, 
heads a committee on laws and law 
enforcement which is largely composed 
of prominent lawyers. It has explored 
the question of state laws that will pro- 
ide minimum standards of regulation 
or fire safety and facilitate the adop- 
ion of municipal ordinances that will 
ugment these minimum standards. The 
egality of so-called retroactive features 
f£ laws and ordinances pertaining to 
re safety has also been carefully 
tudied. 

A committee on fire prevention edu- 
ition under the chairmanship of Dr. 
larry Byrd, president of the University 


(Continued on Page 23) 
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Accidents never announce themselves. 
They just happen. And when they do, 
they always increase expense and often 
wipe out savings. Especially now with 
today’s unprecedented accident rate your 





(Fire Department) . 


deserve the best in protection 


rovay .. . Carefree 


- 









TOMORROW... 7 


prospects’ financial security deserves the 
best in protection. 

You can guarantee this security through 
the broad and modernized protection of a 
London and Lancashire accident policy. 


tHe London ano Lancashire 


GROUP 


THE LONDON & LANCASHIRE INSURANCE COMPANY, LID. © ORIENT INSURANCE COM 
PANY © LAW UNION & ROCK INSURANCE COMPANY, LID. © SAFEGUARD INSURANCE 
COMPANY OF NEW YORK 


. STANDARD MARINE INSURANCE COMPANY, LID. 


LONDON & LANCASHIRE INDEMNITY COMPANY Of AMERICA 























Centennial Movie Bookings 


The Penn Mutual Centennial animated motion picture, “100 
Years of Security” — a combination history of the Company and 
annual statement — is booked for showings in the following cities 
during May. These are in addition to the 90 showings already held. 

May 13, Wooster, Ohio. 
May 14, Springfield, Ohio. 


May 21, Decatur, Michigan. 


Advertisements in local newspapers announce the place and 
hour of the showing, and cards of admission for policyowners 
and friends may be secured by telephoning or writing the Penn 
Mutual district office in that city. 


1847 — Penn Mutual Centennial — 1947 


THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 


President 


INDEPENDENCE SQUARE, PHILADELPHIA 
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World’s Scientific 
Managers to Have 
Swedish Congress 


Holgar J. Johnson Chairman of 
Commerce and Industry Com- 
mittee; Sails in June 


BUSINESS LEADERS TO GO 


LOMA on National Management 
Council; Why World Commerce 
Is a Two-Way Street 


The International Manage 
ment Congress, an assembly of world 
leaders in the fields of management o 
industry, business, banking, journalisn 
and commerce, is to resume its triennia 
assemblies which were interrupted b 
the World War. It will have its eight 
congress in Stockholm, July 3 to & 
and will be held under the auspices « 
the International Committee of Scie1 
tific Management, president of whic 
is William L. Batt, president of SK 
Industries, Inc., vice chairman durin 
the war of the War Production 
and now chairman of the inter-agenc 
policy committee on rubber. 


EFighth 


3oard 


Member of Committee 

For the first time life insurance w 
have a prominent part in the congres 
as Holgar J. Johnson, president of tl 
Institute of Life Insurat.ce, has been 
made chairman of the commerce and 
industry committee. Vice chairman of 
the committee is Edgar Kobak, pres 
dent of Mutual 
This committee consists of many leac 


Broadcasting Syste 
ers in American industry, including: 
John M. Hancock, Lehman Brother 
Thomas S. Holden, president, F. W 
Dodge Corp.; Malcolm Muir, presiden 
Newsweek; L. C. Stowell, 
Underwood Corp.; Thomas J. Watsor 
president, International Business M:z 
chines Carl Byoir, chairmai 
Carl Byoir & Associates; Merrill I 
Sands, Dictaphone Corp 
John A. Zellers, vice president, Remin: 


presiden 


Corp.; 
president, 


ton Rand, Inc.; Lewis H. Brown, chai: 


man, Johns-Manville Corp.; Alvin If 
Dodd, American Management Ass’ 
R. E. Deichler, vice president, Amer - 


can Overseas Airlines. 

In many countries National Manage- 
ment Councils have been appointed 1 
relation to affairs of the congress. Th 
National Management Council of th 
United States includes in its membe 
ship Life Office Management Associz 
tion, of which Frank L. Rowland, 
executive secretary. Other organizz- 
tions making up the Council are Ame 
ican Management Association, Amer 
can Society of Mechanical Engineer :, 
American Society for Public Admini 
tration, Association of Consulting Mar 


(Continued on Page 12) 














He answered the call at midnight 


Catt um™ John Smith. The name doesn’t matter. 
You’ve known him by many names and in many places. 


He was one of the men who answered the wild pounding 
on the door, that midnight of April 18, 1775, and spoke 
to the panting horseman whose name was Paul Revere. 


“To arms!” cried Revere. “The British are coming! 
We're meeting on Lexington green.” 
“T'll be there,” said John Smith, for he always is. 


John Smith put on his clothes, and filled his pockets 
with the bullets his wife had moulded in the fireplace. 
He took the long musket down from the wall. 


typ / UWEHE, . MUTUAL LIFE INSURANCE COMPANY 
ee BOSTON, MASSACHUSETTS 
a Y— 





He went to the cradle, and softly placed his hand on the 
head of the little boy who was sleeping there. 

Then he took his wife in his arms and kissed her. 

“Be careful, John,” said Mrs. Smith. 

“Don’t worry,” said John. And he went out, with his 
long farmer's stride, to keep his date with history. 

Do you know John Smith now? He is every American, in 
every time and place, who knows that independence is 
the breath of life. He makes up his own mind . . . worships 
in his own way .. . stands on his own feet... and provides 
for his own future through savings and life insurance. 


John Smith is you. 


i field 


A John Hancoch 


advertisement on Americanism 
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4dmund_ Fitzgerald— 





New President of Northwestern Mutual, Who Joined Company Four- 
teen Years Ago and Became Chief Assistant to Late M. J. Cleary, Went 
There from Banking Field; Long One of Milwaukee's 
Most Public-Spirited Citizens 


dmund Fitzgerald, elected president 
of ~ Northwestern Mutual Life last 
‘week, has been fourteen years with that 
c mpany, most of the time as_ chief 
lieutenant of the late Michael J. Cleary. 
Before going with the company he was 
in the banking field. The election gave 
widespread satisfaction to the field force 
as he is a popular figure who early won 
their confidence. He is also well liked 
by executives of other insurance com- 
panties. 
“Mr. Fitzgerald is tall, distinguished 

oking but without side, is direct in 
manner and speech, has a fine sense of 
humor, and is socially-minded. At Yale 
he did not have to work his way 
through. Although never having to 
worry about keeping the wolf from the 
door, he spent several years of his life 
after leaving the university as a flannel 
shirt laborer in an iron foundry. This 
eave him a sympathetic understanding of 
workers. As a life insurance executive 
this experience also proved helpful as 
he early began to know why security 
is the uppermost problem in the minds 
of millions of people. 

Mr. Fitzgerald is a member of a fam- 
ily which in former decades was en- 
gaged in shipping on the Great Lakes. 
His grandfather, John Fitzgerald, was 
captain of sailing vessels and built a 
number of them. John had six brothers, 
all of whom were ship captains in the 
davs when vessels were propelled by 
sails. Most of the brothers came ashore 
and entered business in Milwaukee. Ed- 
mund’s father, William E. Fitzgerald, 
was president of the Milwaukee Dry- 
lock Co., which built ships and repaired 
them. 

Edmund Fitzgerald was graduated in 
1912 from East Division High School, 
Milwaukee. Upon graduation from high 
school he took a year out and with his 
mother did extensive traveling in Europe 
and the Near East, beginning the jour- 
ney in Norway and Sweden and includ- 
ins visits to England, France, Switzer- 
land, Greece, Egypt and the Holy Land. 


Graduate of Yale 


\fter his return from his tour he 
went to Yale, Sheffield School, Class of 
15:6, where he majored in economics 
ar | became a Phi Beta Kappa. He was 
a member of the Colony Club and of 
th Brezelius Society; was on the Class 
Dy and Class Book committees; was 
cliirman of Undergraduate Discipline 
( mmittee, and until last year was a 
m mber of the Yale Alumni Advisory 
B ard as representative of the Wiscon- 
si Yale Alumni Association. In Yale 
\\» of his noted professors were Albert 
( Keller and Henry Seidel Canby. The 
la er, after becoming editor of the 
Surday Review of Literature, is now 
he d of its editorial board, and since 
10° has also been chairman of the 
jucces, Book-of-the-Month Club. Under 
P: fessor Canby Edmund studied Eng- 
lis. literature. 


Vhen seen by the writer Henry 





By CLarENcE AXMAN 


Seidel Canby said this week: “I am de- 
lighted to hear that my old student, 
Edmund Fitzgerald, has been appointed 
to a distinguished position. I remember 
him very well as a man whose promise 
and character showed when he was in 
college.” 

Returning to Milwaukee from Yale 
Mr. Fitzgerald went to work for the 
Patton Paint Co., an affiliate of the 
Pittsburgh Plate Glass Co., going into 
the sales division, with duties including 
the writing of sales promotion material. 


World War I Experience 


When World War I came along he 
joined the first officers’ camp at Fort 
Sheridan on Lake Michigan, a few miles 
north of Chicago. Graduated as a second 
lieutenant in field artillery he went to 
Camp Custer, Michigan, with Batterv F, 
328th Field Artillery, and with the bat- 
tery was advanced to first lieutenant 
and then to captain and battalion ad- 
jutant. On July 8, 1918, he went overseas, 
remaining there until March, 1919. First 
assignment was to the French Army as 
an observer in the Vosges Mountains 
section. 

“IT am enjoying this assignment very 
much,” he wrote to a member of his 
family. at the time. “The French are 
very good fellows, and there has been 
nothing more exciting so far, but some 
good games of bridge.” 

That situation didn’t last so _ long, 
however, as he rejoined his artillery 
battalion and it soon saw action in the 
neighborhood of Pont-a-Mousson. 

After his discharge from the Army a 
iob was found with the Northwestern 
Malleable Iron Co., a foundry making 
castings for automobiles, railroad cars 
and agricultural implements. His experi- 
ence with the iron foundry at the start 
was not of the white collar variety. 
Starting in the shop he became a 
moulder, then a core maker and next 
advancement was to shop foreman. 
From there he was transferred to the 
executive end and became production 
manager, later being elected secretary. 


Becomes a Banker 


Mr. Fitzgerald then went into the 
banking field. In January, 1929, he be- 
came associated with the First Wiscon- 
sin Group as a vice president and di- 
rector of the Second Wisconsin Na- 
tional Bank. In March, 1930, the Second 
Wisconsin consolidated with another 
affiliate in the First Wisconsin Group— 
the National Bank of Commerce. He 
was named a vice president and director 
of the National Bank of Commerce. 
Also he was in charge of, the bank’s 
advertising and public relations. In 
September, 1932, he was elected a vice 
president of the First Wisconsin Na- 
tional Bank when the National Bank of 
Commerce became a branch of the First 
Wisconsin. With that bank he remained 
until 1933 when he left to go with 
Northwestern Mutual. 

The First Wisconsin National Bank, 


which was founded in 1853, is the larg- 
est bank in Wisconsin and has twelve 
branch offices in Milwaukee. Its total 
resources as of December 31, 1946, were 
$545,385,000. 


Made a Trustee of Northwestern Mutual 


Mr. Fitzgerald’s first connection with 
the Northwestern Mutual Life was when 
he was elected a member of the board 
of trustees and served as a member of 
the finance committee in January, 1933. 
An admirer of his in Milwaukee for 
some years was the late Michael J. 
Cleary and they became warm friends. 
As vice president of the Northwestern 
Mutual Mr. Cleary had been thinking 
for some time that Ed Fitzgerald, who 
had won such a distinguished position in 
the banking field and was one of Mil- 
waukee’s most highly regarded citizens, 
should be with the organization. Cleary 
was elected president of the Northwest- 
ern Mutual on a Wednesday in October, 
1932. On the following Saturday the two 
were having luncheon in the Milwaukee 
Club at which time Cleary turned the 
conversation into the channels of his 
lunch companion’s future activities and 
objectives. 

“T think you should come with us,” he 
commented. 

Response of Mr. Fitzgerald was that 
he regarded the suggestion as a great 
compliment. The Northwestern was not 
only the biggest institution in Wiscon- 
son, but one of the leading life insurance 
companies of the nation. As the con- 
versation on this subject got more under 
way there was some discussion as to 
whether he should become a member of 
the board or join the organization as a 
vice president. One of his friends in 
discussing this conversation said to the 
writer: 

“Mr. Fitzgerald decided that it would 
be best for him to make his entry into 
the Northwestern Mutual as a trustee. 
That would enable the other trustees— 
and there are thirty of them—to have 
him under closer observation, and they 
could later decide whether he had the 
inherent regard for life insurance, the 
grasp of its protection, the balance and 
the other qualifications needed for an 
important vice presidential post with the 
company.” So he was elected a trustee. 

The more the trustees saw of the 
board’s new member at this close range 
in the board meetings, the greater was 
their desire that he should be on the 
company’s executive staff, and, thus, in 
July, 1933, Mr. Fitzgerald resigned as a 
trustee and was elected vice president. 
(The by-laws of the Northwestern Mu- 
tual provide for only two officers of the 
company being on the board.) 


Elected Vice President 


When he became vice president and 
asked Mr. Cleary what would be the na- 
ture of his work and his responsibilities, 
the answer was, “you will be assigned to 
general executive duties.” 


“That sounds interesting,” declared 





Fitzgerald, 
duties be?” 
Cleary’s response: 
plenty to do. There is work cut out for 
all the officers. You will be so very busy 
that you won't have time to worry about 
matters of designation. These are cru 
cial times when life companies are beset 
by troubles and how to haadle them.” 
_ The troubles to which Mr. Cleary re 
ferred were those confronting all the life 
insurance companies in the early 30's. 
Early Duties 

At the start Mr. Fitzgerald 
the financial officers. Financial adminis 
tration of the company then consisted 
of a bond department and a mortgage 
loan department, and as a banker Mr. 
Fitzgerald was familiar with the prob- 
lems which would concern such poe 
ments. 

One of the first things which Mr. 
Fitzgerald did was to make a tour of 
the country visiting the general agen 
cies to whom he interpreted the situation 
at the head office in the financial and 
some other departments other than thos¢ 
handling purely insurance and produc 
tion matters. The Northwestern Mutual 
has eighty-seven agencies and most of 
them have been visited by Mr. Fitz 
gerald, his acquaintance with the field 
force being very extensive. He also 
visited many of the home offices of other 
companies, meeting financial cdicers and 
other executives. His activities with th 
company then began to branch out into 
home office administration, methods and 
personnel and he became the chief as 
sistant to President Cleary. 

Becomes President of Life Office 

Management Association 

It was during the visits he made 
to home offices of other companie s that 
he built up a warm friendship for these 
officers. Their regard for him was evi 
denced when he was elected president 
of the Life Office Management Associa 
tion three years ago. Discussing the 
Northwestern Mutual executive’s con- 
nection with the LOMA Frank L. Row- 
land, executive secretary, said to The 
Eastern Underwriter: 

“Mr. Fitzgerald has always devoted a 
great deal of his time and interest to 
building the home office organization as 
a means of improving service to policy- 
holders and the field forces. His inter- 
ests in this activity attracted him to the 
work of the Life Office Management 
Association and he has always made 
available the full facilities of his com- 
pany for the promotion of this coopera- 
tive organization. 

“He served the LOMA as a director in 
1941, as a vice president in 1942 and was 
elected president of the association in 
1943. For several years he has served 
as a member of the executive commit- 
tee. 

“His particular interest in the work of 
the association has been in the field of 
personnel administration and he served 
as an active member of the LOMA sal- 
ary study committee for several years. 


“but exactly what will those 


“There will be 


assisted 
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His warm personality, democratic man- 
ner and ability to cope with seemingly 
insurmountable problems, especially dur- 
ing the war years, aided materially in 
the promotion of the association’s in- 
terests.” 

Discussing the impact Mr. Fitzgerald 
made on the Northwestern Mutual's 
field force one of the officers of the com- 
pany said this week: 
stimulat- 

agency 


“Tt was not long before his 
ing personality and grasp of 
problems captured the imagination and 
friendship of the field and he has been 
demand at agency meetings 
was as though a tailor 
him for the assignment. 
Rounding out a busy schedule of home 
office duties he assumed the chairman- 
ship of the company’s publicity commit- 
tee several The company’s 
national advertising program and _ its 
contribution to the newspaper campaign 
of Life Insurance Cos. in America have 
been under his direction. He assumed 
top responsibilities without fanfare. In 
iy opinion, he talent in a big way 
for doing things himself and an equal 
talent in getting others to do things for 
him. His associates have found that he 
can pass out assignments with despatch, 
dispose of details quickly and then show 
an unusual facility in keeping track of 
the results. His always open 
and he is continuously on the lookout 
for suggestions. While making field 
visits he has frequently said: ‘I’ve got 
life insurance religion from associating 
with our agents.’” 


in constant 
everywhere. It 
had measured 


years ago 


has 


door is 


Civic and Social Activities 


Mr. Fitzgerald’s civic and social wel- 
fare activities in Milwaukee have been 
many. For seventeen years he has been 
a director and for twelve years has been 
president of Columbia Hospital, Milwau- 
kee, which for many years has provided 
a high standard of medical care for its 
patients. Of unusual interest has been 
the completion of physical therapy and 
out-patient departments. In 1945 it es- 
tablished a fund for scientific advance- 
ment and education. One major purpose 
of the hospital is the training of nurses. 

He served as chairman of the board of 
trustees, Milwaukee-Downer Seminary 
from June, 1933, until June, 1943, when 
he retired. This famous Wisconsin 
school was organized in 1848 as Milwau- 
kee Female Seminary and in 1850 Cath- 


erine Beecher, sister of Henry Ward 
Beecher and Harriet Beecher Stowe, 
raised an endowment for the school in 
the East and in 1853 the name was 
changed to Milwaukee Female College 
and then to Milwaukee College. In 1895 


it was merged with Wisconsin Female 
Downer College, which had been founded 
in 1855 as Wisconsin Female College for 
Women, and name changed to Milwau- 
kee-Downer College. In 1935 the Lake 
School, formerly Miss Treat’s School, 
was merged in the Seminary and name is 
now Milwaukee-Downer Seminary. 

Its head mistress, Marjorie [rench, 
said to The Eastern Underwriter: “Mr. 
Fitzgerald put the school on its feet, 
built up a substantial bank balance and 
also a fine boarding school. He has 
always been personally interested in the 
faculty and pupils and is much beloved 
and respected by all. It was a sad day 
for us when he retired.” 

Mr. Fitzgerald is a member of the ex- 
ecutive committee of the Milwaukee 
County Community War Fund, and was 
campaign chairman of the Milwaukee 
Community Fund in 1931 at which time, 
despite the depression, the campaign suc- 
eeded in raising $1,329,544 from 140,733 
persons for thirty-two of the major so- 
welfare agencies of Milwaukee 
County. On June 8, 1932, he was awarded 
a certificate of distinctive civic service 
by Marquette University as a highlight 
fifty-first annual commencement 
In awarding this certificate 
Dean KE. A. Fitzpatrick of the graduate 
school said in part that the certificate 
was awarded because of “his special will- 
ingness in every community effort for 
the gene ral good.” 

Mr. Fitzgerald is a former member of 


cl il 


of its 


cxercises 


the board of American Red Cross Mil- 
waukee chapter; is on the Milwaukee 
County War Memorial Committee; is a 
trustee of the Young Women’s Christian 
Association and has been a trustee of 
Imannuel Presbyterian Church. In 
1940 he was appointed chairman of the 
safety division of Milwaukee Association 
of Commerce and was on its board of 
directors. Also, in 1940 he was made a 
member of insurance committee of 
Chamber of Commerce of the United 
States. He is a past president of the 
Milwaukee Country Club. He is a di- 
rector of Cutler-Hammer, Inc., Grede 
Foundries and the Wisconsin Telephone 
Co. 


His Family 


Mrs. Fitzgerald was Miss Elizabeth 
Bacon, daughter of F. R. Bacon, one of 
the leading business men of Milwaukee. 
She, too, is interested in health and wel- 
fare agencies and was the first chairman 
of the Nurses’ Aid program of Milwau- 
kee County during World War II. The 
family home is at 3150 East Kenwood 
Boulevard, Milwaukee, where Mrs. Fitz- 
gerald a number of years ago worked 
out a garden that was chosen by the 
Layton Art League in 1940 for its annual 
benefit tour to earn funds for scholar- 
ships and equipment at the Layton Art 
School. The garden was planned after 
her family had stopped using the front 
lawn as a baseball diamond. 

The Fitzgeralds have two children, 
Elizabeth and Edmund Bacon. Elizabeth 
is a graduate of Smith College. During 
the war she worked in the Office of 
Strategic Service in Washington, later 
spending ten months overseas at the 
Nuremburg trials doing research work 
for the War Department. After leaving 
the service she came to New York City 
where she is now employed. Edmund 
Bacon attended Deerfield Academy and 
then went into the United States Ma- 
rine Corps during the war. While with 
the Corps he was sent by the Marines 
to the University of Michigan where he 
received a degree in electrical engineer- 
ing. He is now with Cutler Hammer, 
Inc. On November 27 last, the engage- 
ment was announced of Edmund Bacon 
Fitzgerald to Betty McKee Christensen 
of Milwaukee. 

Recreations 

Mr. Fitzgerald is an_ enthusiastic 
golfer, but is more interested in the 
companionship of the foursome than in 
the He is also interested in a 
card game called pinochle rummy, and, 
according to Howard J. Tobin, a vice 
president of the Northwestern Mutual, 
“is more of an expert at pinochle rummy 
than at golf.” He reads a lot and en- 
joys music. Before the war his principal 
recreation was in traveling. With Mrs. 
Fitzgerald he made several trips to 
Europe, particularly to England. 

The writer would like to conclude this 
article by saying that, following in the 
Fitzgerald tradition, the subject of this 
sketch spends part of his vacations on 
the waves of Lake Michigan or some 
Wisconsin inland lake on a yacht, but 
that would be inaccurate. While fond 
of the ocean and the lakes his voyages 
have been taken in the role of a pas- 
senger, 


score. 


HONOR FOR CLOVER AGENCY 
Gets Penn Mutual’s President’s Award; 
With Company Since 1929; 
Prominent in Kansas City 
The Wayne Clover agency, Kansas 
City, has been awarded the Penn Mu- 
tual’s President’s Cup which was _ pre- 
sented to him April 28 at a dinner in 
Kansas City by Eric G. Johnson, vice 
president. The agency was designated 
as the group which during 1946 “made 
the most outstanding contribution to 
the company’s The agency 
has thirty-two representatives, including 

six women. 

Mr. Clover became a Penn Mutual 
representative in 1929. He has been a 
leader in his city’s Community Chest 
campaign; and is chairman of Kansas 


progress.” 


City’s general agents and managers as- 
He is a 32d degree Mason. 


sociation. 





Co-General Agent in 
Boston for Mutual Benefit 





FERN D. HASELTON 


Fern D. Haselton has been named co- 
general agent with William E. Johnson, 
Jr., of the Boston office of Mutual Bene- 
fit, H. Bruce Palmer, superintendent of 
agencies, has announced. Mr. Haselton 
has served as associate general agent in 
Boston since January, 1943. 

Prior to his Boston post, Mr. Haselton 
was manager in St. Louis and before 
that, assistant superintendent of agen- 
cies. While at the home office he was 
one of the men responsible for originat- 
ing the Analagraph now widely used by 
Mutual Benefit agents. 

Mr. Haselton began his insurance ca- 
reer as an agent in New Hampshire in 


1932 and, despite the depression pe- 
riod soon became one of the leading 
insurance men in his community and 


then went on to supervisory work. 





SHANKS’ LOS ANGELES TRIP 


Prudential President to Make 

Talks; Vice President Howell 
Also to Speak 

Carrol M. Shanks, president; Valen- 
tine Howell, Robert M. Green and Harry 
Volk vice presidents, The Prudential, are 
in Los Angeles. They are attending the 
laying of the corner stone of the Pru- 
dential’s new Pacific Coast head office. 
Mr. Shanks is addressing the Los 
Angeles Chamber of Commerce today, 
and he and Mr. Howell will address the 
Los Angeles Managers Association May 


Two 


Mr. Shanks will be guest of honor 
at a luncheon to be given him by the 
Los Angeles advisory committee of The 
Prudential. Chairman of that committee 
is Norman Chandler, publisher, Los 
Angeles Times, other members being 
James E. Shelton, president, Security- 
Fund National Bank; P. J. Winnett, 
president, Bullock’s chain of stores; Le 
Roy M. Edwards, vice president, South- 
ern California Gas Co. and Justin Dartt, 
president, Rexall Drug Stores. 





DIES ON THE LINKS 


Ralph A. Gibson, Assistant Secretary, 
Occidental Life, N. C., With 
Company 33 Years 
Ralph A. Gibson, chief underwriter 
and assistant secretary, Occidental Life 
of North. Carolina, died suddenly while 
playing golf at the Carolina Country 

Club in Raleigh, N. C., on April 19. 
Mr. Gibson, with the Occidental Life 
thirty-three years, was born in 1892. 
He was active in underwriting associa- 
tions and other insurance organizations; 
was a Mason and a member of the 
Methodist church. He served in the 


Army during World War I. 


Actuarial Society to 
Hold Annual Meetinz 


IN NEW YORK CITY NEXT WEEK 


Formal Papers Will Be Read by Wilmer 
A. Jenkins, Manuel Gelles 
and Kermit Lang 


Annual meeting of Actuarial Sox 
of America will be held next Thursd 
and Friday at the Hotel Commodoi 
New York City. Featured on the 
gram will be three formal papers 


informal discussions. Papers to be re.i/ 
include: 
“Annuity Premiums and Res« 


3ased on an Assumption of Decrea 
Mortality,” by Wilmer A. Jenkins, 
president and actuary, Teachers In 
ance and Annuity Ass’n; “Overhead | 
Unit Costs,” by Manuel Gelles, assox 
actuary, Mutual Life of New Yi 
“Simplifying the Valuation of Annui 
Certain and Installment Refund Am 
ties by Assuming Continuous Paymei 
by Kermit Lang. 

Informal discussions will be held 
valuation and non-forfeiture legislati 
reserve strengthening, dividends, 
vestments, group insurance and employe 
retirement plans and underwriting. 

It is expected that officers will 
elected at this meeting. Present officers 
include: Edward W. Marshall, vic 
president and actuary, Provident Mu 
tual, president; vice presidents, Valen 
tine Howell, vice president and actuary, 
The Prudential, and George W. Bourke, 
vice president and managing director, 
Sun Life of Canada. New members of 
the council will be elected to take the 
place of the following, whose terms ex 
pire: William R. Williamson, recenth 
resigned from the Social Securit 
Board, now president of B. E. Wyatt 
Co.; Edmund M. McConney, president, 
Bankers Life; Richard C. Guest, 
president and actuary of the State Mu- 
tual, and Pearce Shepherd, vice presi 
dent and associate actuary, Prudential 


] 
iT 


vice 


ATLANTIC LIFE PROMOTIONS 


M. M. Blair Named Ass’t Vice Presi- 

dent; Paul C. Moore, Actuary; C. 

C. Farmer, Ass’t Secretary 

Three officers have been advanced by 
Atlantic Life according to an announce- 
ment by Robert V. Hatcher, president. 
M. M. Blair becomes assistant vice pres- 
ident, Paul C. Moore, actuary and C. 
C. Farmer, assistant secretary. 

Mr. Blair has been with the comp«any 
for more than thirty-five years and 
started as a clerk in the premium co! 
lection department. He was named cas! 
ier in 1920, and in 1921 was transferred 
to the underwriting department as as- 
sistant secretary. Several years ago li 
was placed in complete charge of tlic 
underwriting department and will renin 
in that capacity under his new title. 

Mr. Moore joined the company in 
1946 as associate actuary following ser- 
vice as a special agent for the Federal 
3ureau of Investigation. He was 
associated with the life insurance bis!- 
ness as supervisor of the actuarial ‘le- 
partment of American United Life ot 
Indianapolis from which he resigned in 
1936 to join Reserve Loan Life as aciu- 
ary. He left this position to make a 
study of South American insurance ¢n- 
ditions for Alfred M. Best Compan) 

Mr. Farmer joined Atlantic Lif 
a clerk in 1914 and was appointed cas/i er 
in 1926. In 1927 he was made auditor 
and in 1945 assumed the managen 
of the claim department. 





FASER A Y.M.C.A. DIRECTOR 


Henry M. Faser, Jr. CLU, P 
Mutual general agent at Boston, S 
been reelected for four years as 4 


director of the Metropolitan Y. M 
A. of Boston. Among the other directs 
are Paul F. Clark, president, John H 
cock Mutual; Dr. Carl S. Ell, presi 
of Northeastern University; Cha 
Luckman, president of Lever Brot! 
oO. 
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"A Northwestern Mutual advertisement of 1868" 


NORTHWESTERN 


MUTUAL LIFE INSURANCE COMPANY. 


CENTRAL OFFICE, 416 MAIN STREET, MILWAUKEE, WISCONSIN. 


Cash Assets $3,500,000 
Membership .. 22.000 
Policies issued, 1867 10.000 


Risks covered by new Policies in 1867 28,250,000 




















THIS VIGOROLS COMPANY new ranks aroong the tw v-ive New York Companies third mber 
Numbers, &fth in amount of Avets 
iT IS A PURELY MUTUAL COMPANY: 

Uhat is, an Asseiation of Policy-holders managed by men selected by themselves, from themselves 
themselves, Thus all officers and members are alike interested. Bach member is a ful? partner im the who 
nsimess, orth ity tw the amount a invested 

It thus attapts its plans te the benefit of its members, adopts all real nnprovements, and attas te h 

A MODEL LIFE INSURANCE COMPANY. 

It wa the first te adept the popular feature kaown in fnsurance circles as the NON-FOR ¢ 
PLAN, and now applies if to alt the Policies it issues 

ty IS THE ONLY COMPANY that adopts the full benefit of the Nort tem thaut » credit * 

destresing the eash principal, and aso gives the Nate privilege t the poor ma whe needs if most, 

d takes a spall Police 

tr tS THE ONLY COMPANY which gives propertiona i ra cr tw apnea 
rremiums (if othe remiums are net paid), on ordinary Life 

tf WILL LOAN A MEMBER a sum equivalent to the res tlue of his Polier, and ifen bh a 
nember in extremity to keep his Polfey in force. Polic 4 nitted te trav wh ins the United 
States and Europe, but risks in the far South not sought 

I 7 CL 1 NT INCH uaa } 4 

WHY SHOULD MEN INSURE IN A WESTERN COMPANY: 

With More REASON fr MIGHT BE ASKED: WHY SHOULD THEY INSURE ELSEWHERE? 
« 

\ r it a net he i that roene an bi 4 rvested at the 
West ing slue, a r will it b hat as honest 
apa teund here 

\ gr th remiums are the same, or lower than the average of campamies at th 
Fast the wean it the We n et afe investments, together with the ac 

ow teduest t nertalit ¥ le re dividened: 

But there are positive and weighty reasons, prompting to the 
patronage of THIS Company. 
i j mulation West. Th F h he West, where it mm ster demand 
t t t and ' ' t th d t f » 
ford om t than in th ler Sta 
th ages af ent he ¢ ' the read r th 
ONE THOUSAND DOLLARS LOANED FOR FIFTY YEARS. 
At 6 per cent, compound interest, produce $18,420.15 


\t 8 per cent, compound interest, produces 46,901.61 
$117,390.85 


At 10 per cent, compound interest, produces 


fate of mortality consequently low 





2 th risks are chiefly in the healthiest pertion of th 





f the sea-board, and its managers are among 
4 


3 Wt is the oldest and largest Life Insurance Compan 


whose well-known character 


the best men in the Necthwest (than whom there are ne bette my where 
ability are the best guasantee of good management 
1 All its profits ave equitably divided among its policy -holders 
3 tt combines the advantages of hoth the cash and note srstem 
It makes the payment of premiums easy and equitable by Ivaning, to the small insurer as well as the 
arger, just se much of the preminin as is secured by the “Value of the polices” itself snd one more, thus 


really’ confining its business te the cash plan, 


+ number of vears, may, if circumstances 


\ Member whe has 


nt preminusns 


paid his premium in eash for 


par subyequc wholly in notes until the amount of the notes equals the “value of the policy,” oF 
i i 


arrender value of his policy,” and thus frequently save his 


temporary diffenity 


mar at any time berraw of the Company the 


polies fram fapsing, or help himself over some 


Ss. ‘The ten-vear policies are lower thaw those of any other Companys having the same 





premsamn 


% The fret tionate share of a ten-year policy 


PAVINENE secures ity prepor 


WwW. Its dividends, made annually, commencing three vears from the date of the policy, are met arbitrarily 





cet. hut are mathematically caleulated with great care, se as to give te each member the equitable portion 


insurance purchased by the dividends, ar 





ment of premioms ap the policy 
12. This Company, it is believed, pays a larger surrender : its policies than a ther 
Lif its policies are aon-far 
1%, It perinits its mewhers te travel to reside in ans part of the Western Heinisphere north ot the Tropies 





bt any part of Eurepe; te travel ta or from California bs fand or water; but does net seek business in the 
far or unhealthy South 
18 In short, the Company aims, not te take advantage af if pembers of of thetr misfortun at te com 
duet ite business upen the basis of the strietest equity and a repeat 
GENERAL AGENTS: 

If. G. WILSON & CO. Gen'l Agents, Mass, Maine, New Mamp,. and Vt, th Washington St, Boston 

MUNSELL & SMITH, Geol Agents, Eastern Penney teania, 428 Walnut St, Pho adelphia 

GEORGE DART, Gen'l Agent, Western Pennssivania, Willtainspert, Pennsyteama 


BATES BROS, State Avents, Eastern Obie and West Virgiv Wooster, Obit 


1OHN LOKIF, State Agent, Western Ohi, Poled 


MARTIN & HOPKINS, State Agents, Indians “ week wtiital Uiuilding, Indianapolis, Tne. 


SHUGARKT & DEAN, State 





MARTIN & PERKINS, State Agents, lows and Nebraska, 3° Brady St, Davenport, bows 
CHAS. AL RINGER, State Agent, Michigan, U11 Jefferson Avenue, Detrost 

SNOW & SEELY, State Agents, Missouri, 316 Chestnut St. st Louis 

fF. E. SHANDREW, State Agent, Minnesota, Winona 

FISHER & ADAMS, Seate Agents, Kansas, cor Sth and Deleware Ste, Leavenwort! 


Tennewee, 34 Union St, Meruphis 


1, S. CHAPIN, State Ages, 


}. A. MELCHER, State Agent, Northern Alabama, Selre 

PAVIS & SEELYE, Gent Agents, Northern Georgia and South Car lina, Atianta, Gevr 

ELMORE & ROWE, Gen’ Agents, Pacific Coast, 215 Mootgomery St. San Praneise 

For a Policy or an Agems, address 

W. KELLOGG, Secretary. 5. 8. DAGGETT, President 


HEBER SMITH, Gseneral Superintendent 
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Mutual Life of N. Y. 
Gets Canadian License 

PLANS DOMINION DEVELOPMENT 

Winnipeg Collection Office to Become 


Agency; Others Planned; Patter- 


son’s Statement 


Nowing its announcement of inten- 
tion to reenter Canada to write new 
business (Eastern Underwriter, Decem- 
ber 13) Mutual Life of New York has 
obtained a license to resume full active 


iperations in that country and has 
announced that its Winnipeg office, cur- 
rently a collection office, will be made 

full business agency. Another agency 
will be established at Vancouver and 
under consideration are agencies for 
Toronto and Montreal. 

Commenting on the company’s new 
business activity in Canada, Alexander 
FE. Patterson, president, said the move 
was made “in order to render a better 
service to our present Canadian poliev- 
holders and to the public. Mutual Life 
has $32 (WK 000 of business in force in 
Canada, he noted, but added: 

“We have no field organ‘zation, and 
the only service available to our Cana- 
dian policyholders is through the collec- 
tion offices, largely by correspondence. 
The new offices will provide policyhold- 
ers with an opportunity for personal 
service by a Mutual Life field under- 
writer, equipped to analyze his needs 
for life insurance on the basis of our 
insured income service and to make the 
best use of the present insurance in 

Mr. Patterson said that studies con- 
ducted by the Mutual Life, which re- 
sulted in its decision to resume writing 
new business in Canada, indicated the 
probability of post-war stability in 
Canada and further economic progress. 
“Canada managed its wartime financial 
and economic problems with extraor- 
dinary wisdom,” he said, “and has 
achieved a_ solid basis for economic 
progress 

“The eastern section of Canada,” he 
continued, “with its great population 
centers at Toronto, Quebec and Mon- 
treal, seems destined to enjoy further 
growth. The Prairie Provinces, in which 
the cities of Winnipeg, Edmonton and 
Calgary are located, have become one 
of the world’s greatest granaries, and 
are stable and prosperous. The Western 
Provinces, with population centers at 
Vancouver and Victoria, have enjoyed 
rapid growth and seem to hold great 
promise for the future.” 

Mutual Life was represented in 
Canada as early as 1847 but withdrew 
from that country in 1870; resumed 
operations fifteen years later and con- 
tinued to write new business until 1932. 


persis OLYNIEC’S NEW POST 

Washington National Insurance Co., 
Ivanston, Ill, has announced the ap- 
pointment of Stanley Olyniec as secre- 
tary to the executive committee. Mr. 
Olyniec has served as Washington Na- 
tional general agent at Milwaukee since 
1939. For five years prior to that time 
he was affiliated with the company as a 
group representative working out of the 
home office. Mr. Olyniec’s new duties 
will deal largely with coordinating the 
activities of the company’s several pro- 
duction and service departments, and 
serving as liaison officer between the top 
management and administrative officials. 





FINISHING AGENCY TRIP 


President Julian D. Anthony and 
Richard K. Holden, manager of agencies 
of Columbian National Life, have 
arrived on the west coast, where they 
will wind-up an extensive agency trip. 
The itinerary which began early in April 
has brought Mr. Anthony and Mr. 
Holden before civic and business groups 
In principal cities. The trip has been 
highlighted by agency sales meetings, 
campaigns, and te stimonial dinners given 
by local insurance men in the cities they 
visited 





Assistant Superintendent of 


Agencies at Home Office The Brokers’ Of, fice 
Samuel D. Rosan Agency, Inc. 


GENERAL AGENT 
Continental Assurance Company - - - Chicago 
76 William Street, New York 5, N. Y. 
WHitehall 4-7697 


We Offer: Disability Inc. $10 per mo. per 1,000; Also Non-Can. A. & H.; 
Sub-standard Par. & Non-Par.; Group, Wholesale and Pension; Retirement 
Income 55-65; Single Premium End.; Term Expectancy, Triple Protection. 


Investigate Our Pension Plan For Brokers 














Thurman Honored at Party; Penn Mutual Given Award 
Takes Over Newark Agency By Sales Managers’ Ass’n 


3i11 C. Thurman, who has resigned as 
second vice president of Mutual Benefit 
to take the post of general agent in 
Newark, was honor guest Tuesday 
afternoon at a party given at the home 
office by members of the agency de- 
partment with which he has been as- 
sociated for ten years. He was pre- 





i ms sented with an electric desk clock. 
ROBERT W. WILKINSON Yesterday (May 1), Mr. Thurman took 
over his new position, succeeding Louis 
Robert W. Wilkinson was named as- De V. Day of Summit, who has been 
sistant superintendent of agencies at with the Newark agency since 1904. 
4 meeting of the board of the Mutual _ Mr. Thurman has been associated with 
Benefit recently. In this capacity he lite insurance since leaving school. In 
: , ue 1937 he came to Mutual Benefit as 
will head the education and training — field service manager and in that capaci- 


ss ys of the agency able ; ty was instrumental, with three other 
_ Mr. semage gs at nid : — senefit men, in developing the Analagraph, the 
from Aetna Life where he served as company’s unique programming pro- 





field supervisor, directing the sales cedure 

training program at their home office. ; 

Prior to that he was a salesman for 

Aetna in Grand Rapids. bank before entering the life insurance W. H. Hoedt Studios 
\ native of Cleveland, Mr. Wilkinson — field in 1937. He is a member of NALU Left to right: Eric G. Johnson, George 

attended Hillsdale College and completed and served on the Committee on Train- E. Beitzel, Howard G. Ford. 

the courses of the American Institute of ing, LIAMA. He is a present studying 

Banking. He worked in a Grand Rapids for his CLU. Selected as the company which in thi 


past year has recorded “the most out 
standing achievement in sales manage 
ment and contribution through the scien 
tific distribution of goods and services,” 
the 100-year-old Penn Mutual Life was 
the recipient of the Howard G. Ford 
Award given annually by the Sales Man 

















agers Association of Philadelphia, oldest 





sales executives club in America. Pre 
vious awards have been given to tl 
Committee for Economic Development, 
the National Association of Manufac- 
turers, the Ohio State University and 


NEVER IN HISTORY. the Scott Paper Co. 


Presentation of the award was ma 

‘ at the annu il dinner of the associati: 
has it been so necessary: in the Bellevue Stratford Hotel, Phil 
delphia, at which John A. Raneiict 
president of Penn Mutual, delivered 


to take care of tomorrow address on “Democracy on Trial.” 17 e 


Penn Mutual chorus of men’s ani 
with the resources of women’s voices contributed a program 
of eleven songs. 
: George E. Beitzel, vice president 
to-day. Life Insurance Pennsylvania Salt Co., who is chairma1 
' of the award committee, presented | 
traditional engraved plaque which ws 


meets the challenge of accepted on behalf of Penn Mutual 


Eric G. Johnson, vice president. 
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Xenical Weide 
















the unknown tomorrow 





Home Office Underwriters 
To Meet Here May 26-28 


The annual meeting of the Home Off 
Life Underwriters Association will 
held at the Hotel Pennsylvania, N 
York, on May 26, 27 and 28. The gen 
session will open in the afternoon 
May 26 and will last through May 
The occupational committee of the 
sociation will have its session on M 
28. The industrial underwriting sess! 
bhai 5 ig ss will be held in the morning, May 26 

Chairman of the occupational comn 
tee is W. Nelson Bagley, the Travel 
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Equitable Society’s Handling of 





Claims in Texas City Disaster 


\mong the companies which rushed 
1 - the - spot assistance to 
Texas City following news of the catas- 

phe was the Equitable Society, which 
had Group coverages on Republic Oil 
Refining Co. of the General Oil Sales 
Corporation; Pan American Petroleum 
and Transport Co., and Lack’s Whole- 

» Distributors. At Republic’s Texas 
City plant were 400 employes covered 

, Group Life in amounts ranging from 
$500 to $5,000, graded according to salary. 
The Group also had Accidental Death 
| Dismemberment 
wenty-four hour basis. 
iad Group Life coverage ranging from 
31,750 to $10,000 on 1,600 employes in the 
disaster area, plus non-occupational Ac- 
cidental Death and Dismemberment. 
Lack’s Wholesale Distributors, with em- 
ployes located in Texas City, held Hos- 
pitalization and Surgical benefit cover- 
age on its personnel and their depend- 
ents. The Society’s records also showed 
there were 172 Ordinary Life policy- 
holders in Texas City. 

The first news of the catastrophe 
reached the Equitable on the afternoon 
of April 16. 

\s an initial move, Divisional Group 
Manager James A. Bell and Service Su- 
pervisor Perry C. Adams of Dallas were 
rushed to Texas City to cooperate with 
the claims department and the cashier’s 
office. The men arrived at Texas City 
the day after the explosion, with a sup- 
ply of necessary claim papers. At the 
same time, the claims department 
breached the telephone strike curtain 
with a priority call to regional claims 
representative George Hitchcock in Chi- 
cago, 

Instructions to Mr. Hitchcock were, 
“Proceed at once to the Texas City area 
with authorization to issue drafts im- 
quitable representative in Texas City, 
erage where immediate funds are neces- 
sary and identification and validity of 
the claim has been established.” 


claims 


coverage on a 
{ Pan American 
| 
> 


Checking on Casualties 


\s a result of this teamwork, Service 
Supervisor Perry C. Adams, represent- 
ing the home office, was making his way 
into the rubble of the stricken city on 
the morning of April 18 when huge 
clouds of orange-colored smoke still 
hung over the devastated region. He 
had already contacted Seth Ennis, 
quitable representative in Texas City, 
vho had been evacuated the day of the 
isaster and from him learned the exact 
ations of the plants which were Equi- 
table policyholders. Thus, he was able 
. offer on-the-spot home office aid on 
Society claims. 
\leanwhile the claims department was 
in touch with the home office of Repub- 
lic Oil in Pittsburgh and the Pan Amer- 
‘in home office in New York, in a fur- 
ther move to expedite claims. At the 

ie time, Cashier Thornton Ellis of 
Houston was reached on the telephone. 
He was already checking casualty lists, 
as they were released, against the policy- 
holder index in his office. These casu- 
alty lists, Mr. Ellis reported, were also 
going forward to the home office by air 
mail for a further check against the gen- 
eral policyholder index. 


~~ 


Early Reports of Losses 


Vhen preliminary reports were made 
up, this was the Equitable picture: Ten 
known dead at Republic Oil were in- 
sured under Group Life and Group Ac- 
cidental Death and Dismemberment for a 
to.al of approximately $100,000. In addi- 
lion twenty-seven employes were listed 
as “missing and probably dead.” Cov- 


erage here amounted to an estimated 
$216,000. Also listed were twenty-seven 
employes not otherwise accounted for 
and the estimate of insurance obligations 
for them was not attempted. 


At Pan American Petroleum there 
were seven known dead with death 
claims amounting to $32,500, five were 
listed “missing,” with coverage approxi- 
mating $25,000. Non-occupational Acci- 
dental Death and Dismemberment bene- 
fits may also be involved in some of 
these claims and that would increase the 
loss by some $30,000. Total Group obli- 
gations of the Society, according to pre- 
liminary reports, total $403,500. 

Early report of Ordinary claims was 
for a total $100,700 on six lives with 
thirteen policies, consisting of face 
amounts plus double indemnity. Listed 
as missing are six Ordinary policyholders 
whose claims would total $93,500, making 
a total Ordinary of $194,200. The grand 
total (Group and Ordinary) amounted 
to $597,700 by Saturday of last week. 


Hudson County Ass’n to 
Hear Leon Gilbert Simon 


The Life Underwriters Association of 
Hudson County will hold its monthly 
luncheon meeting May 14 at the Masonic 
Club, Jersey City, according to an an- 
nouncement by Joseph W. Fox, general 
agent, Berkshire Life, president of the 
association. Guest speaker will be Leon 
Gilbert Simon, who will discuss “Modern 
Selling Methods.” Mr. Simon, a life 
member of the Million Dollar Round 
Table, is the author of “Inheritance 
Taxation,” “Business Insurance,” “Vari- 
ables in Money,” “Business Security,” 
“Corporation Insurance” and “Partner- 
ship Insurance.” 





OCCIDENTAL OF CAL. GAINS 

Occidental Life of California gained 
nearly $100,000,000 of life insurance in 
force the first three months of 1947 ac- 
cording to a report on the company’s 
first quarter’s operations. The company 
had $1,317,903,615 in force on March 31, 
1947, an increase of $98,998,934 for the 
period. Ordinary in force increased $37,- 
464,249 during the first quarter and stood 
at $852,323,235 at the end of March. 
Group in force climbed $61,534,685 to a 
high of $465,580,380. 


JESSE V. HARTLAUER DEAD 
Pee Severe, Tie Badal 
Mutual, Went With Company 
in 1929; 44 Years Old 


Jesse V. Hartlauer, 44, supervisor in 
New England Mutuol L‘fe’s Pittsburgh 
general agency, died YP eee Ari 


sorn in Dieterich, I1.. he received hi 
education at Washington University, St 
Louis, and entered the life insurance 
business in 1925, becoming associated 
with New England Mutual in 1929 as 
office manager of the Pittsburgh agency. 
He is survived by his widow, Etta Far- 
ney Hartlauer; and three sons, John, 


Walter and Donald. 


Bank Announces Pru Plan 

Greenwich Savings Bank announces a 
plan to finance homes at 4% and give 
the borrower life insurance to protect 
the family against an inherited mortgage 
burden. Insurance will be issued by 
The Prudential. 


ELMIRA ASS’N MEETING 
Elmira Life Underwriters Association 
held its monthly luncheon meeting re- 
cently and heard an address by Gordon 
M. Ridenour. Norman Painton, vice 
president, presided. 

















Rare Opportunity 


Wanted: 


Assistant 


Superintendent of Agencies 


Home Office officership in a northern New England mutual life 


insurance company nearly one hundred years old. 


Age — 35 to 42. Experience — Field and Home Office to do 
Administrative Agency Department work with opportunity to 
become Superintendent of Agencies. Write fully in confidence, 


giving background, education, salary expected, etc. 


Box 1707 
The Eastern Underwriter 
41 Maiden Lane 


New York 7, N. Y. 






















































2 8 RENE A TART AE AO. 


THE EASTERN 
UNDERWRITER 









May 2, 1947 











Colonial Life to Erect Own Home Office 
In East Orange, New Jersey 
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Drawing of new home office building of Colonial Life. 


The Colonial Life, whose home office 
has been located in Jersey City, N. J., 
since it was founded fifty years ago, 
will construct a new home office build- 
ing in East Orange, N. J., as soon as 
construction can be undertaken under 
reasonably normal conditions, accord- 
ing to an announcement made by Rich- 
ard B. Evans, president. 

Mr. Evans said that the expanding re- 
quirements of the company’s home office 
operations, together with the advantages 
of locating its home office in a suburban 
community, had influenced the company 
in taking this important step. 

46,000 Square Feet 

The company has acquired a large 
plot on Prospect Street between Park 
and William streets in East Orange, 
on which will be constructed a_build- 
ing containing approximately 46,000 
square feet, and occupying about 25% 
of the site. The architect is Arthur O. 
Angilly; the engineers Purdy & Hender- 
son, both of New York City. 

Early Colonial 

The outward appearance of the build- 
ing will be an adaptation of Early 
Colonial design, built of brick and lime- 


stone, The front portion will be a three- 
story structure housing the executive 
offices, board of directors room, agency 
and investment departments. The rear 
two-thirds of the building will be two 
stories, with the ground floor housing 
the service and tabulating departments, 
and the second floor accommodating all 
other operating departments. 

The building will be so designed that 
all clerical areas will be free from sup- 
porting columns, giving maximum flexi- 
bility of operation. The design also will 
provide maximum light for all working 
areas. In addition to the normal side 
window arrangement, there will be a 
series of glass block windows in the 
roof structure, permitting entry of much 
natural light. The building will be air- 
conditioned and acoustically treated, 


Will Be Ready in Fall of 1948 


While the outward appearance of 
Colonial Life’s new home office will be 
characteristic of Early American archi- 
tecture the interior will be modern. 

Mr. Evans anticipates the building will 
be ready for occupancy in the fall of 


1948, 
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Elov Bergkvist, office manager, and 
K. E. Schang, assistant office manager, 
Thule Life Sweden, 
are in New York where they plan to 
visit the Life Office Management Asso- 
ciation for some weeks and then visit 


Insurance Co., 


several American insurance companies. 

30th are graduates of Stockholm 
University of Economics. Mr. Bergkvist 
was one of the heads of the reorganiza- 
tion of the Thule at the end of the last 
decennium, Under him are the depart- 
ments for bookkeeping and office plan- 
ning. 

At the spring conference of the 
LOMA at French Lick, Ind., on May 19, 
Mr. Bergkvist will make a talk on “Per- 
sonnel Administration in the Thule 
Group,” and present a sound film, “Thule 
Home Office in Action.” 

Entering quietly over the CBS net- 
work last Saturday night was a show 
which should prove of interest to in- 
surance men. Because its regular 9:00 
p. m. Saturday feature, and one of its 
biggest attractions, the Lucky Strike Hit 
-arade, was shifted to NBC, CBS was 
left with a hole in its production sched- 
ule which it is attempting to fill with a 
mild comedy called The Bill Goodwin 
Show. Interest in this lies in the fact 
that the character Goodwin emerges as 


a small city life insurance salesman. 

The script centers around Goodwin’s 
office and interwoven into the plot is 
the fact he can’t sell “because his many 
social activities, both civic and amorous, 
take up too much of his time.” Follow- 
ing the current trend in radio comedy, 
the story revolves around the situations 
Goodwin manages to get into. Last 
Saturday he had dinner appointments 
on the same night with his girl, a client, 
his district supervisor and two old 
spinsters. 

As portrayed Saturday, the characters 
in this show are all believable. Goodwin 
is simply a young man who might con- 
ceivably be an insurance salesman who 
has no sense of time allocation, but 
whose time is generally taken up be- 
tween his Chamber of Commerce ac- 
tivities and his girl, a secretary. There 
is no attempt to make him into a comic 
character with personal idiosyncracies; 
i.e. Jack Benny, parsimonious; Dennis 
Day, perennial adolescent; Phil Harris, 
studied stupidity. Field agents might 
possibly like the portrayal of Mr. 
Hendricks, a district supervisor and 
Goodwin’s boss. In the course of the 
show he gives a sales talk in which one 
of the company’s slogans is given: “B 


2€ 
sure you're covered when they cover 
” 
you. 


Uncle Francis. 


IMPORTANT ESTATE DECISION 


Insurance Lawyers Studying Rulings of 
Surrogate Delehanty of N. Y. 
Surrogate Court 
Insurance lawyers and insurance pro- 
ducers regard a decision of Surrogate 
Delehanty of the New York Surrogate’s 
Court for New York County in the 
matter of the estate of Bernhard Zahn 
to be of great importance. The case held 
that a life insurance company that had, 
in good faith, at the death of the in- 
sured, paid to the named_ beneficiary 
the proceeds of a policy on life insur- 
ance on the insured’s life, was never- 
theless liable to the executor of the in- 
sured’s estate for the proportion of 
Federal estate taxes attributable to the 
life insurance policy. It is felt by 
some that this result has never been 
reached under the laws of any other 

state. 


Guardian Philadelphia 
Agcy. Now Tyson-Miller 


Gordon S. Miller, who organized and 
was first president of Philadelphia 
Salesmen’s Club and is head of sales- 





manship department, Palmer Business 
School, has joined the Philadelphia 
agency, Guardian Life, which will be 


known as the Tyson-Miller agency. Mr. 
Miller was graduated from German- 
town High School and attended Uni- 
versity of Pennsylvania. He is on the 
board of directors of Philadelphia Junior 
Chamber of Commerce and Philadelphia 
Citizens Council on City Planning. 

His new connection was announced 
by James A. Tyson, manager, Philadel- 
phia agency of the Guardian at a lunch- 
eon in honor of Mr. Miller at which 
Frank F. Weidenborner, the company's 
agency vice president, and Agency Di- 
rector George L. Mendes, as well as 
general agents of other life companies, 
were present. 


To Hear Eugene M. Thore 


Eugene M. Thore, new general coun- 
sel of Life Insurance Association of 
America, will make his first address 
since assuming his new _ duties, in 
a talk before Midtown Managers Asso- 
ciation of New York on May 16. 








BALLIN-FREDNOR DINNER 


Leading Agencies of Empire State 
Mutual Life Honored by Company 
Officials; Set 1947 Quotas 
The two leading agencies of the Em- 
pire State Mutual Life—the S. S. Ballin 
(Brooklyn) and the Frednor agency, 
149th Street, New York—held a joint 
annual dinner at Iceland Restaurant, 
New York, several evenings ago with 
Norman Tarnoff, head of the Frednor 
office as toastmaster. Both agencies had 
made sizable production gains in 1946 
both in life and A. & H. business, and 
the outlook is so bright for another big 
record this year that their combined 
pledge to Peter E. Tumblety, first vice 
president of the company in charge of 
Greater New York operations, was an 
increase of $100,000 in premiums for 1947, 
Morgan O. Doolittle, president of the 
Empire, was an honor guest and spoke 
appreciatively of the past year’s results. 
He declared that the company was now 
geared for speedier service both in de- 
livery of policies and settlement of 
claims, and in this he was backed up 
by Leo Rosholt, Empire’s actuary, also 
a guest speaker, who told about the 
new methods installed at the home of- 
fice to provide greater cooperation with 
field representatives. Another speaker 
was Clarence Blake, president of the 
Insurance Men’s Benevolent Association, 
who is an agent in the Frednor agency. 
Mr. Blake stressed the value of a 
friendly, cooperative spirit between 

agent and company: 

First Vice President Tumblety made 
one of the best talks of the evening, 
expressive of his personal pride in the 
Ballin and Frednor results. 





ALC Regional Sees 
Firmer Interest Trend 


MEETINGS “IN INDIANAPOLIS 





World Bank, Guertin Laws, Wider In- 
vestment Opportunities, Housing De- 
velopments Among Subjects Discussed 


Dwight L. Clarke, president, Ameri 
can Life Convention, presided at AL‘ 
regional in Indianapolis April 28-29 
110 executive 
which was a round table affair. Pri: 
topics were those of investmeni 


officers of companie 
cipal 
matters and problems involved in con 
plying with the Guertin legislation. 
In discussing investments an ii 
proved trend in interest rate situatio. 
during past few months was noted al 
though preliminary review of figures of 
a limited number of 
cated that 1946 earnings were fractio1 
ally lower than in 1945. A widenin 
spread between securities of different 
classes tended to recognize even slight 
variations in degree of risk assumed 
More opportunity was seen for selec 
tion in mortgage loan field than has 
been the case in past few years. 
There was discussion of International 
3ank for Reconstruction and Develop 
ment; new investment laws and_ types 


companies indi 


of investments contemplated unde 
them, particularly preferred — stocks 
Housing developments also were re 
viewed. 


Governor a Guest 


Among matters reviewed were institu- 
tional activities and interests, supervi 
sion and regulation, taxation, legislation 
and general management problems, in- 
cluding cost studies and public buying 
trends. 

Governor Ralph E. Gates of Indiana 
was honored guest and speaker at a 
dinner. Robert A. Adams, general coun- 
sel, American United, was toastmaster. 
He was introduced by E. Kirk McKin- 
ney, president, Jefferson National. Coim- 
missioner Pearson of Indiana; Superin- 
tendent of Insurance Shield of Ohio; 
John Cramer, Indiana deputy, and Wal- 
ter Robinson, Ohio deputy, were among 
the guests. Robert E. Sweeney, presi- 
dent, State Life, had charge of arrange- 
ments for meetings and the dinner. 





Leroy A. Lincoln Coast Trip 


Leroy A. Lincoln, president, Metro- 
politan Life, is on the Pacific Coast 
visiting the company’s field forces. 


V. J. Johntry CLU Treasurer 


Vernon J. Johntry of the Doremus- 
3ragg agency of Guardian Life, lias 
been elected treasurer of the New York 
Chapter of CLU to serve for the bal- 
ance of the year. 








BLAU JOINS LEVINE AGENCY 

Stanley H. Blau, son of Irving \M. 
Blau, insurance broker, has _ becoue 
associated with the Henry Levine agency 
Security Mutual Life in New York as 
manager of its life department. 





Southern Cal. Caravan 


Appears at San Diego 


Southern California Caravan of Lile 
Underwriters Association of Los Aun- 
geles recently appeared before the San 
Diego Association with three of tlie 
speakers from the recent Los Angeics 
Association congress. These includ 
Harry S. Volk, West Coast vice pri 
dent of The Prudential; Walter L. | 
ler, CLU, of Chicago, and J. C. F. Mer- 
rifield of Portland, Ore. 

Caravan members participating in |1¢ 
program included President Troy \. 
Ziglar, Ervin Gillespie, John H. Drum- 
mond, CLU; James Smith, Jr., Rupert 
M. Adams, CLU; Howard Neal, CL' 
Paul Behrmann and H. R. Van Cleve 
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Aetna’s Complete New Policy Series 





Liberalized Cash Values Under CSO Table; Marked Reduc- 
tion in Term Rates; Participating and Non-Par 
Plans; Change Effective June 1 





in 


he Aetna Life announces the adop- 
of a complete new series of policies 
f June 1. 
Non-Participating Plans 

he reserve basis is the CSO Table 
mmissioners’ 1941 Standard Ordinary 
rtality Table) with 24%% interest on 
net level premium method instead of 
\merican Experience Table with 3% 
rest. 
Liberalized Non-Forfeiture Values 

he adoption of the new reserve basis 
Its in greater non-forfeiture values. 
lh, values are generally substantially 
ier, and the periods of extended in- 


rince benefits are, except at the oldest 


at entry, much longer. On the 

r premium plans and at many older 

on the low premium plans, cash 
ies are now available at the end of 
first year. 
Non-Participating Premium Rates 
hanges in premium rates are gener- 
not significant, the improvement in 
rtality largely offsetting the fall in 
rate of interest. 

Reduction in Term Rates 


The improvement in mortality results 


a marked reduction in premium rates 
Term policies and for policies on the 


louble Protection plan. 


ne 


1 
n 
on 


first 


The 


wit 


Heretofore 
n-participating Family Income policies 


Non-Participating Family Income 
Policies 
the company has issued 
y in New York State but from the 
t of June the plan will be available 

all states. 

Participating Plans of Insurance 
reserve basis is the CSO Table 
h 244% interest on the net level pre- 





Tax Relief for Insurance 


Governor 
igned 


alty 


Ve 
of 


Companies of Vermont 


Vermont has 
an act whereby a long-existing 
on the surplus of life, fire and casu- 
insurance companies domiciled in 


Gibson of 


rmont is repealed. 

\ commission considering new sources 
revenue 
elimination of the 
rance companies domiciled in Vermont 


had unanimously favored the 
surplus tax on in- 


discriminatory tax because outside 
panies doing business in Vermont 
ped this tax burden. The 2% tax 
premiums, applicable to all insurance 
panies doing business in the state, 
aims unchanged. 

» National Life joined with several 
yee casualty insurance companies 

e home offices are also in Vermont in 
ne of the inequity of the tax. Deane 
and general 


Davis, vice president 
sel, National Life, assisted by At- 
eys Walter J. Nelson and David 


Hoxie, drew up a brief which con- 
ed the commission that the tax was 
njust one and although the Vermont 
slature was eager to find new sources 


revenue rtther than to lose some 
idy available, it almost unanimously 
ed that the surplus tax was an 


discrimination against home com- 


s. As a result, the National Life 
save nearly $100,000 a year in its 
bill 


VO GENERAL AGENTS NAMED 


May 1 Roy Millar established 
fice in Milwaukee as general agent 
isconsin for Minnesota Mutual Life. 
Millar has for several years been 
Old Line Life in Wisconsin and 
ill be the first representative in 
state for the Minnesota Mutual 
h was rescently admitted there. 
mas Nagle of Home Life at De- 
has been appointed general agent 
Minnesota Mutual at New Orleans. 


mium method instead of the American 
Experience Table with 214% interest. 

Again, as for non-participating poli- 
cies, non-forfeiture values are greatly 
liberalized, cash values are substantially 
higher and the periods of extended in- 
surance benefits are, except at the older 
ages at entry, much longer. 

There is little change in participating 
premium rates except for an sunset in 
rates for the Insurance With Life In- 
come plan, which for each $1,000 of in- 
surance provides an income of $10 a 
month at maturity, payable for ten years 
certain and as long thereafter as the in- 
sured lives. 

Maturity values on the Insurance With 
Life Income plan have been increased, 
being based upon 2% interest in con- 
formity with the optional settlement pro- 
visions of the policy. 

Below is a comparison of the new 
rates with the old for policies maturing 
at age 65 for males. 

Insurance With Life Income at Age 65 
$1,000—Men (Participating) 
Premium Rate 


Age New Old 

25 $34.34 $33.55 Increase $ .79 
35 50.06 48.00 a 2.06 
45 81.70 77.98 : 3.72 
55 174.64 168.32 “ 6.32 


Effective Date 

The new policies and rates will be used 
for all new issues after May 31, 1947. 
For Term policies and Double Protection 
policies, upon which plans premium rates 
have been reduced, the old form of poli- 
cies will be issued during May but at 
the new reduced rates. 








British Prudential 
Government Holdings 


51% 


Company Anticipates Larger Invest- 
ment Opportunities in Direction of 
World Markets, Chairman Says 


OF ITS TOTAL ASSETS 


The Prudential Assurance of Great 
Britain has never published its complete 
investment 
permission for any newspaper to publish 
it. However, at its last annual meeting 
Sir George L. K.C.B., chair- 
man of the made 
ments on 


portfolio nor has it given 


Barstow, 


company, some com- 


investments, 
Government Securities 

Discussing ownership of Government 
securities he said: 
1946 an 
capital required 
for industry and this has enabled us to 
secure a wider range of investments for 
our growing funds than in recent years. 
Although the demand for new capital 
increased materially in volume as the 
year progressed, the opportunities which 
presented themselves were nevertheless 
not sufficient to absorb more than a 
part of the funds available for invest- 
ment and we have in consequence again 
been purchasers of substantial amounts 
of British Government securities. The 


“There has been in increase 


in the amount of new 


proportion of these securities to total 
assets stands at the high figure of 
514%4%, compared with 2334% in 1939, 

“In view of the very large program 


of modernization and reequipment which 
British industry must carry through if 
its products are to compete successfully 
in the world’s markets, we anticipate 
that opportunities for investment in this 
direction will increase in magnitude. The 
shortage of fuel and power is, however, 
proving a serious handicap to manufac- 
turers and may have a retarding effect 


U. 8. Life’s Outstanding Producer 


States Life’s outstanding 
1946 was Takao Yamauchi, 
a member of the company’s Brainard 
& Black Agency, Honolulu. Mr. Ya- 
mauchi started selling life insurance in 
May 1942 and during that year, his 
submitted business was $419,000. In 1943 
Ambas- 


The United 
producer for 


he qualified for the company’s 
sador Club, requirement for membership 
of which is an application a week for 


fifty weeks in twelve months. He has 
continued production for the Ambas- 
sador Club up to and including 1946. 


1946 he was given the 
Award for persistency 
The 1946 persistency 
was 98.6% for volume and 97.5% for life. 
During 1946 Mr. Yamauchi wrote 118 
applications for total volume of $1,100,- 
COO in addition to writing 400 accident 
and health contracts. He assigned fifty- 
two applications to Mansfield Freeman, 
United States Life president, in 1946 
thereby making him an honorary am- 
bassador. 

During the war years Mr. Yamauchi 
insured seventy-six young men who were 
inducted into the U. S. Army. They 
served on the battle fronts in Italy, 
France, Germany, South Pacific and 
Burma. Of this number only one lost 
his life, a trainee in the states, who 
was drowned in a mainland training 
camp. 

For ten years, 
nected with the 


During 1945 and 
National Quality 
in life and volume. 


Mr. Yamauchi was con- 
Universal Motor Co., 
a Ford distributor in Honolulu, and 
during that time he made many friends. 
These contacts, Mr. Yamauchi explains, 
became the nucleus of his prospects. A 
large number of them had life insurance 
anywhere from $1,000 to $5,000 policies, 
and there were some without any. Many 
of these folks, he said, objected to buy- 





Scott Brainard (right) conferring Am- 
bassador Certificate of Award to Takao 
Yamauchi 


ing additional insurance or even to tak- 
ing a first policy. At this point Mr. 
Yamauchi points out to the prospect that 
insurance makes little difference to the 
buyer if he should die within his active 
working age, but should he live to a 
ripe old age when he is no longer able 
to earn a living, he will have to start 
using whatever he had saved. 

Mr. Yamauchi, who is forty-nine years 
of age, lives in his own home in a good 
residential section of Honolulu with his 
mother, wife and four children, Minnie, 
Dunn, Jean and Amy. Minnie, a gradu- 
ate of the University of Hawaii, has a 


on their plans for industrial develop- 
ment. 

“The net yield earned on the ordi- 
nary branch fund during the year was 
£37s.1d.% and on the industrial branch 
fund was £310s.11d.%. We have again 
received substantial payments of arrears 
of interest from investments in enemy 
and formerly occupied territories, and 
these are shown under separate headings 
in the accounts.” 


Analysis of Assets 

Chairman Barstow gave the geograph- 
ical analysis of the company’s assets as 
follows: 

United Kingdom, 90.1%; Dominion, 
Indian and Colonial, 6.9%; foreign, 3%. 

In respect of Stock Exchange securi- 
ties only, the distribution between the 
various classes is this: Government and 
municipal, 68.7%; debentures and bonds, 
10.9%; guaranteed and preferred stocks, 
9%; ordinary stocks, 11.4% 





New Company Being 
Organized in Washington 


American Citizen Life Insurance Com- 
pany is the name selected for a new 
company being organized in the Dis- 
trict of Columbia. The company will be 
a running mate of the Citizens Home of 
Richmond, which is headed by Mason 
Manghum, formerly counsel for the 
State Corporation Commission of Vir- 
ginia. Mr. Manghum made known plans 
for organization of the new company 
while in Richmond last week. He has 
offices in Washington in the Transporta- 
tion Building. 

The Citizens Home of Richmond writes 
industrial life and sick benefit lines. It 
is understood that the company in 
process of organization in the District 
of Columbia will confine itself to the 
writing of the same lines. 

Mr. Manghum is also a former man- 
aging director for the Richmond Cham- 
ber of Commerce. He became identified 
with the Citizens Home after relinquish- 
ing that post. 


OHIO STATE’S LARGE GAINS 


During the first three months of this 
year the Ohio State Life’s insurance in 
force increased $3,648,576, Claris Adams, 
president announced. Gain in assets 
amounted to approxim itely $1,000,000 and 
the increase in contingency funds to- 
taled approximately $50,000. New paid- 
for business was greater than the rec- 
ord volume of the same period last year. 
As of March 31 insurance in force 
amounted to approximately $170,000,000. 
Assets of the company were more than 
$40,000,000 and the total capital struc- 
ture consisting of capital, surplus and 
voluntary contingency funds reached $3,- 
831,294. 





master’s degree from Columbia Universi- 
ty, and is now engaged in personnel 
work at Hawaiian Pineapple Co. Dunn, 
a junior at the Nedaaelee of Hawaii, 
served for three years in Italy, France 
and Germany as a member of the 442nd 
combat force. Jean, also a junior at the 
University of Hawaii, went to Montery, 
Cal., in 1946 as delegate of University 
Y. W. C. A. to regional conference. 
Amy is a junior at Roosevelt High 
School. All have been leaders in school 
activities. Minnie, Dunn and Jean hav- 
ing received national recognition for the 
editing of the McKinley High School 
Annual, and Amy being a swimming 
champion and a member of her school’s 
swimming: team. 

Mr. Yamauchi is one of the most civic 
minded members of his community. He 
is president of Kaimuki High School 
Parent-Teachers’ Association; secretary, 
Kaimuki Y. M. C. A. board of managers; 
director, Adult Education, Hawaii Con- 
Parent-Teachers’ Association; of- 
ficial delegate, 1946 National Convention 
Parent-Teachers’ Association, Denver, 
Col.; member, Public Relations Com- 
mittee on Public Education. 

Mr. Yamauchi’s favorite contract is 
endowment annuity or retirement in- 
come which is often preceded by a low 
premium or convertible term plan. 
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woe Round Table 
Annual Dinner Set 


Wo 


TO BE IN BOSTON ON SEPT. 9 


Ruth M. Kelley, Chairman, Announces 
Luncheon Meeting for Sept. 8; 
Names Committees 





Annual dinner meeting of Women’s 
Quarter Million Dollar Round Table of 
National Association of Life Under- 
writers will be held at the Hotel Statler, 
Boston, September 9, Ruth M. Kelley, 
Manhattan Life, Detroit, chairman, has 
announced. A luncheon meeting, honor- 
ing the founders and charter members 
f the round table, is scheduled for Sep- 
tember 8, following which the group’s 
executive committee will hold its annual 
business meeting. Those planning to at- 
tend urged to 
write Ralph E. Morrison, chairman, 
Hotel Reservations Committee, Room 
1402, 80 Federal Street, Boston, imme- 
diately for hotel accommodations. 

Miss Kelley has released the following 
list of the 1947 Round Table committees : 


this year’s session are 





Program SJernice Eichenbaum, Guardian Life, 
Kansas City, chairman; Helen D. Foster, Pru 
det 1, Birmingl Corinne Loomis, CLU, 
Tohn Hancock, n, and Norma Wasson, 
Phoenix Mutual, Kansa City Revistration: 
Bertie I Kenagy, New Yor Life, Kansas 
City, chairman, Arrangements: Miss Loomis, 
chairman, Constitution and by-laws: Minna 
Hensley, Franklin Life, Salina, chairman; 
Bettie M. Boyd, Mutual Life of New York, 
Troy, Alabama; Cecilia R. Howard, New York 
Life Buffalo; Elsie M. Matthews, Manhattan 
Life, Montclair, and Ellen M. Putnum, National 
Life of Vermont, Rochester, N. Y. 

Membership: Emma P. McConnell, Volunteer 
State Life, Chattanooga, chairman; May Helen 
Donnell, Equitable Society, San Antonio; Rose 
D. Emmett, Franklin Life, Fort Wayne; Han 

h I. Held, Lincoln National, Norfolk, Va.; 
Lillian L. Joseph, Home Life, New York City; 


Manhattan Life, Los Angeles; 


Lillian Oliver, Security Life and Accident, At 
inta; Nelle Byrd Otto, New York Life, Kansas 
City; Lillian F. Reid, New York Life, Chicago, 
and Leila N. Rice, Oregon Mutual, Pendleton, 
Ore 
Publicity: Eunice C fush, Mutual Life of 
New Yor Baton Rouge, chairman; Muriel F. 
ris Southland Life, Dallas; Gladys C. 
Brockus, California-Western States Life, Corpus 
Christi; Elsie HI. Colson, Union Central, 
Omaha Mary B. Crowe, Equitable Society, 
Columbus, Ohio; Edna G. Duschnes, Massachu 
Mutual, New York City; Rose C. Erlach, 
Lincoln National Life, Newport News; Gertrude 


I Freeman, Continental Assurance, Waterbury; 
Cot Hartvig, Connecticut Mutual, Los An 
] ra M. Hunt, Mutual Benefit, Chicago; 


Ter I Kramer, Reliance Life, Norfolk; 
Winnifred Pickeriny, Canada Life, Toronto; 
None Schuette. CLU, New York Life, Chi 
A S vvea, New Encland Mutual, St 
I Matilda Morgan Wells, Prudential, 
| i M. Zepp, CLU, Eanitable 
S t ( ( , iirman Cora Delancy. 
Great National Life, Dallas; Daisy G, Hyman, 
M Cos f Ne York, Baltimore; Sophie 
I Reicl Lincoln National, Cleveland, and 
HW BR Il, National Life of Vermont, 
{ ! 1 


TEXAS SALES CONGRESS 

the speakers who 
will address the Texas Association of 
Life Underwriters at its annual conven 
tion to be held at the Rice Hotel, Hous 


ton, Tune 6-7: 


The following art 


Dwieht L. Clarke, president, Occiden 
tal Life of California and president of 
American Life Convention: W. R. Jen 
kins, vice president, and David W. 
Ashley, Fort Worth star producer, 
Northwestern National Life; Charles FE 
Seay, Southwestern Life, Dallas; Grant 
Taggart, California-Western States Life, 
Cowley, Wvyo.; and A. Jack Nussbaum, 


Massachusetts Mutual Life, president, 
Milwaukee Association of Life Under- 


UNION CENTRAL 34% GAIN 

The volume of sales on life insurance 
plans reported by the Union Central for 
March is $9,381,124. This represents a 
increase over the company’s aver- 
age March production for the past ten 
vears 

Total life insurance sales for the first 
three months of 1947 amount to $28,- 
896,208, a 7% gain over the same period 
of 1946 


24A0f 
Me 


Noel liams, manager of the Indianapo- 
lis branch office of Business Men’s As- 
urance recently celebrated his twenty- 
fifth anniversary with the company. 


R. L. DODSON 


Rk. Lester Dodson and Conrad R. 
White, members of the New York City 
Agency, Massachusetts Mutual Life, 20 
Pine Street, New York, of which Law- 
rence I. Simon is general agent, were 
honored by their associates last week at 
an informal agency meeting in celebra- 
tion of their fortieth and twenty-fifth 
anniversaries, respectively, with the com- 
pany. Mr. Dodson and Mr. White are 
assistants to the general agent. 

Mr. Dodson has been with the New 
York City Agency for the past thirty- 
Four years prior to that he 
associated with the company in 
Va. Mr. White’s entire 
twenty-five years with the company have 
been with the New York City Agency. 


six years. 
was 
Richmond, 





C.-R. WHITE 


Gifts were presented to Messrs. Dodson 
and White and congratulatory messages 
from the home office were received from 
President Alexander T. Maclean and 
Vice Presidents Joseph C. Behan and 
Chester O. Fischer. 

The New York City Agency is over 
ninety years old, having been formed 
several years after the Massachusetts 
Mutual Life Insurance Co, was organ- 
ized in 1851. Mr. Simon was appointed 
general agent, succeeding T. R. Fell, in 
1932, at which time Mr. Dodson and Mr. 
White were appointed assistants to the 
general agent. Other assistants to the 
general agent are Benedict H. Leerbur- 
ger and Frank B. Morgan, CLU. The 
agency has about fifty full-time pro- 
ducers. 
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Yes, he’s under Social Security 


The full-time Security Mutual agent 
knows what the future holds, and his 
Social Security coverage is “money in 
the bank” to help assure it. 

Besides Social Security when he re- 


tires at 65, he'll have his regular 


service allowance checks, increased by 
50%, frozen there, and paid him as a 
lifetime income. This is another way 
the Company compensates its builders 
—helps them find security, American 
style, for themselves. 


Security Mutual 


Life Insurance Qompany 


INCORPORATED 1886 


BINGHAMTON, NEW YORK 


FREDERICK D. RUSSELL, President 


LIFE... ACCIDENT. 


-. HEALTH... GROUP 





Freedom as Viewed by 
E. M. McConney, Banke: , 


BUREAUCRACY NO SOLUTI¢ 


Young Men Should Lead in Ventur 
and Developing Under Their 
Own Steam 





The freedom which Athericans wat 
the privilege to create, to serve and 
succeed, President E. M. McCon: 
Bankers Life of Iowa, told 300 busi: 
leaders and life insurance men in ait k 
April 25 at a joint meeting in Da 
sponsored by the Dallas Association 
Life Underwriters and Dallas Chan 
of Commerce. 

“Work and production of goods «re 
the best means by which to improv: 
our living standard and hence achicve 
security,” he said. “Tomorrow’s lead 
ship must provide a private enterprise 
system which is the foundation on which 
we continue to develop risk, venture and 
opportunity. There is nothing new about 
the struggle between political freedom 
and political slavery. What is new is 
that for the first time in several decades 
the proponents of freedom have been 
thrown on the defensive. Vast elements 
of our population seem ripe for un 
scrupulous manipulation and false ideolo- 
gies based on ‘let Government do it all. 
There is evidence of increased selfish- 
ness expressing itself through that im- 
personal body—the Government. 

People Must Decide 

“The people themselves must decide 
whether this is to be a world in which 
life is dominated by bureaucrats who, 
with legalistic brassieres, try to make 
the tightest restriction look most promis 
ing, and in which Government is jealous 
of private enterprise and is careful not 
to encourage it because it may challenge 
the power of the bureaucrats. 

“Young men have the opportunity oi 
amounting to something under their own 
steam and such leadership is necessary 
to take us into that new industrial revo- 
lution which is marked by management's 
efforts to win understanding and then 
support. We must find security without 
slavery and leadership without hatred. 
Real freedom must be won as a duty as 
well as a right,” he said. 


Spring Meeting Pees of 
Ass’n of Life Counsel 


Informal panel discussions and _ two 
formal papers will be featured at the 
spring meeting of the Association of 
Life Insurance Counsel May 26 and 27 
at Hot Springs, Virginia. Formal papers 
will be presented by Delmar Olson, as- 
sistant counsel, Mutual Trust Life of 
Chicago on “Destruction of Records and 
the use of Photographic Copies as Evi- 
dence in Lieu Thereof,” and by Dudley 
Porter, Jr., assistant general counsel, 
National Life & Accident, on “Freedom 
of Speech in Labor Relations.” 

Two panels have been arranged to 
date. One of these will be on “Invest- 
ment by Life Insurance Companies in 
Income-producing Real Estate” and p:t- 
ticipating will be Churchill Rodgers, «s- 
sociate general counsel, the Metrop 
tan; Willis Satterthwaite, assistanteco:)- 
sel, Penn Mutual, and Charles A. \ 0 
Orden, attorney, Life Insurance A: 
ciation of America. The other dis 
sion will be on “Federal Estate and 
come Taxes and their Effect upon | ie 
Insurance,” with Warner F. Halden», 
associate counsel, Penn Mutual; Cl: ‘e 
J. Cover, assistant general counsel, | 1- 
coln National and Walter D. Freybur; |, 
tax counsel, New York Life. 

Association secretary-treasurer, Cha! °s 
G. Dougherty, has stated that he wo d 
be glad to receive suggestions for %- 
formal discussions on other subjects I 
interest to members. 











Monarch Life Assurance Co., Wir 
peg, announces the promotion of Gi 
frey M. Payne as supervisor of the V: 
couver office. 
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Ideal For The Man 
Who Wants To Be 


We knew a prosperous manufacturer. It looked 
as though he was on Easy Street . . . until 
competitive developments rendered his product 
obsolete. He lost his plant, sold his home, and 
spent his final years working for a former com- 
petitor. 


Another was a successful banker. He was about ready 
to take things easy when the depression kicked the props 
from under his borrowers, and he wound up “behind the 
eight ball.” 





A third one was a wealthy merchant. He had turned 
the management of his business over to his sons, planning 
to spend his retirement years in travel and recreation. 
The sons theorized the business onto the rocks, and even a 
“blood transfusion” from the old man couldn't save it. His 
latter days were full of disappointment and hardship. 


WE ALSO KNOW A MAN who, during a moder- 
ately successful business career, invested a fair proportion 
of his surplus in life insurance — the rest he put in stocks, 
bonds and real estate. Several times he has lost some money 
on the last three items, but he has never lost a penny on 
his life insurance. For the past fifteen years he has enjoyed 
a regular, dependable, monthly income from his life in- 
surance, and a fluctuating, unsteady income from his other 
investments. But his steady monthly income from his life 
insurance is sufficient to keep him carefree as long as he 
lives, and the other income is velvet, if he gets it! 
That's what we mean by “CAREFREE.” 
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$10,000 RETIREMENT INCOME 
PLAN 


GUARANTEES: 


Monthly until Maturity 

$50 Date, if totally and per- 
manently disabled before 
55. 


$100 Monthly income for life, 
beginning at age 55, 60 
or 65. 


$1 QO Monthly for 111 months, 
if death occurs before 
Maturity Date 








Being CAREFREE in old age is the rich reward for financial planning in time. 


Organized 1851 


LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
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Management Congress 
(Continued from Page 1) 


Engineers, International City 


avement 2 
Managers Association, National Office 
Management Association and Society 


or the Advancement of Management. 


200 From U. S. to Attend 


Phe American delegation to the 
Kighth International Management Con- 
eress will consist of about 200 persons. 
In addition to Mr. Johnson, among 


those booked to sail on the Drotting- 
holm on June 20 are Henry E. Niles, 
vice president, Baltimore Life, and Ed- 
ward J. Hardin, vice president, Retail 
( re dit Co 

The organization of the congress 1s 
in the hands of the Swedish National 
Committee of Scientific Management, 
chairman of which is K. F. Goransson, 
president of Sandvik Steel Works. The 
Association of Swedish Insurance Com- 


panies one of the members of the 
Swedish National Committee of Scien- 
ti Management, among other mem- 
b being these Swedish organizations: 
\ssociation of Economists, Advertising 
Association, Association of Engineers 
ind Architects, Confederation of Em- 
ployer Standards Association, Man- 
agement Association and Bankers 
\ssociation While in Stockholm the 
members of the congress wil! go on 
tudy tours which will demonstrate 
Sweden's national resources, manufac- 
uring processes and industrial working 
method 


World Management Congresses have 


been held in Prague, Brussels, Rome, 
Paris, Amsterdam and Washington. 
Original one was in Prague. 
Program of Congress 
The program and discussions of the 
Eighth International Management Con- 
ress will in the main serve 
lo state and appraise the progress 
ade in the various ficlds of manage- 
iment (industry, agriculture, public 
dministration and the home). 
lo provide a meetn ground for 
the exchange of ideas and experi- 
ences between people in responsible 
positions of management in different 
ountrie 
lo discuss the function of eco- 
nomi planning on. different levels. 


| examine ways and means. of 
improved education for 
nanagement and raising the level of 
thinking 


prot ting 


On om 
Why Americans Are Interested 


reasons why Ameri- 
men are so interested in 
e Stockholm congress the coordinat- 


In discussing the 
an business 


ink fice for I S \ participat on in 
the Eighth International Management 
( or Fess Savs: 

“Since 1939 many war-ridden coun- 
rics have been blacked out in a way 
comprehensible to the American 
mind The resistance movement in 
many countries reversed the normal 
rrocesses of business and industry. 
there was no constructive work for 
anagement to do. Those same nations 
were exploited and plundered. In spite 
of all, the fortitude of the people is 
hown by the will to recover. If there 


is a substantial business 
Kurope and Asia, 
and industry must willingly cooperate. 
\merican management must give of its 
thought, time and industrial statesman- 
ship 

“Better management abroad will pro- 


recovery in 
American business 


Going to Sweden 


HOLGAR J. 


JOHNSON 


duce the goods which we need to buy 
from the rest of the world at lower 
cost and in improved quality. This will 
help to maintain full employment in 
the United States as the world’s goods 
and services are exchanged with ours. 
But there can be no real prosperity in 
this country, in Europe, or the rest of 
the world until the export-import sheets 
tend to balance. 

“World commerce is a_ two-way 
street. It may well be a bumpy and 
hazardous street without the necessary 
improvement in management abroad. 
The rest of the world will not only 
bring advantages of management science 
to aid us to do a better job, but will 
help build an improved standard of 
living that will make the world a better 
customer for the products of our tech- 
nology and_ science. In that sense, 
management should be an international, 
rather than a national, skill. The Stock- 
holm Congress will give us all the op- 
portunity to speak the same language— 
the language of scientific management. 
Whether we recognize it or not, the 
world is looking to business leadership 
to chart a course that will bring us 
nearer the goal of peace. Progress in 
scientific management was first evidenced 
in the U. S. We have a definite interna- 
tional management obligation. We must 
take a cooperative and constructive at- 
titude.” 

Can Still Engage Stateroom Berths 

Charles H. Hatch, managing director 








Woodward, Ryan, 
Sharp & Davis 


Consulting Actuaries 


41 PARK ROW, NEW YORK 
Telephone BArclay 7-4443 











of the Eighth International Manage- 
ment Congress, coordinating office for 
U. S. A. participation in the Swedish 
Congress, said to The Eastern Under- 
writer this week that there is still pas- 
senger space which can be booked on 
the Drottingholm sailing June 20, and 
return passage is also available. 


Coyne to Address N. Y. 
Ass’n Next Tuesday 


“Established insurance men represent 
business at its best,” is the opinion of 
Robert W. Coyne, executive director of 
American Theatres Association, who will 
be guest speaker at next Tuesday’s 
luncheon meeting of the Life Underwrit- 
ers Association of the City ot New York. 
Mr. Coyne was formerly director, Bureau 
of Internal Revenue New England Divi- 
sion and his high opinion of insurance 
men carne from association with them 
in his War Bond activities. 

Mr. Coyne considers insurance men on 
a higher plane than any other profession 
because the average agent has to learn 
many things in order properly to serve 
his clients. He will talk on some of 
the economic trends present in the world 
today. 


Rust to Conduct One 
_ Man Sales Congress 


A one-man sales congress conducted 
by Hilbert Rust CLU. vice president, In- 
surance Research and Review Service of 
Indianapolis, has been arranged by Life 
Underwriters Association of the City 
of New York for May 22. Members have 
been urged by Harold S. Cheney, Mutua‘ 
Life of New York producer, chairman 
of the meeting, to read Mr. Rust’s book 
on financial security before attending. 

Starting at 9:30, Mr. Rust will talk all 
day and will cover, among others, the 
following subjects: interest rates and 
taxes; family protection in the post-war 
era; retirement incomes; juvenile insur- 
ance; life insurance to meet estate taxes: 
annuities; deferred income; estate plan- 
ning; spendable income; stocks, bonds 
real estate investments; and the most 
favorable markets for insurance. 

Copies of Mr. Rust’s book are avail- 
able through the association’s offices. 





gressive New York agency. 


41 Maiden Lane 





OPPORTUNITY FOR MANAGER'S ASSISTANT 


Unusual opportunity for young man between 30 and 35 who for the past 
two years has been engaged in full-time personal production and is interested 
in launching a career in agency management as assistant to manager of pro- 


Excellent future—Generous Salary for man who can assume managerial 
responsibilities, recruit and train new men. 
Two former assistants are now conducting their own agencies. 
Our staff is familiar with this advertisement. 
Write giving full information. 


Box 1700, THE EASTERN UNDERWRITER 


New York 7, N. Y. 





HAIGHT, DAVIS & HAIGHT, Inc. 


FRANK J. HAIGHT, President 
Consulting Actuaries 


INDIANAPOLIS 


Omaha Kansas Cit, 








HERMAN REINIS. 
Brooklyn General Agent | 
The Manhattan Life | 


(Founded 1850) 
50 Court St. MAin 4-7951-2-3 


















R. S. BRINKERHOFF DEAD 


With Information Service Unit, Metro- 
politan Life, for 22 Years; 
Former Newspaper Man 
Richard S. Brinkerhoff, former new 
paperman and for twenty-two years as 

sociated with the Metropolitan Life 

its home office, died April 24 in his hom: 
in Glen Ridge, N. J., following a lone 
period of impaired health prompting his 
retirement from the company Decembe: 


31, 1945. : 
All of Mr. Brinkerhoff’s service witli 
the Metropolitan was as a writer in thx 


information service unit of the publica 
tion division. Before joining the com 
pany he was in newspaper work in 
Springfield, Il, and in New York City. 

3orn in 1881 in Springfield he was 
graduated from Princeton University, 
class of ’05, and while in the university 
was elected to the Elm Club. He is 
survived by his widow and two sons, 
John M. and Richard S., Jr. both of 
Glen Ridge. 





New England Mutual Life’s 
Leaders Ass’n Officers 


New England Mutual Life’s Leaders 
Association, an honorary organization of 
outstanding producers, recently elected 
its officers and executive committce 
members for 1947-48. Robert C. New 
man, St. Louis, the company’s leadin: 
producer of personal life insurance in 
1946, was elected president, and Lowell 
D. Crandon, Newark, is the vice presi 
dent. The new executive committee is 
made up of Owen P. Jacobsen, CLU, 
New York-Dawson; G. Nolan Bearden, 
Los Angeles-Hays & Bradstreet; James 
M. Stokes, Philadelphia; Charles H 
Weiss, New York-King; and Gordon D 
Orput, general agent in Portland, Ore. 

This year the association will hold its 
annual meeting in mid-September on 
Michigan’s Mackinac Island, followin: 
the company’s general convention. 





EXPERIENCED 
SUPERVISOR 


Wanted for live mid-town success- 
ful agency. Drawing against over- 
riding. Excellent opportunity for 
making money. Box 1708, The 
Eastern Underwriter, 41 Maiden 
Lane, New York 7, N. Y. 
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THE AGENCY WITH COMPLETE LIFE INSURANCE SERVICE FOR BROKERS 


INDIVIDUAL AND GROUP LIFE — ANNUITIES AND PENSION TRUSTS | 





HARRY GARDINER, GENERAL AGENT 
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Los Angeles Ass’n Sales Comme 


Speakers Include Commissioner Wallace K. Downey; Asa V. 
Call, Pacific Mutual President; Harry J. Volk, 
Prudential Vice President 


Underwriters Association of Los 

eeles held its 1947 sales conference 

t week with more than &00 in atten- 
dence, and with state, company officials 


William H. 


1 


and agents on the program. 


S.eomund, general agent, Connecticut 
\iutual, was program chairman and 
heme was “Our New Horizon.” 


pening the program was Asa V. Call, 
president, Pacific Mutual, 
brief tribute to the business and_ per- 
sonnel of life insurance, and decried the 
efforts of Governmental social security 

supplant the security offered under 
the free enterprise system. 

\ report on the board of NALU was 

en by state representative, Charles E. 
Cleeton, CLU, general agent, Occidental 
Life of California. 

Sidney V. Mitchell, 
for the Prudential, spoke on debit op- 
nortunities. He sold $1,057,500 of Ordi- 


nary insurance and 339 applica- 

ons for combined industrial and inter- 
mediate contracts in 1946. He told of 
the methods that worked for him, divid- 
ine them into six steps: having a goal, 
having a work schedule, a good steady 
plan of prospecting, having his prospect 
ina receptive mood when called on, the 
presentation of the plan for the prospect 
and then his closing. 

Walter N. Hiller, CLU, general agent, 
Penn Mutual Life in Chicago, spoke on 
“Prospecting and Motivating for Busi- 
ness Insurance.” He confined his talk to 
two things: how to find the prospects 
and how to motivate them. He urged 
his hearers to keep their eyes and ears 
open for new situations and new events 
that open the way for business insur- 
ance, and said that prospects for busi- 
ness insurance can be found everywhere. 
He declared that all firms need business 
insurance to protect their investment 
and are good prospects. The war has 

lded more key men who are prospects, 
he stated. On motivation, he said the 
method does not differ from that in sell- 
ing family protection, and gave details 

f how he fitted it to the business in- 
surance prospect. 


who gave a 


Jr., a debit agent 


wrote 


Commissioner Downey’s Talk 


[Insurance Commissioner Wallace K. 
Downey was the final speaker of the 
morning session. Talking on “Our Com- 
mon Enterprise—the Insurance Depart- 
ment—the Companies—the Field Men,” 
he said: 

“We who are here this morning have 
a common enterprise. It is to keep the 
business of insurance on a high plane of 
solvency and honesty and to insure, as 
far as possible, good sense and fair 
iling between the companies and their 
olicyholders. A few insurers and a very 
all fraction of 1% of the producers 

m to be those who have constantly 

be watched and brought to account. 
They are the repeaters and it is this 

all group that makes it hard for all 
he rest of you and requires the degree 
regulation we now have.” 


Luncheon speaker was Kellogg Van 
Winkle, CLU, manager, Equitable So- 
ciety and legislative chairman of the 


ifornia State Association. He re- 
rted on legislative matters. 
larry N. Lyon, CLU, general agent, 
lelity Mutual at San Francisco, opened 
‘afternoon session with an address on 
ell the Truth Attractively.” He held 
it there is a demand for income in 
> U. S. and that life insurance is the 
lution of the problem. He said now 
at we are in the money income age, 
© of all incomes go into life insurance, 


Cnet @ > 





and that 85% of all estates come from 
life insurance. 

Lawson W. Smith, superintendent for 
National Life & Accident had for his 
subject: “A Combination on a Debit.” He 
said that there were three things he felt 
covered life insurance merchandising: 
service, prospecting and selling. Of these 
the first is the important one and the 
other two are subordinate to it. 


Volk on Opportunities 


Opportunities for life insurance agents 
were summed up by Harry J. Volk newly 
appointed vice president on the West 
Coast for The Prudential. 

“In 1896 there was less than $6,000,- 
000,000 of life insurance owned in the 
United States,” Mr. Volk said. “There 
were fewer than 10,000,000 policyholders. 
Fifty years later at the end of 1946 the 
amount of insurance owned amounted to 
$174,000,000,000 and there were more 
than 73,000,000 policyholders. The 
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amount of new coverage paid for in 1946 


was more than $23,000,000,000 or more 
than four times the amount in force only 
fifty years ago. 

“T recall that when $100,000,000,000 of 
life insurance was in force, we were con- 
cerned over whether or not the market 
had reached a point of saturation. How 
short sighted this then dimmed view now 
appears. The national buying income of 
the people of this nation for the year 
1946 amounted to $160,000,000,000. It 
would not appear unreasonable to expect 
that the amount of life insurance in 
force should amount to three times the 
national buying income. However, sup 
pose life insurance in force amounted to 
only twice the national income. Each 
American family would have an average 
of $8,000 of insurance protection instead 
of $4,700. The American people would 
own today $320,000,000,000 of life insur- 
ance instead of $174,000,000,000.” 

After speaking of the national outlook, 
Mr. Volk discussed the situation in 
southern California and found it 
good. “In effective buying income 
Angeles now ranks third among the 
cities of the nation, being surpassed only 
by New York and Chicago. While Cali- 
fornia has 6.2% of the total population 
of the nation, it has 8.2% of the effec- 
tive buying income. The per capita in- 
come in southern California is 130% of 
the national average. Durine 1946, of 


Los 


~ commas 


‘WHAT KIND, a 


N,. ONE ever asks what kind of life insurance he 


owned. Everyone wants to know how much he left. 


If that’s the first thing they ask when he dies, isn’t 


it the first thing he should ask when he bays? 


: We thought so. That's why we make $15 a month 


Family Income available on Five Year Renewable and 


Convertible Term Insurance. 


It only takes $203.70 a year at 35 to guarantee his 


family $150 a month for 20 years from date of issue 


1 and then $10,000 in cash. 


Initial rate — $6.55 per $1,000. 


OCCIDENTAL LIFE Insurance Company 


YG California *& V.H. JENKINS, Senior Vice-President 


“We pay lifetime renewals-they last as long as you do” 













the $23,000,000,000 of new life insurance 
paid for, more than $1,140,000,000 was 
purchased in California.” 

J. C. F. Merrifield, general agent, Con 
necticut Mutual Life Insurance Co. at 
Portland, Ore., was the final speaker. 
“Life Insurance Is Religion,” was his 
subject and he began with telling his 


hearers they should look at their job in 
retrospect; should analyze their activi 
ties, and think of the beneficial results 
of their activities to the public. 


Patterson Discusses NSLI 
Over Mutual Network 


“Practically all 


life insurance ayvents 


companies and good 
United 
States have been urging returned vet- 
hold onto their government 

Alexander E. Patterson, 
Mutual Life of New York, 
a broadcast sponsored by the 
Administration over the Mu 


all over the 


erans to 
insurance,” 
president, 
stated on 
Veterans 


tual network last week. Mr. Patterson 
is chairman of a joint committee repre- 
senting life insurance companies cy 


V.A 


In response to a ve 


operating with the 


teran’s question, 


Mr. Patterson explained that NSLI was 


designed “by the government to cover 
extra risks which men and women in 
the armed forces had to faec and 


which the regular companies could not 
seriously affect 
ders.” He 


reasons why 


fairly assume without 
ing their 
listed the 
the veteran should retain his insurance: 

“1. The cost is low. It is low because 
part of the costs and all the expenses 
in connection with the administration of 
government insurance are paid by the 


present policy 


following three 


taxpayers generally. 
“2. GI insurance is participating in 
surance. This means that you as a 


policyholder will share in any earning 


“3. Because it is backed by Uncle 
Sam as one of the special privileges 
accorded to those of you who served 
in the armed forces.” 


Pitfield Fsading North 
Jersey Field, Higham Agcy. 


Frederick G. Higham agency, Great 
West Life. Newark, N. [., announces 
appointment of Verne K. Pitfield as 
representative of that agency in all of 


New Jersey north of Trenton. Mr. Pit- 
field’s office is located in Newark. 

Formerly with a large eastern com- 
pany, Mr. Pitfield had ten years’ experi- 
ence in all phases of actuarial work prior 
to entering selling. For the past two 
and a half years he was a brokerage 
supervisor in New York City, has writ- 
ten several pension plans and employe 
benefit plans. He will specialize in these 
fields. 

Associated with Mr. Pitfield is Elwyn 
G. Hughes, who has had broad experi- 
ence in insurance sales, field training and 
brokerage supervision. 


Sells Airlines Terminal 
The Mutual Life of New York has 


sold the Airlines Terminal Building at 
the southwest corner of Park Avenue 
and Forty-second Street, which is di 
rectly across from Grand Central Term 
inal, purchaser being Webb & Knapp, 
Inc., and the reported price being $3,- 
250,000. More travelers through 
Airlines Terminal than the combined 
number of air line passengers coming 
from five large cities. 


pass 


SEATTLE MANAGERS MEET 
Dr. Raymond B. Allen, president of 
the University of Washington, addressed 


the members of the Seattle Life Mana- 
gers Association recently. President of 
the association is Walter R. Hoefflin 
Other officers are Ray C. Lessard, vice 
president, and Delbert C. Roberts, sec- 


retary-treasurer. 
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New Book on How to Buy a House 


L. Douglas Meredith, Vice President, National Life of Ver- 


mont, Gives Important Advice to Prospective 


Purchasers 


L. Douglas Meredith, vice president of 
National Life of Vermont and chairman 
of its committee on finance, has written 


a book on what many believe is the 


chief subject of discussion in tens of 
thousands of American families. Title 
is “How to Buy a House.” 

There has been a constant stream ot 
books published on the other phases of 
housing, but Mr. Meredith is first to 
write a book on the particular topic he 
has chosen. He has turned out what 
Miles L. Colean, national housing con- 
sultant, describes as “a practical manual 
of information and procedure on the 
intricacies of purchase, building and 
borrowing that up to now has not been 
available.” Not only those wanting to 
build a home, but those already owning 
one, together with architects, builders, 
bankers, realty and insurance men, will 
find this volume important to read. 
Harper & Brothers, New York, are 
publishers. 

Incidentally, prefabrication offers lit- 
tle to help the present housing short- 
ay Perhaps in the future a factory- 
made, prefabricated house with popular 
acceptance will be produced, but Mr. 
Meredith thinks that until such a time 
the buyer of a prefabricated house, es- 
pecially one of advanced design, “should 
realize that he participates in an ex- 
perimental undertaking and that in case 
he desires to sell he may have difficulty 
in finding a buyer.” 





Subjects Covered in Book 


After his initial chapter covering the 
widespread desire for owning a home 
Mr. Meredith in other chapters dis- 
cusses what kind of a house is wanted; 
where will the house be located; how 
much should be paid for the house; 
early arrangement for financing; care 
necessary in the lender; 
down payments (“pay down just as much 
cash as you possibly can, and plan to 
pay off the loan as rapidly as you can”); 
type of loan needed; financing construc- 
tion of a house; how to finance the 
kitchen equipment; closing the pur- 
chase; what it costs to close, and what 
interest is and why it is paid. 

Commenting on the fact that home 
ownership for centuries has been a uni- 
versal desire of mankind and that with 
few exceptions every man from boyhood 
days anticipates the time when he will 
own a house, and emphasizing as well 
the homemaking instinct manifesting 
itself in women where it starts from 
girlhood, Mr. Meredith takes up the 
important question of whether to buy 
or rent? Determination of whether it 
costs more to own or rent depends in 
any cases on whether the house was 
purchased in a period of high or low 
prices and also on the length of time 
the house is owned. 

Home ownership, when properly es- 
tablished, provides the family with a 
kind of security which can be derived 
rom no other sources. A man’s home 
is something he can call his own, and 
the police force of the community, the 
state militia, and even the armed forces 
of the United States, if necessary, will 
protect the home owner from a; 
However, Mr. Meredith gives this 
warning: “Unless you have a reasonable 
likelihood of being in a location for at 
least five years, it probably is preferable 
for you to rent instead of buying.” 


selection of 


rOTeSSOrs. 





Tips for Home Buyers 


\mong other observations made by 
Mr. Meredith are these: 

If properly selected and wisely and 
soundly financed, with a program keyed 
to needs of the purchaser, a house may 
be easily paid for over a reasonably 
short period of time and enjoyed for 
Ilany years to come. If not prudently 


of Homes 


selected and wisely financed it may be- 
come a distressing financial burden. The 
purchaser of a house should always re- 
member that its market value is going 
to fluctuate widely. In addition to a 
decline in value resulting from depre- 
ciation and obsolescence the owner of 
a home runs the risk of encountering a 
general slump in the real estate market. 
No individual should under any circum- 
stances contemplate the purchase of a 
house unless he is willing to recognize 
the probability that some years hence 
his house will be worth less than he 
paid for it. 

\ house fundamentally serves prac- 
tical purposes, whatever one’s aesthetic 
tastes, and in the final analysis it must 
lend itself to every day living. It logic- 
ally follows that a house must be chosen 
to fit not only the family which is to 
live in it (remembering that the size of 
every family usually varies rather widely 
over a period of several years with 
household requirements of the family 
fluctuating accordingly), but the pocket- 
book of the family should be taken into 
consideration. A prospective home pur- 
chaser must measure carefully the fam- 
ily’s housing needs. Convention has de- 
creed for decades that the dining room 
is an essential part of the house, but 
modern utilitarianism places the dining 
room under the microscope. When do- 
mestic help is scarce and expensive, 
many families eat breakfast and other 
meals in the kitchen, breakfast nook 
or dining alcove. The guest room is an 
expensive luxury for people with limited 
pocketbooks. A garage is now often 
omitted in lower-priced houses. A cellar 
is another costly portion of a house 
no longer regarded as necessary even 
in northern climates. 

Room sizes should be serutinized with 
particular care because in many of the 
lower-priced houses comfort. is 
ficed when the rooms are too small. 
Generally speaking, any room except a 
bath and a kitchen that is smaller than 
ten feet by ten feet will prove disap- 
pointing to the home owner. It is futile 
to expect a $6,000 house to have the 
same size and equipment as a house 
costing $15,000 

Reliable technical should be 
obtained so there can be special scrutiny 
of materials and equipment. Make sure 
that the paint, roofing, wiring, piping, 
plumbing and so forth are the products 
of standard manufacturers. 

Size of Lot; Choice of Location 

\ lot should rarely be less than 120 
feet deep, and the house should be lo- 
cated on the land in such a way as to 
take greatest advantage of sunlight and 
views. Houses on the street should have 
a substantial and uniform setback. The 
property should possess ready market- 
ability. One very effective method of 
checking on the technical aspects of 
houses is to inquire of the builder where 
another of his developments is located 
and that should be visited. Moderately 
priced houses should be located near a 
means of convenient and inexpensive 
transportation. Shopping centers should 
be convenient. Churches, schools and 
libraries should not be far distant. 

It is imperative to determine the ex- 
act tax position of the property. In 
some areas a so-called city tax may 
cover all taxes, whereas in others the 
state, city, county, school district and 
other district taxes may be imposed 
separately. 

Always ability to pay is a prime con- 
sideration. The price which a man should 
pay for a house rarely should exceed 
two and one-half times his annual in- 
come. Consideration must be taken of 
fluctuations in income. Large houses 


sacri- 
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advice 


should be purchased only with great 
caution, regardless of an individual’s net 
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income, Carrying charges must always 
be kept in mind. When buying a house 
it should be remembered that in addi- 
tion to the purchase price there are 
certain expenses incident to purchase 
of the home and its financing. 

\bove all, don’t buy a house in a 
hurry. “Salesmen always emphasize the 
reed for snapping up a house before 
someone else beats vou to it, but take 
your time,” cautions Mr. Meredith. 

As to what is a substantial down pay- 
ment Mr. Meredith says that, generally 
speaking, any such payment in excess 
of 33% of the purchase price is consid- 
ered substantial and he advises as large 
a down payment as_ possible. 

One of the most informative chapters 
discusses the types of loans needed. A 
borrower, with the aid of his chosen 
financial institution, should have no dif- 
ficulty in devising a financial pattern 
which will suit his needs. A borrower 
should always endeavor to obtain a loan 
which will extend over a period longer 
than that which he believes will be 
necessary to retire the loan. 


Insurance to Cover Hazards 


Mr. Meredith concludes by discussing 
the risks assumed by home ownership 
and the loss exposure which follows 
ownership, observing the general prin- 
ciples underlying any kind of insurance 
on the property. After explaining need 
of being covered by fire insurance, pub- 
lic liability, extended coverage, tornado 
insurance (in some sections of the coun- 
try), health insurance and mortgage in- 
surance Mr. Meredith advises: 

“You need not spend long hours con- 
sidering the type of insurance you 
should buy, but you can use as a prac- 
tical guide the advice of your insurance 
agent who should be able to give you 
sound and expert counsel.” 

Commenting on mortgage insurance 
Mr. Meredith suggests that the pros- 
pective home buyer ask his life insur- 
ance agent to outline what he can do 
in the way of a mortgage insurance 
policy. “Ask him to set forth in a 
prospectus or pamphlet that you can 
peruse; then, before coming to a con- 
clusion as to what you are going to do, 
pay a visit to your lender, outline to 
him the program which has been pre- 
sented to you, and get his views of the 
plan. Perhaps it would be well to con- 
sult more than one life insurance rep- 
resentative and ask each what he has 
to offer in the way of mortgage insur- 
ance. Then you may wish to sit down 
with your lender and ask him which of 
these plans he would recommend to you. 
Remember, again, that in buying life 
insurance you are not only purchasing 
a contract which fits your needs but 
also making an investment, usually a 
long-term investment, and, therefore, the 
company in which your policy is placed 
should be carefully selected.” 








Assuring More Than 


ONE BILLION 
DOLLARS 


OF 
FINANCIAL 


SECURITY 


Serving Policyholders 
from Coast to Coast 


BANKERS Life COMPANY 


CES MOINES 


Established 1879 
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P. S. ARNSTEN 


The accompanying picture shows I’ 
Arnsten, who recently joined the fi 
managerial staff, life, A. & H. and Gr 
departments, of Connecticut General 
the 80 John Street, New York brat 
office, managed by C. W. Sabin. 


RESERVE LIFE ENTERS VA. 


Reserve Life of Dallas, has ente 
Virginia to write life, accident 
health lines, with principal office 
Richmond. 


MINNEAPOLIS ASS’N MEETING 

Annual meeting and outing of Mint 
apolis Association of Life Underwrit 
will be held June 9 at the Golden Val 
golf club. Officers will be elected 
the next year. 
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Most Companies Accept 
Aviation Risks in U. S. 


INSTITUTE SURVEY REVEALS 





Two-thirds Have No Limitations on U. 
S. Scheduled Airline Travel; 
One-half on World-Wide 





§ 100 life insurance companies sur- 
ed by the Institute of Life Insur- 
e for current practices in connection 
, the aviation risk, two-thirds now 
ept as standard risks without limita- 
s, applicants who contemplate pas- 
server travel on U. S. scheduled air 

sports in western hemisphere 
fichts and one-half accept on the same 
basis for contemplated world-wide 
flichts. 

ihis represents a material liberaliza- 
tion over last year, when only slightly 
over one-third of these companies ac- 
cepted on a standard basis applicants 
contemplating western hemisphere 
fichts and less than one-third accepted 
on the standard basis those contem- 
plating world-wide flights. 
he companies surveyed do more 
than 80% of total U. S. life insurance 
business. 

(he liberalization has been even 
more marked over a_ ten-year period 

experience has enabled more com- 
ponies to define their rules. As _ re- 
ccntly as 1940, only three of the com- 
panies surveyed wrote policies at stand- 

rates without limitation on appli- 
cants contemplating air travel within 
this hemisphere and only one covered 
transoceanic travel. In 1935, no com- 
panies accepted applicants on this basis, 
where more than a small amount of 
flying was contemplated. 

In addition to the increasing number 
of companies writing without limitation 
at standard rates, there has also been 
a libralization by companies writing 
policies with limitations on either size 
of policies or number of hours of flying 
contemplated. Currently, seventeen of 
the companies surveyed write at stand- 
ard rates with some limitation on size 
of policy or on the number of flying 
contemplated, in the case of 
western hemisphere flights; and four- 
teen give individual consideration to 
each case. The policy size limit most 
frequently set is $25,000 and the most 
frequent limitation on hours of flight is 
25). This compares with twenty-five to 

hours ten years ago. 

In the case of world-wide flights, 
fourteen of the companies have a limit 
on the size of policy issued or on the 
number of flying hours; and thirty-three 

individual consideration to each 

e. The usual limitations on size and 
fying hours for transoceanic flights are 
the same as in the case of hemisphere 
flichts. 

he 1946 passenger fatality rate per 
100,000,000 passenger miles on inter- 


\ 
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hours 





C. O. Milford, Franklin 


National President, Dies 


©. Milford, president of the 
iklin National Life, Greenville, S. C., 
an’ a former president of the South- 
eas'ern Life, passed away April 26 at 
home in Greenville. Mr. Milford had 
Deon sutfering from a heart ailment for 
time. 

addition to his successful business 
er in life insurance, Mr. Milford 
a leader in the civic and religious 
of his community. His deep and 
‘© oted interest in the affairs of the 
ba tist denomination made him one of 
So ch Carolina’s best known Baptist 
en. He was chairman of the board 
rustees of Furman University, a 
on in the First Baptist Church and 
st president of the South Carolina 

ist convention. 
was a director of the Peoples Na- 
il Bank and a past president of the 
1 enville Chamber of Commerce. He 
“ces his widow, two sons and one 
| hter. 
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national flights was 3.63, compared with 
3.75 in 1945, and 4.83 in 1944. The five 
year average fatality rates for previous 
years were: 2.40 in 1940-44; 10.10 in 
1935-1939; and 9.12 in 1930-34. 

In the case of western hemisphere 
pilots and crews, seventy-one of the 
companies surveyed now issue policies 
at an extra premium, partly with and 
partly without a limit on the size of 
the policy. In the case of pilots and 
crews on world-wide flights, fifty-one 
ef the companies now accept applicants 
at an extra premium in some _ cases 
without limit as to size. 





In THE INSURANCE BUSINESS, the man who gets ahead doesn’t wait for oppor- 
tunity to knock. Instead, he goes out looking for opportunities . 


Opportunities to serve. It’s the same way with a company. Alert to its opportunities, State 


JOHN E. BRAUN IS PROMOTED 





Named Assistant Supervisor, Engineer- 
ing and Inspection Department, Aetna 
Life Companies, New York Office 
John E. Braun has been named assist- 

ant supervisor of the engineering and 

inspection department of the New York 
office of the Aetna Life Affiliated Cos., 

Vice President J. E. Lewis announced 

May 1. 

A native of Philadelphia Mr. Braun 
was graduated from Drexel Institute, 
where he majored in structural engi- 
neering. After experience in several 





Mutual now more than ever before is doing things: 


* Providing policyholders with friendly, prompt and complete service. 


+ + + + 


The knowledge and experience for our progress in the right direction comes from 
our 103 years of successful insurance practice, coupled with a progressive management that 
is more interested in how a thing can be done than in why it can't. Keep your eye on 


this old company with a youthful outlook. State Mutual is doing things. 


STATE-MU 


ASWLEAIUCE 


Writing a complete line of life and endowment coverage, including juvenile. 
Offering more benefits to its career underwriters. 
Originating graphic, useful sales aids. 
Maintaining a high persistency rate. 


Building a progressive Group Department. 


OF WORCESTER. MASSACHUSETTS 


Incorporated 1844 


WOAL LIFE 








GOV. YOUNGDAHL TO SPEAK 


address 













































Gov. Luther Youngdahl will 
the Insurance Club of Minneapolis May 
12 at the Minneapolis Athletic club. The 
program has been arranged by A. Herb- 
ert Nelson, state manager for the Busi- 
ness Men’s Assurance of Kansas City. 





different engineering fields, Mr. Braun 
joined the Aetna on June 9, 1936, as an 
engineer at the Philadelphia office. 

Mr. Braun was transferred to the New 
York office on February 16, 1946, as 
senior engineer. 
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MEETING AN EMERGENCY 

\ r the first shock of the news of 

onflagration or a catastrophe, and 
the recedi of the emotional wave oc 
casioned by the great loss lives and 


property, attention is centered on the 


factor. It is the period when 


msurance 


the insurance companies of the nation 


re under closest scrutiny. How they 


onduct themselves, how they handle 
their claims, how they treat those who 
come into contact with them, is of 


paramount public relations consequence 


to the institution of insurance. 


The people of Texas have nothing 
but admiration for the manner in which 
he insurance companies have met the 
test of Texas City. Companies having 

tentially large losses rushed repre- 
entatives to the scene with clear in- 
tructions as to speedy claim settle- 


inent when positive of loss; an informa- 


tion bureau was opened in the tragic 


tv by Galveston Life Underwriters 
Association, the services of which be- 
ime immediately available to the in- 


sured, or to beneficiaries and relatives 


missing. Frequent 


of the killed and 

announcements relative to the identifi- 
ation of killed or missing, with other 
pertinent facts, were made by radio, 
nportant in a time of such confusion 





d lack of definite information 

Texas City proved a good example 
of how the country’s largest and most 
popular economic institution—the com 
panies which protect against the haz 
ds confronting life and property 
an act in an emergency. They have 
done a fine job 

rTRADE PAPER COMPETITION 

The number of publications of insur 

e organizations which are taking ad 
vertisements is constantly growing 
Many of these publications are in com 
petition with the business press in the 
insurance field, not only in their advert 

ig but also in their news columns 
Som ve even solicited the insurance 

ers for advertisements 

One I insurance trade pape 
editors facetiously that he was 
thinking of organizing the Journalistic 


Insurance Co., with printers, binders, 


ink manufacturers, paper stock dealers, 


sell its in- 


linotypers and others t 


surance. 


Canadian subscriptions 


Express Money Order or bv Bank 


at the post office of New York City under the act 


IMPORTANCE OF 


No organization having as its chief 


objective the justification of faith in 


American capitalistic economy is at 


favorable 


Committee for Economic Development. 


tracting more attention than 


It believes that the adaptability, in- 


ventiveness and_ resourcefulness of 


American management and labor are 


not limited to the production of goods, 


and that those same qualities, when 


given the facts, will help the nation to 


meet new economic and social condi- 


tions and solve new problems. It is 


numerous research projects, 


contribute to clearer 


engaged in 
all of 
understanding, In its new publication, 
Digest, CED Says: 

Every part of our economy now 
inter-acts so closely with other parts 
that responsible judgments by the busi- 
ness man, in his own interest alone, 
call for a range of information not pro- 
vided for in the past, and which we are 


which will 


now only beginning to span. The sur- 
vival and success of our whole society 
call still more loudly for this help than 
do the needs of any group. In labor, 


education, journalism and 
all through the fabric of our society, 
an honest, sustained and objective ef- 
fort to understand our economic system 
growing “must” of responsible 
leadership. 


agriculture, 


1S a 


One of the most important research 
projects of CED now under way has 
to do with taxation. In fact, in recog- 
nition of its primary importance, taxa- 


tion was the first long-run problem 
taken up by CED’s research and policy 
committee. As to why the taxation 
question has had its first consideration 
CED says: 


The committee believes that it can 
make its greatest contribution to sound 
policy by concentrating upon the funda- 
mental issues involved rather than upon 
the immediate decisions under debate 
throughout the nation. Intelligent reso- 
lution of current budgetary problems 
requires an understanding of the nature 


of the budget, including the meaning 
of a “balanced” budget, and a decision 
on the conditions under which the bud- 


Sound answers 
questions of tax revision 
formulation of a de- 
permanent tax 


vet should be balanced. 
to immediate 
depend upon the 
sirable goal for the 
structure 


William A. Miller, formerly assistant 
inanager of Prudential Insurance Co., 
has become a firm member of John P. 
Hancock & Co., 210 Niagara Building, 
Niagara Falls, N. Y 





DONALD B. SHERWOOD 


Donald B. Sherwood, general adjuster 
of the National Board of Fire Under- 
writers in charge of the catastrophe office 
set up in Galveston, Tex., to supervise 
prompt and_ efficient adjustment of 
claims arising out of the Texas City dis- 
aster, joined the National Board last 
November 1. Previously for eight years 
he had: been general adjuster of the 
Commercial Union Group. He has served 
as president and secretary of the East- 
ern Loss Executives and on the advisory 
and conference committees of the Fire 
Companies’ Adjustment Bureau. A native 
of Rutland, Vt., he attended the Uni- 
versity of Vermont and entered insur- 
ance with the North British Group in 
New York. With the Commercial Union 
he served in the New England field 
until 1934 when he became assistant 
general adjuster at the home office in 
New York. 

* ok x 

Shelby Cullom Davis, who is leaving 
the New York State Insurance Depart- 
ment as Deputy Superintendent of In- 
surance, and who has resumed his status 
as an active member of the New York 
Stock Exchange, will head the firm of 
Shelby Cullom Davis & Co., which will 
conduct a general investment business 
specializing in securities of American in- 
surance companies and in their markets. 
The activities of the firm in the insur- 
ance share market will be carried on in 
association with Frank L. Brokaw who 
for the past twenty years has made a 
specialty of insurance stocks. The firm 
will be located at 110 William Street 
in the heart of the insurance district 
in offices previously occupied by F. L. 
Brokaw & Co. ; 

x «x 
John W. Latham, resident vice presi- 


dent, Fidelity & Deposit at San Fran- 
cisco, has been elected president of the 


California Golf Association. 
x x x 
Charles F. Hill has been made over- 
seas fire superintendent of the Norwich 
Union Fire at the head office. H. J. 
Evans is now superintendent home for- 
eign department at the company’s Lon- 
don office. 
x * x 
M. Allen Anderson, who has resigned 
as vice president and director of agen- 
cies, Republic National Life of Texas, 
and been appointed director of agen- 
cies for Texas Ordinary division, Ameri- 
can National Life, entered life insurance 
as an agent when 19, and later organized 
his own company, the Fidelity Life of 
Phoenix, Ariz. That company was 
merged with Republic National. 


. THOMPSON 


John S. Thompson, president of Mu- 


JOHN §S 


tual Benefit Life of Newark, has been 
elected the first lay honorary member 
of the Medical Society of New Jersey, 
an action which necessitated a change 
in the constitution of the society. It 
was Mr. Thompson’s aid in forming the 
Medical Service Administration, a pre- 
payment medical care plan, in 1938 that 
prompted the society to make him one 
of its five honorary members. His early 
aid as an actuary and his service as a 
member of the board of governors of the 
Medical Service Administration and 
trustee of the Medical-Surgical Plan 
were extolled in a resolution at a meet- 
ing of the society April 24. 
+ e « 

Mrs. Ethel L. Stannard, file expert in 
the record file department of the 
Phoenix-Connecticut Group of fire in- 
surance companies, received congratula- 
tions of fellow employes, April 30, on the 
occasion of her thirtieth anniversary 
with the group. Mrs. Stannard 
member of the Poetry Club of Hartford, 
an active member of the Henry George 
Fellowship and a former member of th 
Wethersfield League of Women Voters 
of which she was president. 

- © & 

Henry K. Evans, director of the traflic 
engineering division, National Conserva- 
tion Bureau, was elected president of 
the New York division, Institute of 
Traffic Engineers, at its annual meetin 
in New York April 24. Mr. Evans is 
editor of Traffic Engineering Magazine, 


is a 


official organ of the Institute and is 
author of several books and articles om 
safety and traffic control. 

* * * 


H. S. Lane, one of the deputy ven 
eral managers of Prudential of London, 
who visited this country and Canada 
two years ago, retired on April 30 a‘ter 
forty-three years with the compan) He 
was in charge of the company ’s large 
staff evacuated to Torquay in the earl) 
part of the war and was mainly in 
mental in setting up the organiz 
there. 


1 


* * * 


I. Berman of Montgomery, Ala., 
in addition to being an insurance 
is president of the Lime Cola Co., as 
recently the guest in Hollywood of 
Crosby and Bob Hope, both of \ 
are financially interested in Mr. [er- 
man’s soft drink company. A picture 0! 
Crosby, Hope and Berman is print: 
current issue of Maryland Casual'\’s 
agency publication, The Marylander, Mr 
3erman being an agent of the Marylat 
Casualty. 
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Lenox Hill Hospital Association 
The board of trustees of Lenox Hill 
Hospital, which treats 40,000 patients a 
‘ar and in three-quarters of a century 

lias become one of the largest non-profit 
ispitals in the city, has announced the 


formation of the Lenox Hill Hospital 


\ssociation and the election as presi- 
lent of the association of H. Edward 
Bilkey, well known New York insurance 
broker and a former vice president of 
Globe & Rutgers. Mrs. Lewis W. Doug- 
las, wife of the Ambassador to Great 
Britain and chairman of the Mutual Life 
mn leave of absence, is first vice presi- 
dent of Lenox Hill Hospital Association. 
Mrs. George L. Harrison, wife of New 
York Life’s president, is third vice presi- 
dent of the association. Mrs. Frederic 
W. Ecker, wife of financial vice presi- 
dent, Metropolitan Life, is a member 
of the hospital association’s board of 
vovernors. 

The purpose of the association is to 
bring Lenox Hill Hospital friends and 
neighbors into closer touch with the 
work of the hospital and to give them 
an opportunity to take part in volunteer 
activities and to coordinate their efforts 
for the greater good of the hospital. 

The Blue Hill Troupe, the city’s lead- 
ing amateur organization interpreting 
Gilbert & Sullivan operettas in the 
United States, selected Lenox Hill Hos- 
pital as the beneficiary of its twenty- 
third annual production, which was given 
last week at the Hunter Playhouse in 
East Sixty-eighth Street with four pro- 
luctions of “The Gondoliers.” Mr. and 
Mrs. Bilkey have for some years been 

the cast of the Blue Hill Troupe. 
\liss Cynthia Myrick, daughter of 
Julian S. Myrick, second vice presidenf, 
\futual Life, is a member of the sub- 

ription committee of Blue Hill Troupe. 
* * x 


N. Y. Business Men to Visit Zoo 


Peter Grimm, president of Chamber 
. Commerce of State of New York 
Idest chamber of commerce in_ the 
uuntry (founded in 1768), has asked 
e members to take a day off from 
msidering the weighty affairs of the 
ition, the city and the state and be 
e guest of Fairfield Osborn, president 
’ the New York Zoological Society on 
visit to the Bronx Zoo May 13. He 
lvises the members of the Chamber, 
ho include many of the principal per- 
malities in the insurance, financial and 
mmercial world, “Let’s lay aside the 
res of business for a day, get out into 
e spring sunshine and relive the boy- 
iod thrill of going to the zoo.” 
This unique outing for the Chamber 
embers came as a result of an invita- 
m from Fairfield Osborn, president of 
e New York Zoological Society, after 
had been the guest speaker of the 
hamber at its February meeting. 
Says President Grimm: “Mr. Osborn 
in effect turning over the key to the 
10 to Chamber members on May 13 and 
is staff is cooperating to make the day 





























a memorable one for those who go on 
the outing.” 

It is announced that there will be 
provided free for the members a two- 
way transportation in chartered busses, 
luncheon at a zoo restaurant, and a trip 
through the zoo on tractor trains. 

In the letter to members President 
Grimm said: 

“Sounds good, doesn’t it? Doubtless 
many of our members would like to 
have their families or other guests share 
the pleasures of this unusual outing. 
They will be most welcome.” 

* 


N. Y. Chamber Election 


Chamber of Commerce of the State 
of New York has reelected Peter Grimm 
president. George L. Harrison, president, 
New York Life, has been elected a vice 
president. William J. Graham, vice presi- 
dent, Equitable Society, is reelected 
treasurer. B. Colwell Davis, Jr., is con- 
tinued as executive secretary. 

Theodore M. Riehle is again chair- 
man of committee on insurance and two 
members of that committee elected to 
serve until May, 1950, are Frank A. 
Christensen, president of National Board 
of Fire Underwriters and of America 
Fore, and David G. Baird, vice president 
of Marsh & McLennan. Frederic W. 
Ecker, financial vice president, Metro- 
politan Life, is chairman of committee 
on taxation. Ray D. Murphy, vice presi- 
dent and actuary, Equitable Society, is 
a member of committee on public health 
and welfare to serve until May, 1950. 
Frederick H. Ecker, chairman, Metro- 
politan Life, is a member of board of 
trustees of the real estate of the 
Chamber. 

Election followed report of the nomi- 
nating committee, two members of which 
are Arthur F. Lafrentz, president, Amer- 
ican Surety, and Julian S. Myrick, sec- 
ond vice president, Mutual Life. 

* oe x 
Comment on Henry H. Reed’s Visit 
to England 

British papers ran stories of the re- 
cent visit to England of Henry H. 
Reed, president of the American Insti- 
tute of Marine Underwriters and New 
York manager of Insurance Company 
of North America. It is a globe-gird- 
ling trip which Mr. Reed is taking, and 
will include Australia and the far East. 

Discussing Mr. Reed The Review of 
London said: 

“Mr. Reed’s world tour will make 
him miss the next meeting of the In- 
ternational Marine Insurance Union. 
He found the Zurich meeting extremely 
helpful as forming a forum as a free 
exchange of views of marine under- 
writers and he sees no insurmountable 
difficulties in the way of continued 
American cooperation in Union affairs. 
Possibly, however, American’ under- 
writers may have to reserve their right 
to refer all decisions back to their own 
organization to prevent any even acci- 
dental infringement of the anti-trust 
laws. In that respect their position is 
not, in principle, greatly different from 





Mrs. L. W. Douglas 








that of Lloyd’s organizations, which 
also find it difficult to bind individual 
underwriters. 

“Mr. Reed was one of the principles 
who drafted the Memorandum of the 
American marine insurance market on 
its relations to the foreign trade of the 
United States, published in 1945 by the 
American Institute of Marine Under- 
writers under the signature of E. G. 
Driver, the secretary. In view of the 
forthcoming International Conference 
on Trade and Employment it is useful 
to recall that the Memorandum asks in 
general that: ‘loans made by the United 
States Government should not be used 
as a means of building-up competing 
insurance markets at the expense of 
their own. They want protection 
against currency blocks and other forts 
of exchange control, whereby their 
business has been and will be diverted 
to foreign markets.’ ” 

* * * 


World-Wide Wave of Theft and 
Pilferage 

Harold H. Mummery, chairman, Insti- 
tute of London Underwriters, at its 
thirty-eighth annual meeting, made ref- 
erence to the wave of theft and _ pilfer- 
ages around the world which “is likely 
to remain with us as long as there is 
with the 
and black markets.” In discussing his 


scarcity, resulting rationing 
talk The Review of London said: 

“He suggested that it was a sound 
idea for marine underwriters to organize 
their own supervision of the loading and 
unloading of ships, an experiment which 
is already working with success in the 
United States. This question was raised 
outside the agenda at the Zurich meet- 
ing of the International Marine Insur- 
ance Union and, undoubtedly something 
on these lines will be undertaken if the 
nuisance persists. As long as that men- 
ace remains Mr. Mummery was un 
doubtedly right in maintaining that the 
Combined Marine Surcharges should 
stay, for the time being. A. B. Stewart 
stated in Zurich that an overwhelming 
majority of Lloyd’s underwriters had 
voted in favor of the retention of C.M.S. 
and Mr. Mummery now asserts that in 
his view this attitude is supported by 
the majority of his colleagues. That is 
all to the good, although it is of course 
realized that sooner or later individual 
underwriting must assert itself again. 
But the time has not come yet. The 
same applies to the Joint Hull Commit- 
tee, which has done such good work in 
the past. Mr. Mummery rightly paid a 
tribute to Mr. Stewart, the chairman, 
for his leadership of the Joint Hull 
Committee. 

“Perhaps, when the time comes for 
a general reduction in hull rates, one 
can do worse than accept the suggestion 
of a leading Liverpool marine under- 
writer, namely, that the machinery of 
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the Joint Hull Committee might be used 
with equal success to pilot through an 
orderly retreat from the high-water 
mark of war-time marine underwriting 
if and when modern devices, as radar 
and others, outweigh the high cost of 
repairs and other factors at present pre- 
venting any substantial reduction in hull 
premiums.” 

x * * 
Commissioner Sat Through Blanks 
Committee Sessions 
The appearance of Insurance Commis 
sioner Johnson of Minnesota at the re- 
cent meeting here of the blanks commit- 
tee of the National Association of In 
surance Commissioners, and the fact that 
the Commissioner sat all through the 
sessions, attracted some attention in the 
business as heretofore it has not been 
the practice of the Commissioners them 
selves to attend these sessions. Chair 
man of the blanks committee for some 
vears has been Walter Robinson of the 
Ohio Department. 

* ® # 


Off the Record Lowdowns 


\t the annual meeting of the National 
Council of Chamber of Commerce of the 
United States an off-the-record disclo 
sure of America’s position in world de 
velopments was given to members at a 
specially called session of the Council 
lors on April 26. At that meeting a 
highly placed official of the Government 
gave a confidential presentation of the 
Government’s views on national security, 
with proposals looking to adequate de 
fense against future world aggression 
Purpose of talk was to give representa 
tives of the Chamber's member organiza 


tions an intimate picture of how the 
world military situation looks to those 
charged with the responsibility rr the 
nation’s security. 

\ second off-the-record discussion 
took place at the dinner on April 30 
viven for representatives of American 
Chambers of Commerce abroad. At that 


session the speaker was Secretary of 
Commerce W. Averell Harriman He 
talked about the world’s economic situa 
tion and America’s position therein. 

x * * 
Credit Association to Have Golden 
Jubilee Convention 

The. National Association of Credit 
Men will have its Golden Jubilee Credit 
Congress in New York City, May 11-15 
Industries will have thirty separate meet- 
ings. The welcoming address will be 
made by Charles Colton, professor of 
law, Rochester Institute of Technology 
In the sessions of the building material 
and construction industry Charles Roth, 
manager of the National Surety’s con 
tract bond department, will discuss 
“Bond Protection and Collection Proce 
dure.” 

Among other industry groups to have 
forums are those of banking, advertising 
and automotive. 
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National Board Acts 
In Texas City Crisis 


SHERWOOD DESCRIBES WORK 
Tells General Agents of Radio Programs 
to Keep Public Informed on Loss 
Adjustment Progress 


Dallas, Tex., April 29—The public re- 
lations project of the National Board of 
Fire Underwriters to build good will for 
the capital stock insurance companies by 
keeping the public informed through 


radio announcements of adjustment 
problems and progress in the Texas 
City disaster is bringing surprisingly 
large and immediate results, General 


Adjuster Donald B. Sherwood told the 
delegates to the annual convention of 
the American Association of Insurance 
General Agents here today. 

In addition to the Texas City hour 
now on the air, an informative 100-word 
announcement is made twice daily so 








AAIGA Elects New Officers 

Dallas, Tex., April 30—At the closing 
session of the annual meeting of the 
American Association of Insurance Gen- 
eral Agents, the following officers were 
elected: 

President, Philip D. Richards, San 
Francisco; vice presidents, William W. 
Leigh, Little Rock, Ark., and S. Linton 
Smith, Raleigh, N. C.; secretary-tréas- 
urer, Herbert Cobb Stebbins, Denver 
(reelected). 

President Richards appointed Stuart 
H. Richardson, president of F. F. Rich- 
ardson, Inc., New York City, chairman 
of the executive committee. 








that the assureds will understand the 
necessary delay in getting all losses ad- 
justed. The Galveston Bar Association 
went on the air to caution assureds that 
it is not necessary to employ attorneys 
to obtain satisfactory settlements and, 
according to Mr. Sherwood, all Texas 
City officials are cooperating with the 
National Board. 

So far, no assureds have evidenced 
impatience as everyone is still so dazed 
that no one is immediately interested 
in property losses, Mr. Sherwood said, 
but their first consideration is to bury 
the dead, take care of the injured and 
try to find adequate food, clothing and 
shelter. 

Mr. Sherwood paid tribute to the local 
and general agents of Texas City, Gal- 


veston and Houston for their heroic 
efforts as citizens first and insurance 
men later. Pamphlets are being dis- 
tributed in the Texas City area, Mr. 


Sherwood said, asking all property own- 
ers to save, preserve and protect dam- 
aged property and advising them that 
adjusters will reach them just as soon 
as is humanly possible. 


IMIB Adopts Short-Rate 


Rule for Floater Policies 
Inland Marine Insurance Bureau 
members have adopted in New York 
and several other states a new rule mak- 
ing it mandatory for companies to can- 
cel on a short-rate rather than pro rata 


basis items under camera, fine arts, 
musical instrument, personal jewelry- 
furs, radium, stamp and personal fur 


floaters. The new rule applies to can 
cellation of part of a schedule under 
a floater. Strong opposition has come 
from some brokers’ organizations which 
call it unfair to subject assureds to 
short-rate cancellation under jewelry 
floaters when eancellations occur in the 
course of business as items insured are 
sold and replaced. 
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Philip D. Richards, head of Richards 
& Co., San 


who has been in the fire and casualty 


general agency, Francisco, 


insurance business for more than thirty- 
four years, was elected president of the 
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N. Y. EX-FIELDMEN TO MEET 


Society Will Hold Twenty-Sixth Annual 
Dinner at Gramercy Park Hotel, 
New York City, on May 27 

The twenty-sixth anniversary dinner 
of the New York Ex-KFieldmen’s Society 
will be held at the Gramercy Park Hotel 
in New York City at 7 p.m. on Tuesday 
evening, May 27. The dinner will be 
precéded by the usual reception. It is 
expected that a large number of former 
fire company fieldmen, now located in 
various Eastern” states, will attend. 
Those present at former dinners have 
all expressed gratification that these af- 
fairs offer such an excellent opportunity 
for old friends in the New York State 
field to get together. Both a good dinner 
and evening program are promised, 

FE. A. Merkl, general agent of the 
North British Group, is chairman of the 
society. Vice chairman is William B. 
Lutz, general agent of the Phoenix As- 
surance of London, and Charles A. Col- 
lin of Marsh & McLennan serves as 
secretary-treasurer. 





Aetna Fire to Increase 
Its Capital and Surplus 


Directors of the Aetna Fire of Hart- 
ford this week voted to increase the 
capital stock of the company by issu- 
ance of 250,000 new shares for the pur- 
pose of obtaining additional capital and 
surplus amounting to $10,000,000. Presi- 
dent W. Ross McCain stated that the 
continued rise in premium income made 
it desirable to increase capital and 
surplus. 


New G. C. Long, Jr., Post 
George C. Long, Jr., president of 
Phoenix of Hartford, has been elected 
chairman of the board of Institute of 
Living of that city. The Institute plans 
to build a complete psychosurgical unit. 











and to increase his business. 


FIRE AND CASUALTY LINES 





A S a member of the local community in which he does busi- 
ness, the agent—in most cases—has grown up with its people. 
His clients, therefore, rely upon him for good counsel, sound 
insurance protection, and, dependable service. 
fact into consideration the Royal Exchange not only lends the 
agent its long, well-seasoned experience, but renders excellent 
co-operation to broaden his prestige, provide the right coverage, 
Furthermore it meets all justi- 


fiable claims promptly and equitably. 
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Laboratories Announce 
Several Promotion: 


WELBORN IS EXEC. VICE PRE: 





Neale Vice President and Chief Engi 
neer; Austin Secretary; Small 
Continues as President 
At the annual meeting of Underwri 
ers’ Laboratories, Inc., in Chicago Api 
25 all of the trustees and officers of t] 
non-profit corporation were retain¢ 
and the executive staff was enlarged 
that Curtis R. Welborn will serve 
executive vice president, John A. Nea 
as vice president and chief engineer ai 

W. Stanley Austin as secretary. 

“Each month of 1946 registered wit 
us more clearly than those preceding, i1 
dustry’s progress in defining the prol, 
able post-war level of the national econ 
omy,” announced Alvah Small, ther 
clected president. 

“Reconversion has been accomplishe: 
except for filling some of the pipe-line 
of distribution. Many new materials an 
methods are being accepted. Most ay 
pliances, devices, and fittings exhib 
improvements in design, precision, and 
suitability, whether for old or for variou 
new applications.” 

Welborn Career 

Mr. Welborn was born in Ellisville, 
derwriters’ Laboratories at the main 
testing station in Chicago in 1920. Start 
ing as an assistant engineer in the gases 
and oils department, he soon rose to the 
position of associate engineer, and in 
1924 was made superintendent of the 
label service department. In 1935. he 
Was appointed secretary of the corpora 
tion, which position he held until his 
present appointment. 

Mr. Welborn was born in Ellisville, 
Miss., and educated in the state, receiv- 
ing a B.S. degree in electrical engineer 
ing in 1920 from Mississippi State Col 
lege. He is a member of Tau Beta Pi, 
honorary engineering fraternity. 

Mr. Neale joined the staff of the Lab- 
oratories in 1938 as protection engineer, 
and in 1941 was made chief engineer, 
directing the work of six engineering de 
partments concerned respectively with 
the following fields: burglary protection, 
casualty and automotive, chemical, gases 
and oils, hydraulic, and fire protection. 
He has served in this capacity until the 
present date. 

Prior to joining the Laboratories Mr 
Neale served for a short time as inspec 
tor and engineer for the Associated Fac- 
tory Mutual Fire Insurance Co, in Bos 
ton, and later as engineer and chief en- 
gineer for the Tennessee Inspection Bu 
reau. In 1924 he became chief enginee: 
for th Chicago Board of Underwriters. 

Mr. Neale was born in Medford, 
Mass., receiving his education in that 
state, and graduating from Tufts Col 
lege Engineering School with a B.S. dc- 
gree in Civil Engineering, 

Mr. Austin joined the staff of Unde 
writers’ Laboratories at the New You 
testing station in June, 1925, as a cle: 
handling accounting label releases, at 
electrical department cost accountin 
He was transferred to the Chicago tes 
ing station in 1936 as assistant to s 
perintendent, label service. In Januar 
1941, he was made assistant treasure 
and served in that capacity until S¢ 
tember, 1946, at which time he was a 
pointed assistant secretary. 

Mr. Austin was born in Elizabeth, } 
J., receiving his education in that stat 
and graduating from Lafayette Colle 
with a B.S. degree in Economics. He 
a member of Phi Beta Kappa. 


Tuesday, May 27, in N.Y. 

The National Board of Fire Unde 
writers will hold its annual meeting 
Tuesday, May 27, this year at a hot 
in New York City still to be announce 
This is the first time in a long whi 
that a board annual meeting has n 
come on a Thursday and also the fir 
time in years that the meeting will n 
be held at the Waldorf-Astoria. 
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Minor Cites Dangers of 
Premium Overabundance 


ADDRESSES GENERAL AGENTS 
Says Increase in Volume Taxes Re- 
sources of Insurers; Increase in 
Fire Losses Continues 
The paradox confronting the insur- 
ce companies, in that they are no 
nger seeking new sources of premium 
‘ome but are now wrestling with the 
blem of a super-abundance of pre- 
ums, was described by Claude D. 
inor, president, Virginia Fire & Ma- 
Insurance Co., in his address before 
American Association of Insurance 
neral Agents at Dallas, Tex., Anril 





30. Mr. Minor’s subject was “The 
thway of the Supervising General 
ent.” 


Based on the premise that the path- 

i of the supervising general agent 

the pathway of the business itself, 

r. Minor discussed the history making 

ars, 1944-1946 in the field of property 

surance. He said that while the Su- 

eme Court decision in the South- 

istern Underwriters Association case 
set in motion a chain of events which 

cendered a multiplicity of problems, 
he complexities arising from _ that 

uirce were by no means the only ones 
vith which the business was afflicted 

ithin the three-year period. 

Tax Insurers’ Resources 

“During the past three years,” he said, 
“both casualty and property insurance 
premiums have increased to such a de- 
‘ee as to tax the resources of insurers 
to absorb them without doing violence, 
in some instances at least, to the finan- 

al structure of the carriers. To most 
of us who have spent our insurance 
ears in seeking new sources of premium 
ncome, this is a condition we never 
dreamed could exist. 

“Obviously, for the producer who did 
not have to worry about what effect the 
unearned premium reserve would have 
m the surplus position of the com- 
panies represented by him, the situation 
has been and is one that is ideal. In 
many instances, however, the abundance 
if premiums has been a real headache to 
those charged with the responsibility of 
uiding the destinies of companies. Ac- 
tually, some speculation may be in- 


dulged in as to the ultimate effects of the 


tremendous premium volume which has 
prevailed during these years of plenty. 
\lost 1946 annual+statements reflect a 
semblance of growing pains on the part 
f companies, and if the over-abundance 
f premiums is to continue, as it may for 
any months, perhaps it is not illogical 
assume that in some cases the indi- 
ated growing pains may lead to condi- 
ms of real acuteness and dire distress.” 
Mr. Minor said that in virtually all 
lasses, losses have mounted in just 
hout the same proportion as the in- 
rease in premiums written and that in 
une classes the acceleration in losses 
is been much greater than the relative 
crease in premiums, which has accen- 
ated the problem. He reminded his 
earers that premiums written are sub- 
ct to commissions, taxes, assessments 
nd other acquisition costs and may be 
sed without restriction only when 
irned, whereas losses must be paid in 
ish and without appreciable delay. 
Complexities Attend Business 
ay te 2 the complexities which attend 
: business today, particularly from the 
cudneial of premium income and losses 
icurred, creates a situ: ition of peculiari- 
‘sy Mr.. Minor added: “In one sense 
e have what we wanted and want what 
e have, and in another—and in a more 
ber sense we wish we hadn’t wanted 
hat we got and didn’t want what we 
ive!” 
Declaring there is every logical reason 
apply ability and common sense to 
e end that the business may emerge 
mm any test all the stronger and with 
more pronounced public service, Mr. 
inor said the business is meeting the 
allenge of the SEUA decision through 








Se aN 2) 








UU 
TE SR —— 
= woerweite% | Came ol WE Teed § 























CLAUDE D. MINOR 


appropriate state legislation and he said 
the men who were responsible for the 
formation of the All-Industry Committee 
and the results of their efforts deserve 
fullest approbation. 

In the past, he said, the companies, 
either directly or through their super- 
vising general agents, have labored dili- 
gently and expended much effort toward 
building up a loyal and aggressive 
agency plant and to tap mew sources of 
premium income through these represen- 
tatives. Obviously, he said, neither the 
companies nor the general agents wish 
to destroy the substantial asset they 
have as a result of the relationship ex- 
isting between them and local agents, 
“hence it would seem the insurers are 
likely to continue to do everything in 
their power to absorb the somewhat over- 
abundance of insurance premiums being 
passed along to them. It is not difficult 
to understand that there is a limit on 
the part of every company as to the 
amount of premiums that company can 
assimilate without adverse effects.” 

Stricter Underwriting Practices 

In the light of these facts, he said, 
it would seem about the only alternative 
the insurers have is to apply stricter un- 
derwriting practices for a two-fold pur- 
pose: “to avoid being gorged by a pre- 
mium income in excess of that which 
can be assimilated with safety and to 
bring about a correction in the prevailing 
loss ratio.” 

Expressing the belief that there has 


(Continued on Page 23) 
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McLarry Addresses AAIGA at Dallas 


Addressing the annual meeting of the 
American Association of Insurance Gen- 
eral Agents at Dallas, Tex., Richard 
H. McLarry, 
Dallas, said it is not true that the local 
agent represents “general agency com- 
panies,” but that the fortunate one rep- 
resents one or more general agents. He 
listed the following advantages to the 
local agent in representing a_ general 
agency: 

As a rule, the general agent can offer 
greater net lines than direct reporting 
companies because of his office rein- 
surance arrangements; being an_ inde- 
pendent contractor, the general agent is 
disposed to the use of his buying power 
for the benefit of the local agent where 
necessary; the general agent has avail- 
able the over-all facilities of many com- 
panies; the general agent is generally 
native to the territory in which he oper- 
ates and deals with his agents in a more 
personal manner. 

Mr. McLarry then listed some objec- 
tionable practices which the general 
agent should avoid. 


prominent local agent of 


Leave Job to Local Agent 


First, he said the general agent should 
not permit the solicitation of business 
from the public but should leave this job 
for the local agent, he should avoid the 
influencing of business in any manner. 

“See that your deserving agents par- 
ticipate in servicing of brokerage busi- 
ness coming to you from your carriers,” 
he said. “General agents have been ac- 
cused of handling this business for their 
own benefit.” 

Mr. McLarry advised the general 
agent to maintain high quality personnel 
because young, inexperienced fieldmen 
are extremely detrimental to any gen- 
eral agency. He said the general agent 
should exercise care in the training of 
all personnel before they are authorized 
to deal with his customer, the local 
agent. 


Special Favors Granted 


Mr. MeLarry further maintained that 
the general agent should keep accurate 
memoranda of any special favors granted 
his agents, such as credit extensions, 
brokerage lines and underwriting accom- 
modations extended. These should be 
carefully filed, he said, for use in future 
negotiations with each agent. 

One pitfall the general agent should 
avoid, he continued, is the cheapening 
of his good name by promiscuous local 
agency appointments. On the other hand, 
he said, the general agency should not 
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allow itself to be the “court of last re- 
sort” for any agent, large or small. “In 
sst on your equitable share of the busi- 
ness and he will respect you,” Mr. Me- 
Larry said. He also advised the general 
agent to keep his accounting up to date 
because any agent appreciates a careful 
and prompt checking of his accounts 
and a tardy reporting of errors 
resentment. 


causes 


“Do not let company branches offer 
service superior to yours,” he said. “have 
your own engineers, auditors and other 
required specialists. Increased business 
will beyond question result) from = su- 
perior service in this respect. 


Use of Cut Rate 


“Do not reserve your sharpest tools 
for a chosen few. The use of a cut rate 
pleases the one agent favored and an- 
tagonizes all the others. A secret deal 
today becomes common knowledge to 
morrow. One unfriendly agent can harm 
your reputation greatly. 

“Agents are really human in many 
wevs. Treat them as such. Seek every 
opportunity to express your thanks for 
their loyalty. Recognize their continu 
ous service at appropriate anniversary 
dates. Have your company officials call 
upon them. 


“ 


Be prepared to advise agents in prob- 
lems of agency management. 

“Keep your organization well posted 
on all current developments and pass 
this information on to your agents in 
proper form.” 


DUFF ON GENERAL AGENTS 


President of American Association Says 
General Agents Are Stronger Now 
Than Ever in History 
Dallas, Tex., April 28 
H. Duff opened the twenty-first annual 


President Frank 


convention of the American Association 

| Insurance General Agents here today 
by saying that general agents ar 
stronger and more influential than ever 
before in history. Therefore, he said, 


they have larger obligations and greater 


opportunities. Bona fide general agen 


cies are cooperating closely with local 
agents and with companies and are 
strengthening the American Avency 
System, raising standards of service to 
local agents and through them servin 
the public better. 

Mr. Duff said that efficient 


agencies are the answer to proper un 


ceneral 
derwriting and low acquisition costs 
However, general agencies are not al 
Ways given fair consideration as acquisi- 
tion costs are influenced factors includ 
ing volume, class of risks, location of 
business, percentage of “bread and 
butter” lines as compared with large 
lines, pooling arrangements, branch of 
fice participation and accounting meth 
ods. 

President Guy T. Warfield of the Na- 
tional Association of Insurance Agents 
told agents that days are numbered 


when the public will buy insurance 
without much consideration as to cost 
and qualifications of producers. He said 
the day is saaeeadine rapidly when 
expert knowledge, improved sales meth 
ods and more careful control of credit 
and of office overhead must be inau 
curated, 


BRODERICK NAMED DIRECTOR 

John P. Broderick, vice president ot 
Doremus & Co. in charge of the adver- 
tising agency’s public relations and news 
division, has been elected a director ot 
the agency, according to an announce 
ment made by William* H. Long, Jr., 
president. 























New York Agents Present Program 
For Syracuse Convention Next Week 


The New 
Agents 
era for its sixty-fifth annual conven- 
tion to be held at the Hotel Onondaga, 
Syracuse, N. Y., next Monday and Tues- 


\ssociation of 
the pro- 


York State 
has announced 


1 


Lt cal 


May 5-6. A meeting of the direc- 
on Sunday will precede the general 
athering. 

The usual local board forum is sched- 
uled for Monday morning at which re- 
ports will be presented by officers and 
members of local and county boards. 
Karl W. Quick, president of the West- 
chester County Association, will preside. 

Stott on Legislation 

\t the first general session on Mon- 
ay afternoon the convention will be 
welcomed by President Burnett E. Hay- 


day, 


tors 


lor of the Syracuse Underwriters Ex- 
hange. J. W. Rose of Buffalo, secretary 
treasurer of the state association,, will 
speak on the subject of organization 
Vice President C. G. Hallowell of the 
\etna Casualty & Surety, will discuss 
the bank and agent auto plan and he 


will be followed by John C. Stott, mem- 


ber of the NAIA executive committee, 
who will discuss legislative problems. 

There will be an education forum at 
Which Don Waful, graduate of the state 


ssociation’s 1946 Syracuse University 


Dewey Vetoes N. Y. Fair 
Trade Practices Bill 


The fair trade practices bill passed by 
the New York legislature was vetoed re 
cently by Governor Dewey principally 
because it was the only one of the three 


regulatory bills backed by the New York 
Insurance Department which got 


through. The point was made that for 
the law to be effective the three-point 
program as a whole should have been 
passed, During the year the Joint Legis- 
lative Committce on Insurance will study 


tate insurance problems as affected by 
federal st 


(aovernor 


tfutes 

Dewey backed Superinten- 
dent Robert I. Dineen who strongly 
advocated not only of a fair 
trade practices bill, but also anti-trust 
and rating measures. The latter two 
bills failed to pass at Albany this year. 
It is expected that another attcmpt will 
be made in 1948 to pass an integrated 
program supported by the New York De- 


partinent 


Moffatt & Cou Newark, 
Observes 40th Anniversary 


passage 


T. C. Moffatt & Co. a leading insur- 
ance agency of Newark, N. J., will ob- 
serve the fortieth anniversary of the 
ompany’s founding on May 1. R. B. 
Parsons, who joined the organization in 
1918, is president of the agency. Arthur 


LL. Zimmerman is vice president and sec- 


retary He has been with the agency 
since 1923 \ veteran of twenty-nine 
years with T. C. Moffatt, Wallington T. 
Ricketts serves as treasurer. Churchill 
Linn with twenty-three years of service 
behind him is assistant secretary, and 
William L. Herter, assistant treasurer. 


Mr. Herter joined the 


company in 1920. 


course will act as moderator. Richard 
FE, Farrer, educational director of the 
National Association of Insurance Agents, 
will present the NAIA program, after 
which there will be an insurance quiz. 

On Monday evening there will be the 
opening dinner and meetings of the 
nominating and resolutions committees. 

A rural agents’ breakfast conference 
will precede the general session Tues- 
day. At the latter, Roy A. Duffus of 
Rochester will speak on the relation of 
auto accidents to insurance rates. 
Charles J. Schoen will tell the conven- 
tion of the change in the New York law 
which will permit local agents’ organiza- 
tions to be known as insurance agents’ 
associations. 

President A. C. Deisseroth of the state 
association will present his annual re- 
port at this session and Hunter Brown 
of Pensacola, Fla., past president of the 
NAIA, will speak for that organization. 
Deputy Superintendent Alfred J. Bohlin- 
ger of the New York Insurance Depart- 
ment will give a talk on the English sys 
tem of insurance regulation. Past Presi- 
dent Augustus C. Wallace of Goshen, 
will discuss current problems of agents. 

On Tuesday afternoon adoption of 
resolutions and election of officers come 
first on the program. FE. C. Haselton, 
chairman of the public relations commit- 
tee of the Syracuse Field Club, will talk 
on “Public Relations Is Good Business.” 
Victor F. Vaness, Deputy Commissioner 
of Motor Vehicles, will speak on “Clear- 
ing Automobile Accident Reports” and 
he will be followed by Past President 
Russell M. L. Carson of Glens Falls, on 
“Forms, Rates and Commissions.” The 
afternoon will conclude with a casualty 
insurance forum with Mr. Duffus, as 
chairman of the NATA casualty commit- 
tee, and W. H. Brewster, assistant mana- 
ger, automobile division, National Bu- 
reau Casualty and Surety Underwriters, 
as speakers. 

Arthur H. Motley,, president, Parade 
Publications, Inc., will be chief speaker 
at the annual banquet Tuesday evening. 
Mayor Frank J. Costello of Syracuse is 
also on the program, with President 
Deisseroth presiding. 

G. W. Brenneman is general chairman 
of the Syracuse convention committee. 
\ssisting him are Burnett E. Haylor, 
Lewis F. Lighton, Jr., Irving L. Shim- 
berg, Leonard F, Kotzbauer, Thomas H. 
Munro. Jr., Carl A. Young. 
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WOMEN’S FEDERATION MEETS 
Marguerite FitzPatrick resides at 
Syracuse Gathering of New York 
Group; Annual Meeting in October 

Miss Marguerite S. FitzPatrick, pres'- 
dent of the Federation of New York In- 
surance Women’s Clubs, presided at the 
mid-year meeting which was held April 
19 at the Onondaga Hotel, Syracuse, 
N.Y. 

Officers and board members present in 
addition to President FitzPatrick, were: 
Edna Curtis, vice president, Albany; 
June Wells, recording secretary, Buffalo; 
Marie Sullivan, corresponding secretary, 
Syracuse; Marguerite Healy, board 
member, New York Citv. Also members 
of the following local clubs: Marion D. 
Reed, Binghamton; Marie McNulty, 
Binghamton;’ Gladys Putnam, Glovers- 
ville; Ruth Van Kerkhove, Rochester ; 
Edith Mann, Schenectady; Lillian Lob- 
dell, Rochester; Julia Hogan, Schenec- 
tady; Ruth Wright, Syracuse; Edna St. 
John, Syracuse; Margaret Sullivan, 
Syracuse (president Syracuse Insurance 
Women’s Association); Mildred T. Linn, 
Syracuse. 

Plans for the annual convention to be 
held in October at the Van Curler Hotel, 
Schenectady, were discussed and a pro- 
gram outlined. 

Miss St. John of Syracuse, chairman 
of the constitution and rules of order 
committee, read several proposed 
changes to the constitution and by-laws 
which were recomended be brought be- 
fore the annual meeting in October for 
action. 

President FitzPatrick announced that 
Miss Luella Goodridge of the Albany 
Club, chairman of the educational com- 
mittee of the Federation, is preparing 
for use of the Federation a simplified 
outline of. parlimentary procedure. 


No Rating Bills Pass 
In Rhode Island 


The Rhode Island Assembly has re- 
cessed without passing rate regulatory 
legislation. It will meet again May 27 
to consider tax problems. However, ex- 
tension of the life of a special executive 
and legislative committee on insurance 
law until January 15, 1948, indicates that 
nothing further on insurance law will 
be considered by the legislature this 
vear. This committee is headed by 
Representative William FE. Powers, an 
advocate of open competition. The All- 
Industry bills were opposed in Rhode 
Island by those wishing a continuance 
of relatively little rate regulation. 





BUFFALO INSURANCE MGR. 

Percival V. Bowen, Buffalo, N. Y., in- 
surance producer, announced the ap- 
pointment of Maurice Blinkoff as mana- 
ger of the firm’s insurance department. 


N. J. MUTUAL AGENTS TO MEET 

The New Jersey Association of Mu- 
tual Insurance Agents is holding its 
ninth annual convention at the Hotel 
Hildebrecht, Trenton, Friday, May 23. J. 
Charles Petri of New Brunswick is presi- 
dent of the association and chairman of 
the convention committee. 
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Warfield Addresses Agents 
At Luncheon in Dallas 


Guy T. Warfield, Jr., Baltimore, presi 
dent, National Association of Insuranc« 
Agents, addressed the membership, 
luncheon of the Dallas Insurance Agents 
Association, April 29. Mr. and Mrs. 
Warfield were entertained at the Dallas 
Country Club the preceding Sunday eve 
ning by the directors of the Dallas asso 
ciation. President Will M. Keller and 
Executive Secretary Drex G. Foreman 
of the Texas association, and their wives, 
were also guests at the Sunday party. 

The Warfields were making their first 
visit to Texas; they left Oklahoma City 
by air and spent Saturday in San An 
tonio and flew back to Dallas Sunday to 
attend the annual meeting of the Ameri- 
can Association of Insurance General 
Agents and to meet with the Dallas As- 
sociation at its April membership lunch 
eon. 


Elizabeth Cantine Heads 
Albany Insurance Women 


Elizabeth Cantine has been elected 
president of the Insurance Women of 
Albany, N. Y., for the 1947-1948 term 
Other officers, all of whom will be in 
stalled at the “guest night” meeting, 
May 22, are as follows: 

Madeline Lemperle, vice president; 
Kathleen Foley, recording secretary; 
Marion Vadney, corresponding  secre- 
tary; Jessie Ackerman, treasurer; Ev 
lyn Vet, assistant treasurer; Katherine 
Huerter, historian. 
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Most people are richer than they think —in household posses- 
sions—yet woefully underinsured” is don herold’s message in America 
Fore’s national advertising appearing in The Saturday Evening Post, 
Collier’s, Time, Newsweek and Fortune during May. 4 America Fore agents 
stress this vital insurance need in their local communities by direct mail, 
posters, and newspaper mats which tie-in with our national advertising. 
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Jeu Woolverton Mason, vice presi- 
f Wilson, Haight & Welch, Inc., 
Ne York and Hartford advertising 


calls on insurance advertising 
e insurance terms and con- 
easily understandable to the pub- 
He spoke before the meeting of the 
ce Advertising Conference at the 


(31 ercy Park Hotel in New York last 
‘The direct conflict of understanding 
bet ce! thie policies and the buyers 1S 
he | est problem insurance faces,” he 
Citing as an example use and occu- 


“T won- 
any people realize that loss 


urance, he continued, 


nee on property is consid 





thly more than fifty vears old. Yet in 
mW wl ich it was s ld for forty 
cars ¢ i the agents couldn’t under- 
let alone explain it to their 


he fact of the matter is that until 


ter r twelve years ago the underwriters 
ers themselves didn’t have 

their minds what risk it was 

vere willing and trying to insure 

The d will soon be here when business 


m insurance will actually be 
\ Id as the property damage 
irance on the same risks. And why ? 
Largely because the contract has been 
le understandable and comprehensible 
buyers 
Have Worked 20 Years in U. & O. 
‘Over a period of twenty years the 
ents and brokers, missionaries and 
evangelists that they are, have explained 
he coverage to prospects in words of 
ne syllable, words the prospect can un- 
derstand. The right kind of consumer 
advertising could have done that job in 
twenty months, maybe twenty weeks. 
“The same thing is true of every form 
insurance that serves a widespread 
need. It is possible to get those abstract, 
contusing legal concepts down to words 
id phrases that will satisfyingly answer 
the buyers’ eternal questions, ‘Who 
cares?’ and ‘What will it do for me?’ 
Doing so is the job of insurance adver- 


‘The most important work insurance 
d ising men can do is act as inter- 
preter between the men who prepare 
icies and the men who buy them. But 
will do no good for those jewels of 
larity to stay in a desk or go no further 
than fieldmen. You have to say them 
ud and say them often, and say them 
where the uninterested prospect will 


read, understand and act.” 


Program of Security Group 

Mr. Mason told about the public rela- 

ns advertising program being con- 
ducted by the Security Insurance Com- 
panies of New Haven. “If the writing 
human and friendly,” he said, “and 
not pedantic or technical or scholarly or 
stuffy, Americans will be interested in 
reading about almost anything—even in 
surance, 

“Believing as we did that people would 
ead interesting facts about insurance, 
told in a news commentator’s style, na- 
turally we picked the news magazines to 
tell them in. We explain the cians 
between an agent and a broker. We tell 

hy the insurance business uses legal 
terms frequently beyond laymen’s com- 
prehension. We explain the word floater 
and tell what extended coverage is. We 
lefine co-insurance and tell why it is to 
the advantage of the insurance buyer. 
We explain, over and over again, why 


the services of an independent local 
agent or broker are essential to achiev- 
ng the best insurance coverage. “The 


monthly — fits very nicely into a 
small folder that we give to agents for 
Aiceiinetion to their clients and pros- 
pects. The titles of these folders vary 
vith the subject covered in the column, 
hut the main idea is: ‘Have You Seen 
Our Column In Time ?’—and the agent’s 
imprint comes at the end of the column 
on the back of the folder. Most insur- 





agents like the idea of having a Eched 
column of their own in Time or News- 


month they used a hundred thous- 
| them. 
“They haven’t ordered that many 
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: FCAB Men i in Nees City Eureka- Sisieniay ian 
Mason Says Big Task Is to Make R. G. Bachman, assistant general man- Ewing General Agency 


ager of the Fire 


Coverage Understood by the Public 2 ee f3 


obtain — first-hand 


disaster. The FC, 
a temporary 
Street, Texas City, 
of claims in that area. company as general agent for Okla 


so they order the folders. The 


Companies’ Adjust- 


and F. W. Wester- The L. N. Ewing General Agency 
lexas City, Texas, to. Tulsa, Okla., was honored on April 2 
information on the — ay a dinner given by the Eureka-Securit 


has already estab- = : ; ; : ee 
alice at 427 Sixth Fire & Marine in celebration of it 
for the adjustment twenty-five years representation of tha 


homa and Kansas. 





San Francisco branch office of the Cale- The dinner was held in the Sky Ter 


month—interest varies with the donian Insurance Co. and in 1916 joined race of the Tulsa Club and was at 


Fire Insurance Co., 
Dixie Fire Insurance faithful representation of the company 


Co., New York-California Underwriters by him over the past quarter of 
Philip D. Richards and the P ennsylvania Fire Insurance Co. — century. 


has a son, 21, who Mr. Cowie, who is also United State 


surance Corp., 


in ae 
(Continued from Pave 18) Mr. Richards 


served in the armed 
\merican Association of Insurance Gen- — attending the University of California Ltd., was accompanied by A. J. O’Regar 


subject of the column but we believe the general agency firm of Watson & ‘ended by the “bulsalavents ofthe con 

thousands of security agents will soon Taylor. In 1931 he bought that agency Peak 

vet the habit of sending out ‘their’ news- and changed its name to Richards & Co.  P@ary: Phe company was represented 
agazine column to their clients and His general agency now represents the D. J. Cowie, president. After the dinne: 

prospects each month.” Royal Exchange Assurance, Provident Mr. Cowie presented Mr. Ewing wit! 


Car & General In- a cigar humidor in recognition of the 


forces and is now manager of the Pearl wi ance Co 


gents at the twenty-first annual and expects to join his father after he a director of the Pearl, and A. J. M 


in Dallas, Texas, April 28, 29 is ir sce and 
30. He has served as chairman of daughter, a eri iduate of Leland Stanford. whom arrived in this country from En, 


a small boy. In 1913 he joined the Francisco and the 


also has a marriel Bonar, fire and accident manager, both « 


executive committee the past year. The acehy elected president of AAIGA — land recently and-are now visiting som 
President Richards was born in Chi- is a member of the Claremont Country of the important centers of the United 
but has lived in California since Club, the Stock Exchange Club of San States and have taken advantage of the 


Blue Goose. opportunity to honor Mr. Ewing. 








@ 4 “MY CLIENTS LIKE the Pro- 


posal for Reporting Form Contracts 
because it is so easy to understand and so clearly 
illustrates the advantages of this type of coverage 
for concerns which have these factors to consider 
—stock fluctuations, changing locations and new 
locations, and difficulty of keeping perpetual in- 
ventories in order to properly comply with war- 
ranties applicable to specific insurance, 


“I LIKE IT because it visually presents all my 
selling pointers (particularly maximum protection 
at minimum cost) for reporting form insurance to 
those businesses which really need it. That means 
any concern which owns or controls stocks at man- 
ufacturing plants, distribution warehouses, or stores 
and warehouses. In certain instances other items 
such as customer’s goods, furniture & fixtures and 
improvements & betterments can also be included.” 


The form is available on request. 
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HOPE HEADS PA. FIELD CLUB 





Kuntz Elected Vice President at Annual 
Meeting at Harrisburg; Outing 
Committee Appointed 
William H. Hope, Mechanicsburg, Pa., 
sci agent of the United States Fire, 
as elected president of the Pennsyl- 
ania Field Club at the annual meeting 
ecently in Harrisburg. Other officers 

amed are as follows: 

Vice president, P. Henry Kuntz, Har- 
isburg, special agent, National Liberty; 
ecretary, Ernest Hoaglund, Harrisburg, 
special agent, Continental; treasurer, 
Yorman S. Ingersoll, Camp Hill, Boston 
isurance Co. 

A committee composed of John K. 
son, Harrisburg, special agent, Aetna, 
nd Secretary Ingersoll was named to 
elect the time, place and program for 
ie annual summer outing. George L. 
‘raver, head of the public relations de- 
irtment of the National Board of Fire 
nderwriters, spoke on the national 
ublic relations program sponsored by 
he board. James P. Seaton, Harrisburg 
rmerly at the Philadelphia office of 
he Middle Department Association of 
ire Underwriters and now — special 

gent of the National Liberty, was 
lected a member of the field club. 


Carey on Program for N. } 
Agents’ Mid-Year Meeting 


Lawrence B. Carey, Commissioner of 
Banking and Insurance of New Jersey, 
vill speak at the mid-year meeting of 
the New Jersey Association of Insurance 
\gents at the Berkeley-Carteret Hotel, 
\sbury Park, May 7-8. Mr. Carey will 
speak at the luncheon on the second day 
if the meeting when, as announced last 
week, William B. Ellis, agency super- 
visor of the Aetna Casualty & Surety 
Co., will also speak. 

Speaking before the sickness and acci- 
dent insurance forum on that morning 
will be Paul S. Courtney, Semncsctiie 
the National Tax Equality Association. 


Fire Conference 
(Continued from Page 1) 


of Maryland, has been making a survey 

1 instructional facilities on fire safety 
in elementary and secondary schools, 
colleges and universities. 

Major General William J. Donovan, 
former director of the Office of Stra- 
tegic Services, is chairman of a com- 
mittee on the fire-fighting services 
studying the personnel training and 


equipment of the fire departments as 


well as rural and forest fire fighting 
eas 

Building operation, construction and 
protection has been under review by a 
ommittee headed by Alfred C. Fuller, 


president of the Fuller Brush ( ‘ompany, 


Hartford. 

A committee on research concerning 
scientific development and human _ be- 
lavior as applied to fire safety has been 
working under the chairmanship of 
Woodw: ard H. Brenton, banker and 
nanufacturer of Des Moines, Iowa. 

W. Walter Williams, business and 
ivic leader of Seattle, Washine ton, 
cads a committee on organized public 
upport which will develop plans for 
implementing the recommendations of 
he Conference throughout the country. 

“We have laid a solid ground work 
or the conference by appointing com- 
uttees of experts to study specific 
shases of the problem,” General Flem- 
ng said, “and based on the gratifying 
esults which followed the President’s 
onterence on Highway Safety a year 
co, we are confident that we will suc- 
ced in drafting a Program that will 
ssist in overcoming the fire menace.” 





Minor on Premiums 


(Continued from Page 19) 


een no undue liberality in underwriting 
ractices simply because there has been 
: ae flow of premiums written, 
r. Minor said: “Regardless of the cor- 


Plans Completed for 
Anchor Club Breakfast 


The Rev. Richard A. Walsh of the 
Church of St. Simon and Jude, Brooklyn, 
and William J. Walsh of the New York 
Division of the FBI, will be the principal 
speakers at the Insurance Anchor Club 
Communion Mass and Breakfast, which 
is scheduled for Mother’s Day, May 
11. The mass is to be held at the Church 
of St. John the Baptist, 210 West 3lst 
Street, Manhattan, at 9 a.m., followed 
by the breakfast in the Georgian Room 
of the Pennsylvania Hotel. A feature 
of the Mass this year will again be the 
Anchor Club Choir led by George T. 
Shannon. 

Cornelius J. Ryan, president of the 
club, announced the following members 
of the breakfast committee, of which 
Edward I. White is chairman: Joseph 
F. Lawler, Charles D. Fraser, Edward 
F. Battersby, Francis A. Doyle, John 
F. Short, James B. Cahill, Harry A. 
Arnold, Frank J. Boles, Harry J. Carlin, 
Walter Meade, Eugene V. Early, John F. 
Powers, Philip A. Roma, Martin J. Wal- 
lace, J. Chester Sneath, James J. 
Murphy, Joseph F. Murray, Edward R. 
Reilly and Sherman N. Kearns, and 
Henry J. Robinson. 

Special guests for this occasion will 
he William A. Riordan, Archibald Smith, 
Harold CC. Conick, Carl Typermass, 
Thomas Calogero and Walter F. 
Martineau. 

Tickets for the breakfast are $3 per 
person and may be obtained through 
the following offices: Cornelius J. Ryan, 
Great American, 1 Liberty St.; Francis 
Doyle, 123 William Street; Eugene V. 
Early, Travelers, 100 E. 42nd St.; 
Edward I. White, White & Camby, Inc., 
50 N. 42nd St.; John F. Short, 166 
Montague St., Brooklyn. 





rection of this assumption, the loss ex- 
perience has been unfavorable during a 
period when moral hazard is almost ex- 
tinct. This would indicate the necessity 
for greater care in underwriting under 
present conditions. 

“Tf this is so with the economic level 
as it is today, evidently it behooves us 
to look forward to the time, perhaps not 
many months hence, when there will be 
a recession in values and when the burn- 
ing ratio may be accelerated as a con- 
sequence of moral hazard. Certainlv, if 
we do not have our houses in order from 
an underwriting standpoint when that 
time arrives, we shall be obliged to pay 
the penalty and that penalty is likely to 
be severe. Accordingly, the present, with 
its abundance of premiums, is a most 
opportune time for a good house-clean- 
ing both as to agencies whose records 
have been consistently on the unfavor- 
able side and as to risks known to be of 
sub-standz rd type.” 

omice it is funds amenté il that the super- 
vising general agent is expected to pro- 
duce ‘Nasi Mr. Minor asked if it is 
not likewise fundamental that he should, 
in the light of present conditions, extend 
his efforts production-wise in procuring 
quality risks and in avoiding the sub- 
standard, and refrain from passing to his 
companies jumbo gross lines to be ab- 
sorbed through the medium of reinsur- 
ance. He said the reinsurance market is 
glutted and the opportunity for disposi- 
tion of excessive liability through that 
channel has been narrowed materially. 

Pointing to recent increases in auto- 
mobile liability rates as “extremely salu- 
tary.” Mr. Minor said that property 
losses by fire have been mounting month 
by month until February, 1947, set an 
all-time high. 

“Obviously,” he said, “fire insurance 
underwriters can ill afford long to con- 
tinue to show an underwriting loss as 
to the straight fire class and it would 
seem that to obviate this, either there 
must be an increase in fire insurance 
rates sufficient to meet the increase in 
losses or else underwriters must become 
so selective in their acceptances as to 
deny insurance protection with respect 
to a large segment of risks which would 
be acceptable if such risks were ade- 
quately rated.” 





























Tabulation of results from a recent home-safety 
inspection survey by the Greater New York Safety 
Council shows the existence of a variety of “booby 
traps” in the average home, and that fire hazards 
are the chief danger. Along those lines, too, records 
of the National Board of Fire Underwriters prove 
that there are four principal causes of fire and that 
they account for 76% of all fires. To make the 
“home, safe home,” you should urge your policy- 
holders to prevent fires in these ways: 


(1) Be careful with matches and when smoking. 


(2) Check all heating and cooking equipment— 
stoves, furnaces, chimneys, etc.—keep them 
clean and in good repair. 


(3) Be careful with kerosene—don’t use gaso- 
line, benzine, and other inflammables inside 
the home. 


(4) Check all electrical wiring and appliances— 
have defects eliminated—keep them in good 
repair. Buy appliances approved by Under- 
writers’ Laboratories, Inc. 


While you as the insurance man in your com- 
munity are preaching the gospel of Property Conser- 
vation, don’t neglect the subject of Under-Insurance, 
too. Our Advertising Department can assist you in 
doing both jobs effectively. 
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Texas City Claims 
Now Being Reviewed 


LIST OF BIG LOSSES GIVEN 


Regulations for Safe Handling of Am- 
monium Nitrate Will Be Sought by 
Fire Underwriters 


underwriting lesson 


The expensive 
coining out of Texas City, according to 
officials, is briefly: “Something will have 
to be done to regulate the handling of 
ammonium nitrate, as no one yet knows 
how to control it.” For it was the pul- 
verizing explosion on the French Line 
freighter Grandcamp, then being loaded 
vith ammonium nitrate fertilizer, that 
tarted the disaster. Some 60% of am- 
monium nitrate is oxygen and 32% nitro- 
een—and Texas City supplies gruesome 
evidence of their power when certain 
| reactions take place. 

\ central office for handling property 
claims has been set up by the National 


Board of Fire Underwriters with Donald 
BR. Sherwood. general adjuster, in charge. 
It is located in the rooms of the Galves- 

n Insurance Board, 221714 Mechanic 


street 


FCAB Office 

Likewise the Fire Cos. Adjustment Bu 
reau has established an office at 422 6th 
Street, Texas City, with James F. 
Miazza, assistant general manager, in 
command He and Supervisor P. M. 
\icCulley have assigned seven general 
adjusters and about thirty adjusters to 

ork in that area. 

The largest loss will be at the Mon 
santo Chemical Co., with the property 
damage placed at from $14,000,000 to $17,- 
000,000 and the use and occupancy at 
$7 000,000 

In second place is the Texas City Ter 
minal properties, with wharves and ex 
tensive warehouses. This loss may run 
as high as $7,500,000, with perhaps only 
one-third of that sum recoverable under 
insurance. In connection with this there 
will be about a $1,000,000 loss on rail- 


road rolling stock and contents 


Of the oil and chemical properties 
damaged, it has been revealed that at 
least two fall in the self-insured group 

he Humble Oil Co., a subsidiary of 


Standard Oil, with a loss placed at $1, 
50,000, and the Atlantic Pipe Line Co., 
with an estimated loss of $50,000 

Other oil properties and their approxi- 
mate losses are Republic, from $500,000 
$1,000,000; Pan-American Refinery, 
about $450,000, including $100,000 on ter 
ninal fatalities alone; Southport Re 
public Terminal Co., from $250,000. to 
$350,000; Sid Richardson Refinery, from 
$250,000 to $500,000, and Stone Oil Co., 
about $150,000. 

Still other plants heavily involved in- 
clude the Southwest Molasses orm with 
a loss of $60,000; Carbide & Carbon 
Chemical Co., from $150,000 to $250,000; 
\rrow Mills or Continental Grain Co., 
about $300,000; Sea Grain Lines, about 
$225,000, and properties of the Defense 
Plant Corporation. Apparently the 
Magnolia Petroleum Co. and the large 
tin smelter, several miles away, es- 
caped serious damage. 

With regard to the oil properties there 
is a purely academic question involved 
relating to the segregation of causes of 
loss. Officials estimate that 75% of the 
loss will fall in the explosion column 
and 25% in the fire column. Losses from 
both causes, of course, are covered under 
policies issued so that there is no ques- 
tion of liability. 

The insured losses to dwellings and 
contents 1n Texas City have been esti- 
mated at $2,250,000, involving some 4,500 
claims. Losses to mercantile buildings 
and stocks and to municipal and school 
properties have been placed at $1,000,- 
000 each. A local committee of contrac- 


tors, engineers, architects and plumbers, 
appointed by Mayor Curtis Trahan, a lo- 
cal agent, inspected 1,519 properties, con- 
ler no 530 » 200, ae vo 
demning 399, or 39%, as unsate. 





OLDREIVE SUCCEEDS HASELTON 





Latter Resigned as Fireman’s Fund 
Special in N. Y. to Enter Agency; 
Tolman Named in N. H. and Vt. 
The Fireman’s Fund has just an- 
nounced field changes in New York and 
New England. Edgar C. Haselton is re- 
signing as special agent in central New 
York State, effective May 15, and on 
Monday of last week Special Agent 
George F. Oldreive was transferred to 
Syracuse from the New Hampshire and 
Vermont fields. Mr. Haselton is entering 
the agency business as an associate of 

his brother in Andover, Mass. 

Mr. Oldreive, who will work with Mr. 
Haselton until May 15, entered insur- 
ance with a Boston agency following 
which he joined the Eastern department 
of the Fireman’s Fund in an underwrit- 
ing capacity. Following military service 
during the war he returned to the com- 
pany in 1946, 

To succeed Mr. Oldreive in New Eng- 
land Walter F. Tolman is named special 
agent in New Hampshire and Vermont 
to assist Special Agent French. Head- 
quarters will be in the Amoskeag Bank 
Building, Manchester, N. H. Mr. Tol- 
man joined the Eastern department of 
the Fireman’s Fund in 1938 in an under- 
writing capacity following completion of 


WOMEN MEET IN PITTSBURGH 





Install Gertrude Lorish, President, and 
Other New Officers for 1947-1948 
Terms of Office 


The final meeting of the 1946-1947 
Insurance Women of Pittsburgh was 
held at the Women’s City Club, William 
Penn Hotel, Pittsburgh, April 8, at 
which time annual reports were given 
by chairmen of the various committees 
including: Gladys Martin, educational; 
Bess Hughes, IWOOP 3ulletins ; 
Eleanor Grady, membership; Dorothy 
Beadling, project; Helen Chase, public 
relations, and Jennie Hilkie, treasurer. 

The newly elected officers for 1947-48 
were installed by Mary E. Keck, retir- 
ing president, as follows: Gertrude Lor- 
ish, president; Gladys Martin, vice pres- 
ident; Laverne Zattler, recording secre- 
tary; Minnie Burroughs, corresponding 
secretary; Dorothy Hopkins, treasurer, 
and three members to serve on the 
board of directors being Margaret Fred- 
erick, Dorothy Beadling and Elizabeth 
Seif. 

An NAIW pin was presented to Miss 
Keck, retiring president. 





his education. He served nearly five 
years with the military forces during 
the late war. 


Huelin Security Special 
In Maine, New Hampshire 


The Security Insurance Cos. of New 
Haven announce appointment of Ken 
neth J. Huelin as special agent for Main: 
and New Hampshire. He will make hi 
headquarters in the Bank of Commerc: 
Building, 465 Congress Street, Portland 
Me. 

Mr. Huelin is a native of and was 
educated in Portland. He is favorably, 
known by agents throughout the field 
having had broad experience in agency, 
loss adjusting and field work in the ter 
ritory. 





MULLIGAN WITH NATIONAL 


John J. Mulligan has been appointed 
special agent-engineer for the National 
Fire Group, at Chicago. After attending 
Northwestern University, Mr. Mulliga: 
entered the employ of the Western Ac 
tuarial Bureau, where he remained fo: 
eight years. He then joined the Cool 
County Inspection Bureau as an inspec 
tor until he entered the armed forces, 
in which he served for three years. In 
December, 1945, he returned to the em 
ploy of the Cook County Inspection 
Bureau. 





country safe. 





CLEVELAND, 313 BULKLEY BLDG. 
PHILADELPHIA, 525 CHESTNUT ST. 
SAN FRANCISCO, 369 PINE STREET 


A GOLDEN 
OPPORTUNITY 


The honest man who buys insurance to protect his property abhors 
fire. Yet he lacks the training to recognize the many hazards evident 


to experienced fire insurance men. 


Could underwriters personally interview all the people they insure 
and see all the risks they assume, our fearful toll of fire loss in life and 
property might be substantially reduced. 


So much has already been done along these lines that it should spur 
us all on to greater achievement. 


In the routine of solicitation, agents and brokers have a golden 
opportunity to point out fire hazards, thereby helping to make our 
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Red Cross to Intensify 
Fire Prevention Work 


FIRE CAUSES MOST DISASTERS 





Bielaski, National Board, Says Survey 
Shows Just Over 12% of Cities 
Have Building Codes 

Recause fires are responsible for more 
ister relief calls than all other causes, 
luding tornado, hurricane, and flood 
nbined, the American Red Cross will 
ensify its fire prevention and disaster 
vention work this summer. 
‘his announcemennt was made by 
ies TT. Nicholson, executive vice 
iirman of the National Red Cross, in 
ationwide broadcast last Friday (ABC 
twork, 2:30 p.m. EST) with A. Bruce 
Rielaski, executive director of President 
uman’s Conference on Fire Prevention 
hich will be held in Washington, May 
6 7 and 8. 
“In the five-year period from 1941 to 
10146 there were 1,140 disaster relief op- 
itions carried on by the Red Cross,” 
holson said. “Of these, 502 were due 
destructive fires and fifty-one were 
ised by explosions.” 
lire is a contributing factor to loss of 
life even in floods and tornadoes, Noch- 
on said, citing the conflagrations that 
lowed the Johnstown flood, the San 
and the 1937 


Francisco earthquake, 
floods at Cincinnati and Louisville, as 
cll as the fires following the Texas- 


Oklahoma tornado and Texas City ex- 
sion earlier this month. 

“Certainly any organization charged 
vith responsibility for relief of suffering 
caused by disasters cannot overlook the 
hligation to do everything in its power 
to prevent disasters or reduce their im- 

ict of human life,” Nicholson said. 

\s a result of President Truman’s 
Conference, Red Cross fire prevention 
york will be expanded through coopera- 

n of its local chapters located in forest 
with the U. S. Forestry Service, 
Nicholson said. It is now an integral 
part of all Red Cross first aid and acci- 
dent prevention instruction courses. 


areas 


Mr. Bielaski stated that preliminary 
nvestigations by the President’s con- 
ference committees showed that out of 


re than 16,000 municipalities in the 
United States, less than 2,000 of them 
had building codes, with most of these 
laws more than fifteen to twenty years 
old 
Ile also said there was a general lack 
fire prevention incorporated in many 
architectural and engineering courses. 
‘This is disturbing,” he said, “because 
und fire prevention should begin on 
le drawing boards.” 
The most important job the President’s 
mference can do, he said, will be to 
‘unite the highest officials of our states 
and municipalities in accepting direct 
responsibility for fire safety. Too long 
fire prevention has been a topic for one 
week in October, and most of the work 
; been done by private organizations. 
“Now it’s time fire prevention was 
ken out of the amateur class and put 
) the professional.” 


( 


Raitz Special Agent in 
Central N. Y. for Schultz 
K. Schultz & Co., general agents, 
\iladelphia, have appointed A. G. 
tz, special agent in up-state New 
rk with headquarters in the S. A. & 
; Building, Syracuse. Mr. Raitz is a 
ive of Brooklyn. He entered the 
iness in-1916 with the Continental in 
v York City. Later he was with the 
iover in the home office and in the 
1. For the past nine years he has 
n with the Employers Fire as spe- 

agent in central New York. 


t 


MARCH FIRES IN CANADA 
jue to the sharp drop in Quebec, 
nadian fire losses in March were be- 
the same month a year ago at $7,- 
150 compared with $7,374,120; but the 
1 for the first 1947 quarter was 
her at $18,578,485 compared with $18,- 
137,970, 







FIRE WASTE COUNCIL MEETS 





Jackson, Reeder, Ulrich Lauber, Shear- 
er, Rigby, New Members Executive 
Committee; Members Honored 
The National Fire Waste Council, 
meeting in Washington May 1, elected 
new members of its executive committee. 
The council is comprised of thirty-six 
national organizations under the spon- 
sorship of the Chamber of Commerce of 
the United States. Those elected to serve 

for the first time are as follows: 

A. B. Jackson, vice president, St. Paul 
Fire & Marine, St. Paul; George F. 
Reeder, executive secretary, Moline As- 
sociation of Commerce, Moline, Ill.; W. 
R. Ulrich, general manager, Atlanta 


G. Lauber, engineer, National Board of 
Kire Underwriters, New York; Harry 
Shearer, assistant secretary, Detroit 
Board of Commerce; C. E. Rigby, presi- 


dent, Blackstone Mutual Fire, Provi- 
dence. 
The council paid special tribute to 


three members of the executive commit- 
tee who have served for twenty-five 
years. These members are: George W. 
Booth, chief engineer, National Board 
of Fire Underwriters, New York; Percy 
Bugbee, general manager, National Fire 
Protection Association, Boston; Eugene 
Arms, general manager, Mill Mutual Fire 
Prevention Bureau, Chicago. 

H. E. Hilton, assistant manager, In- 
surance Department, Chamber of Com- 
merce of the United States, Washing- 
ton, was elected secretary of the ex- 


Fire Rate Boosts in N. Y. 
Are Expected Shortly 


The New York Insurance 
and the New York 


ing Organization are 


Department 


Fire Insurance Rat 


reported to have 
reached an agreement on the amount of 
fire rate increases to be put into effect 
in New York State soon. The 
rate boost is to be 8%, addins 
around $6,500,000 to fire companv income 
However, there is no over-all increase, 
rate changes varying up to a maximum 
limit of 25%. Applications of the rating 


average 


said 


body for rate revisions upward have 
been before the Department several 
months but the Department wished t 


make a study of 1946 experience before 





Chamber of Commerce, Atlanta; Calvin ecutive committee. acting. 
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Warfield Warns Agents to Prepare 
For Buyer’s Market in Competition 


Avents will this year be in competi- 
tion for the public’s spending power, as 
they have not been since before the war, 

ith all types of business Guy T. War- 
field, Ir. Baltimore, president of the 
National \ssociation — of Insurance 

Avents, stressed when delivering the ad- 
ministration report before the mid-year 
meeting of the NAIA in Oklahoma City 
last week, 

“Our preparations to meet such com- 
petition cannot be postponed,” Mr. War- 
field declared. “We must equip ourselves 
with an expert knowledge of our busi- 
ness, sharpen our sales metheds and re- 
organize our office staffs to prosper, ves 
even to survive, in the days to come. 


Watch Credit Standing of Clients 


months, let us be on 


In the future 
uard and watch closely the credit 
standing of our clients. Jn the highly 


competitive era before us some firms will 
fall by the wayside. Unemployment will 
result to some degree. Outstanding and 
unpaid accounts should be observed care- 
fully for our own interests but 
for our assureds themselves. 

“Today the subject of agency opera- 
tion costs is becoming of increasing 1m- 


We have all found 


not only 


portance to all of us. 
that the mounting incurred in 
the issuance of and endorse- 
ments have made deep inroads into our 
expense budgets. Statements have come 
in from every part of the country indi- 
cating that small premium lines are be- 
ing maintained at a negligible profit and 
instances at an actual 
such a situation hinders the 
of small premium business. 
therefore, investigate the 
elimination of unneces- 


expenses 
policies 


in some loss. 


Naturally, 
deve lopment 

‘We must, 
possibility s in 


sary details and ‘red tape’ existing in our 
industry so more tme may be given to 
the cultivation of low premium risks 


placed on our books at a reasonable mar- 


in of profit 
“The assignment of this research task 
has been given initially to the casualty 
and fire and alhed lines committees. 
\fter they have completed their tenta- 
tive exploration. the studies will progress 
in jomt action by all the technical com- 
muttees 

“With the advent of a buver’s market 
n goods and services, it is obvious that 
competency and the ability. to serve 
will be the determining factors for suc- 
ess. Now, as never before, will knowl- 


Far West Agents 


edge be power. The power to do, the 
power to survive, and the power to suc- 
ceed. 

Aid by Educational Division 

“The National Association through its 
education division is on the job, ready 
to help,” Mr. Warfield said. “It has 
been useful in its five years of opera- 
tion, and it will become more useful in 
the next few years to come. Within the 
next few months we shall release an en- 
tirely new course, our new introductory 
course, which is distinct and separate 
from our well established standard 
course. This new course has been cre- 
ated and developed entirely within the 
educational division. It is designed for 
a special job—to assist the hundreds of 
thousands of new persons entering the 
American Agency System, new agents, 
solicitors and office personnel—the new 
blood that will stimulate our whole sys- 
tem. 

“As rapidly as the needs of the agents 
require more educational materials, such 
will be produced. Within the next few 
months several new courses will also be 
made available. 

“The educational program of your 
National Association, when effectively 
used, results in more competency among 
agents, better service to the public, which 
ultimately means more dollars in the 
agent’s pocket. Increased knowledge of 
the business develops increased sales of 
insurance. 

Public Relations 

“One of the most interesting develop- 
ments in our program has been a 
change in our plan of operation for Na- 
tional Association’s public relations pro- 
gram. 

“At present the program includes pre- 
paring workable plans of organization 
to be used by local boards; fire and 
safety campaign aids; more effective 
publications as aids; use of speakers’ bu- 
reaus that will tie in with civic and 
other trade association groups spreading 
our story further—to name a few,” said 
Mr. Warfield. “We want to improve the 
dissemination of information to our 
members by making the American 
Agency Bulletin the most readable or- 
gan of service possible. We are imple- 
menting it with a newsletter that will 
bring flashes on industry developments 
of a confidential nature direct to the 
membership in the shortest possible 
time.” 


Consider Farm, 


Auto, Hotel, Aviation Risk Problem 


The newly formed Far West Agents 
Conference, headed by Homer Lipps, 
Lewishton, Idaho, meeting April 22 at 
Oklahon Citv, in connection with the 
mid-year convention of the National 
\ssociation, took specific action on 
everal items affecting agents in West- 
ern territory W. F. Williams, asas- 

tant executive secretary of the Cali- 


la Association served as secretary 
In a discussion of provisional report- 
state by state experience was 
variances In Californta it was indi- 
cated that the 50% premium was favored 


ing forms, 


5 
/ a 


The California set-up for handling 
dwellings on farms using the farm form 
was explained and it was stated that the 

mnpanies would like to have all states 
operate in that manner. Objection was 


yer the 


raised to the warranties in the farm 
forms and the work involved in com- 
pleting the applications. In California 
the farm form develops a lower pre- 
mium than the unprotected dwelling 
form and there stock agents have been 


successful in obtaining most of the de- 
rable business. Chairman Lipps is ap- 


po-nting a special committee to deal with 





1 


the problem in other states of the con- 
ference. 

The conference passed a motion that it 
recommended to the NATA executive 
committee that the proposed “Flash Bul- 
letin” be printed and mailed from some 





central point, such as St. Louis. This 
was done at the suggestion of Harold 
McGee, Los Angeles, chairman of the 


public relations subcommittee. The con- 
ference framed a resolution supporting 
the casualty committee in its efforts to 
eliminate strict underwriting practices of 
companies in connection with automobile 
business. Mr. McGee observed that the 
situation was not wholly the fault of the 
companies but that many agents are at 
fault. His position was supported by 
William H. Menn, Cal., a past president 
of the NATA, who said too many auto 
risks were improperly rated “Al” and 
that too many agents did not discharge 
their obligations to their companies. A 
motion was passed indicating that the 
conference condemned the type of un- 
derwriting done by many agents. 

Rating of hotels and auto courts was 
discussed and solution to the problem 
was rating such risks as either hotels or 











Stott Reviews Efforts to Agree 
On Unfair Trade Practices Ac: 


When John C. Stott of Norwich, N. Y., 
member of the executive committee of 
the National 
Agents, presented his report as chair- 
man of the NAIA committee of the All- 
Industry Committee at the mid-year con- 


Association of Insurance 


vention of the national organization at 
Oklahoma City weck he 
considerable time to discussing the prob- 
lem of formulating an unfair trade prac- 
tices act which may be accepted by state 
legislatures in the general program of 
strengthening state regulation of insur- 
ance and thus avoid further Federal con- 
trol. 

On the matter of an unfair trade prac- 
tices act Mr. Stott said: 

“This is a measure designed primarily 
to influence the Federal Trade Commis- 
sion from becoming operative as regards 
insurance in the various states. Since 
insurance has been declared to be com- 
merce, the FTC could assume authority 
for trade practices in the various states. 
It is entirely possible, therefore, regard- 
less of the enactment of any unfar trade 
practices act in the states that the FTC 
may furnish us with dual insurance su- 
pervision under their broad powers. 


last devoted 


Trade Practices Bill Important 

“So much controversy was raised as to 
the original All-Industry bills, that the 
unfair trade practices act has not re- 
ceived its proper share of discussion. 
Many students of regulation believe that 
a properly designed unfair trade prac- 
tices act is fully as important, if not 
more so, than rate regulatory bills. The 
unfair trade practices bills as proposed, 
are regulation in the essence. 

“Various measures with the objectives 
indicated have been proposed, running 
from a small FTC bill to be enacted on 
a state level, to the two bills proposed, 
one by the Insurance Commissioners and 
the other by the All-Industry Commit- 
tee. In the matter of an unfair trade 
practices act, there are divergent views 
between the Insurance Commissioners 
and the All-Industry committee, hence 
two proposals have gone out to the vari- 
ous states. 

“T shall discuss one of these differences 
which your committee felt was of prime 
importance to the agents. We took a 
vigorous stand against the Commission- 
ers’ proposal to pin-point the individual 
agent as to boycott, coercion and intimi- 
dation. We were supported in our ef- 
fort unanimously by the All-Industry 
committee. 

“We insisted that the words ‘individu- 
ally or’ be stricken from the Commis- 
sioners’ draft of the bill. This battle of 
words consumed hours and days and cul- 
minated with a representative of your 
committee appearing before the Com- 
missioners’ convention in New York in 
oppostition to their proposal. The indi- 
cations to date, from legislative reports 
renew our courage and belief that your 
committee took the proper stand in op- 





apartments depending on whether or 
not there was a dining room on the 
premises. Many bureau companies write 
them on tourist court classification on a 
gross receipt basis and the rate is pro- 
hibitive as compared to the rate devel- 
oped on a unit basis by non-bureau com- 
panies. 

It was generally agreed that the prod- 
ucts liability manual was in need of re- 
vision, 

Aviation insurance was the subject of 
some discussion, it being the conclusion 
that the mechanics of writing this busi- 
ness, plus the service necessary, is out 
of line with the small commissions paid. 
The conferences of the aviation commit- 
tee with the aviation underwriting 
groups will solve most of the problems 
eventually, it was agreed. 


posing the Commissioners and that 
agents everywhere may benefit by 
action. 

“You will recall that the proposed 
fair trade practices bill in both 
Commissioners’ and the All-Indus 
Committee versions starts with definit « ¢ 
provisions naming unfair trade practi 
and ends with a catch-all section, wl 
section is in dispute between these 
groups. 

Coercion Through Loans 

“As one of the definitive sections, yi i 
committee entered into discussions fo; 
provision to prevent any individual, fi 
or corporation from loaning money on 
the security of real or personal property 
requiring that the insurance on = such 
property be negotiated through a par 
ticular agent or broker. It was decided 
by the Commissioners and the \ll 
Indlstry Committee that this provision, 
no matter how worthy its objectives, 
would seek to regulate lines of business 
other than insurance, such as the loa: 
ing of money by institutions, and that 
this provision should not properly be in 
cluded in this unfair trade practices act 

“Our committee, believing that this 
provision would be good law, asked Gen- 
eral Counsel Walter H. Bennett to pre 
pare a suggested measure for the states 
so that they might study this measure if 
they desired similar legislation. This 
was done and each of your state officers 
has long since received this pattern of 
legislation. 

“My own state of New York has made 
this proposal into law and it has received 
the approval of Governor Dewey. W<« 
believe it is a step ahead for the Ameri- 
can Agency System. Finance companies 
and many automobile dealers are not 
pleased with this law. They say it will 
cost dealers thousands of dollars. We 
are not too upset about this, for many 
of these thousands of dollars are our 
commission dollars.” 





Underwriters Golf Assn. 
Tournament on May 16 


The Underwriters Golf Association 
has announced the program for its 
spring tournament at the Wheatley Hills 
Golf Club, East Williston, Long Island, 


on Friday, May 16. The schedule of 
events are as follows: 
Eighteen-hole medal play handicap 


18-hole medal play gross score, 18-hole 
medal play kickers’ handicap, 18-1 
best ball foursome, best net individual 
score to win leg on championship cup, 
president’s prize for low net on first 
nine, secretary’s prize for low net on 
second nine and 18-hole medal 1)/a) 
handicap for guests. Tournament ts li- 
ited to eighteen holes, starting at 1 
Secretary Thorin T. Grimson 
nounces that luncheon will be 
at noon and dinner at 6:30 p.m. 


ty 
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GEORGE W. JOHNSON DIES 

George Winthrop Johnson, 77, a mi 
ber of the insurance firm of Johnsoi 
Webb, Rochester, N. Y., died recet 
In 1904 Mr. Johnson went to Roche 
and entered the firm of Firman & W 
which in 1907 became Firman, Web! 
Johnson. The company later was 
solved and Mr. Johnson continued 
business under the title of Johnsor 
Webb, with offices in the Granite Bu 
ing. 





BROOKLYN BROKERS GOLF 
The Brooklyn Insurance Brokers 
sociation announces its annual golf t¢ 
nament at the Rockville Center Cou 
Club on May 6. The combination tic! 
including all day golf, outing, and « 
ner is $8.50. Golf and outing is 4 
Dinner in the evening only is $5. Tic! 
may be obtained by contacting the 

committee through the association. 
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Nine years ago The Home adopted a new form of loss draft 
which required the agent’s signature. A device for creating prestige 
—for giving proper importance to the agent —it also brought to 
the assured a comforting realization that his insurance man had 
an interest in paying claims as well as receiving premiums. 
Now, years later, it is gratifying to note that this loss draft is 


becoming a standard form with other insurance companies. 


A LEADER IN THOUGHT 


In other words, The Home’s leadership is not confined to its amount 
at risk—over a period of years it has conceived, developed, tested 
in field service, many constructive steps of both policy and practice 
natures. We’ve been operating on the theory that progressive, 
forward-looking ideas are good for the insurance business. . . 

that leadership in size alone is not our goal. Our agents and 


brokers have found this line of thinking profitable for them. 


« THE HOME « 


NEW YORK 
FIRE * AUTOMOBILE * MARINE INSURANCE 


The Home, through its agents and brokers, is 


America’s leading insurance protector of American Homes 





and the Homes of American Industry. 
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Marine War Risks Rates Increased 
Due to Many Losses From Mines 


Marine underwriters in New York 

« inereased war risks rates in dis- 
tricts where the mine hazard is con- 
idered dangerous. Rates vary from 10 
cents to 25 cents per $100 of coverage, 
higher rates applying to areas 
around the English Channel and to some 
ections of the Mediterranean. British 
underwriters have raised their rates to 


with thre 


vreater extent, with the top rates 
around 50 cents or more. This is due 
the fact that the British marine mar- 
kets handle the bulk of North Sea and 


Inelish Channel business and it is in 
those areas that many ships have been 


damaged or sunk, Thirty-seven out of 
140 vessels lost between May 9, 1945, 
and April 15, 1947, went down in the 


North Sea. 

evere storms which struck the Brit- 
Isles during the winter and_ like- 
se the tremendous explosion which re- 


cently destroyed Heligoland are be- 
lieved to have dislodged many mines 
eretofore anchored. These free mines 
have been floating into shipping lanes 
which were swept several times since 
the war. 

The Post Magazine & Insurance Moni- 
r, British insurance weekly, comments 
n the continuing mine danger as fol- 
lows in recent issue: 


t 

“Receipt of the news that the 8,000 
ton American steamer ‘St. Lawrence 
Victory’ had struck a mine eight miles 
off the Dalmatian coast has precipated 

mething of a crisis in the war risks 
market. Latest reports indi- 

ted that the vessel had been taken in 
tow after having been abandoned by her 
crew, but even if she is not a total or 
constructive total loss, the damage claim 
is likely to be very heavy. Those under- 
have dabbled in this busi- 
ness are very concerned because there 
have been a succession of losses which 
is put the business on a very unprofita- 


MmSUTANCE 


writers who 


ble basis, and this latest loss, which is 
the seventeenth casualty this year, has 
aused various movements in order to 
remedy the position 

“It will be recalled that after the 


cessation of hostilities business was 
done frecly at a rate of 5s% for three 
engaged in trans- 
trade, and no warranties or 
its were placed on the policies. For 
time all was well, so that inevitably 


months on vessels 


mpetition became rife and over a pe- 
riod of months this rate was cut by 
degrees by various would-be leaders, 
intil a certain amount of stability was 
reached at a rate of 2s% for three months 
cover. Then came the reaction, and a 
move was made to secure a_ general 
market agreement not to write war risks 
under 5s% for three months for vessels 


trading to and from the United King- 
dom and Europe, including the Baltic, 
Mediterranean and Black Sea. A great 


deal of support was secured, although 
the market was not unanimous. While 
negotiations were still in progress news 


was reccived of this latest casualty with 
the result that a meeting was called of 
interested underwriters to discuss the 

matter 
“| understand that the question of 
was not proceeded with on lines 
likely to lead to any concrete result, the 
meeting contenting itself with devising 
schemes for tightening up the whole of 
the market agreements relative to this 
particular section of its activities. There 
have been, of course, for some time 
who have held that nothing but 


those 
disaster could be expected for those 


rating 


who considered that a profit could be 
made out of writing this type of risk 
at the rates which have been paid, and 
these prophets have been fully justified 
by the course of events. 

“The mines laid by all the belligerents 
during the war ran into millions and it 
is only to be expected that the sweeping 
activities could not be complete. In ad- 
dition, the heavy weather which has been 
experienced during the winter months 
has obviously made the job of those re- 
sponsible for clearing the seas even 
more difficult. One has only to look at 
Lloyd’s Daily List, with the frequent 
reports there are of drifting mines, to 
realize how the situation has to a cer- 
tain extent got out of control.” 


Calif. Rules on Charges by 


Cleaners and Dyers 

Attorney General Fred N. Howser of 
California has handed down an opinion, 
in response to a request of Insurance 
Commissioner Wallace K. Downey rela- 
tive to whether the “service charge” 
made by cleaners and dyers is legally 
proper. He apparently holds legal the 
“insurance” part of the charge and holds 
illegal the “reimbursement” percentage 
of the “service charge” unless imposed 
under a certificate of authority of the 
Insurancé Commissioner. 

“It is our opinion that the collection 
of a ‘service charge’ from customers on 
the representation that the same will 
be used to reimburse the customers for 
damage to or loss of garments through 
hazards not covered by the insurance 
policy, is not proper or lawful in this 
state, except under authority conferred 
by a certificate of authority issued by the 
Insurance Commissioner.” 


Goble and Closser Join 
Detroit Office of Atlantic 


Thomas S. Goble and Robin L. Closser 
have joined the staff of the Atlantic Mu- 
tual and Centennial Insurance Com- 
panies’ Detroit office, according to an 
announcement by J. A. Bogardus, presi- 
dent. 

Mr. Goble, who will be state agent for 
the companies in western Michigan, for- 
merly was in charge of fire and inland 
marine business in that state for the 
General Accident and Potomac Insur- 
ance Cos. Prior to that connection, he 
spent sixteen years with the Liverpool 
London & Globe as Wayne County spe- 
cial agent. 

Mr. Closser, who later will be assigned 
to a territory as a field man, goes to the 
Atlantic from the Detroit Fire & Marine 
after serving four years in the U. S. 
Army. 





Southern California 
Marine Underwriters Elect 


The Marine Underwriters Association 
of Southern California has elected the 
following officers: 

President, Hamilton Thatcher, secre- 
tary, Founders Fire & Marine; vice 
president, Harold Smethurst, assistant 
manager fire and marine department, the 
Travelers; secretary-treasurer, Jack 
Ward of Mathews & Livingston. 

The association now has a membership 
of sixty-four at the close of its second 
year, an increase from thirty-nine when 
organized, 


DEWEY VETOES PAINT BILL 


N. Y. Board Had Found Bill Requiring 
Fire Resistant Paint Would 
, Be Ineffective 


Governor Thomas E. Dewey of New 
York has vetoed with memorandum, 
based on the conclusions of the New 
York Board of Fire Underwriters, the 
Johnson bill providing that interior 
walls and woodwork in hotels should 
be decorated only by use of fire or heat 
resisting paint. 

The board had advised the Governor 
that while such protection may be of 
material benefit in many of the frame 
or summer resort tvpe of hotels where 
there is considerable woodwork, it 
would appear to have no value in the 
fire-resistive hotels of New York City 
where the woodwork has already been 
treated by the impregnation method 
which is mandatory under certain con- 
ditions. 

The board further expressed the 
opinion that the established rating or- 
ganizations have no present facilities 
for making the tests, questioned that 
this would be a proper activity for a 
rating organization and said it knew 
of only one manufacturer whose paint 
would now appear to come within the 
limitations mentioned in proposed legis- 
lation, 

“Needless to say” the board state- 
ment concluded, “the New York Board 
of Fire Underwriters is much _ inter- 
ested in anything that can be helpful in 
such matters. We should be very glad 
to render any assistance in the drafting 
or preparation of any future legislation 
of this kind which might be proposed 
with such thought in mind.” 





Texas Tornado Losses Are 
Estimated at $2,500,000 


At least sixty days will be required 
to clear the loss claims in the Okla- 
homa-Texas tornado of April 10, with 
insurance losses now estimated at up- 
wards of $2,500,000, according to the 
Dallas office of the Fire Cos.’ Adjust- 
ment Bureau. All figures are tentative, 
with surveys of damage still under way. 

The early estimate of a $2,000,000 in- 
surance loss at Woodward, Okla., has 
been substantiated in a report filed by 
James F. Miazza, assistant general man- 
ager of the FCAB at Dallas, following a 
personal investigation and check-up. He 
placed total damage in the city at $4,000,- 
000 and insurance losses at 50%. 

Losses in other towns are admittedly 
still in the “guess” stage. In that class, 
for instance, are Higgins, Texas, with a 


$250,000 estimate, and Glazier, Texas, 
with $75,000.; In addition, there are 
known to be isolated losses in small 


towns and farms, but their number and 
seriousness have not been determined. 


Ohlsen President WUA; 
Born Elected Secretary 


Charles W. Ohlsen, Western manager 
of the Sun, was reelected president of 
the Western Underwriters Association at 
the annual meeting last week at Ashe- 
ville, N. C. Other officers are F. W: 
Koeckert, United States manager of the 
Commercial Union, vice president; Ed- 
win H. Forkel, vice president of the Na- 
tional Fire, secretary; E. H. Born, sec- 
retary-manager, and Charles F. Thomas, 
secretary emeritus. Mr. Born succeeds 
to the post held by Mr. Thomas for 
many years, 








HUGHES HOME STATE AGENT 

The Home Insurance Co. announces 
that Irby Murrey Hughes, special agent 
in Oklahoma, will assume the dueies of 
state agent for the company, with full 
supervision of its affairs in that state, 
effective May 1. Before entering the 
services of the Home in 1939 as special 
agent in Oklahoma Mr. Hughes was a 
fire insurance inspector for the Okla- 
home Inspection Bureau. He is a grad- 


uate of the Armour Institute of Tech- 
nology. 
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Insurance Holds Down 
Prices, Trainees Are Told 


Insurance is a factor in holding down 


or bringing down prices, Richard | 


Farrer, educational director of the Na 
tional Association of Insurance Agents, 
told the trainees in small business man 
agement at the Midtown Business Cen 
ter of the City College of New York, 430 
West 50th Street, at a forum session on 
April 18. Mr. Farrer cited the use o! 
fire insurance on lumber as an example 

“Without fire insurance,” he said, “the 
price of lumber would be much greater. 
Beginning at the sawmill, if the operator 
were unable to obtain fire insurance, he 
would increase the selling price of his 
lumber at least 10% to allow for the ulti 
mate cost of a fire loss which might bc 
fall him. The lumber yard dealer, in 
paying this increased price, would like- 
wise add at least 10% to his regula 
mark-up of profit and overhead for the 
same reason. 

“Who pays for these charges? Thie 
consumer, of course, in the form ot 
higher prices. The purchase of fire in 
surance, then, at a nominal cost elimi- 
nates the necessity for the mark-ups for 
the fire risk.” 





Malone General Adjuster 
For FCAB at El Paso 


The Fire Companies’ Adjustment 
3ureau has appointed T. H. Malone as 
general adjuster with headquarters in 
the El Paso, Texas, office. For fifteen 
years he has been manager of the I! 
Paso office and prior to that was an 
independent adjuster. R. D. Edgar suc- 
ceeds Mr. Malone as branch manager. 
He started his insurance career with the 
Tennessee Inspection Bureau in 1923 and 
has been staff adjuster in the El] Paso 
office for the last ten years. 

A new branch office of the FCADB 
has been opened in Deming, N. M., wit! 
Murrell E. Hughey as branch manager 
He was formerly staff adjuster in thi 
Amarillo and Lubbock, Texas, offices. 


Issues Composite Sets of 


CPCU Questions, Answers 


The American Institute for Propert: 
and Liability Underwriters has issue 
in loose-leaf form composite sets o 
questions and answers of the 1946 ex 
aminations in general education, la\ 
and accounting and finance. These set 
are condensed from the papers of thi 
examinations. 

Candidates for the CPCU designatio: 
are cautioned not to rely on these set 
as a method of direct preparation f 
examinations but the institute say 
they may be useful as a guide to th 
type of questions asked and answer 
desired. Correspondence concerning th: 
institute should be addressed to Dea 
Harry J. Loman Hamilton Court, 39th 
and Chestnut Streets, Philadelphia 4. 
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larryott Analyzes 1947 
Proposed Model Policy 


ADDRESSES BUYERS’ GROUP 





Risk Research Institute Members on 
Panel Describe Their Proposed 
Public Liability Policy 

\ spirited debate on the “1947 model 
public liability policy” prepared by a 
roup of members of the Risk Research 
Institute was conducted at the meeting 

the institute April 24, when a panel 

four insurance buyers charged that 
tl present comprehensive policy is 
wither blanket nor comprehensive, and 

Frade J. Marryott, counsel of the 
Liberty Mutual Insurance Co., analyzed 
le proposed new policy and pointed out 
he difficulty, in some respects amount- 
ing to impossibility, of writing the con- 
tract embodied in the proposal. 

\fter analyzing the proposal of the 
buyers’ group, Mr. Marryott reached the 
conclusion that the 1947 model general 
liability policy, in whatever form it fi- 
nally appears, will not be a panacea 
which pretends to cure the “occupational 
diseases” to which insurance buyers are 
characteristically exposed “nor will it be 

s rough on the carriers as your commit- 

tce’s draft.” While he expressed the 

pinion that some of the buyers’ desires 
may be attained, throughout his address 
Mr. Marryott stressed the reluctance of 
underwriters to permit their chief func- 
tion, selection of risks, to be taken over, 


in part, by the insured. 
Risk Research Panel 
Frank Gillingham, American Home 


Products Corp., was leader of the buyers’ 
panel. Members were Edward Halkyard, 
Combustion Engineering Co.; William 
\MeGarry, U. S. Industrial Chemicals and 
Peter Drake, Schenley Distillers Corp. 
The proposed policy is still in rough 
draft form and copies are not yet avail- 
able. Mr. Gillingham said that the pro- 
ised policy is truly a comprehensive 
contract and that it is designed for large 
insurance buyers. He said it would not 
he suitable for the small plants as some 
of its coverages are unnecessary for 
hem and the cost would be too great. 
Ile said the carrier should assume all in- 
surance liability and that he has no sym- 
pathy with carriers which are reluctant 
) assume such liabilities on the ground 
that there is no experience on which to 
hase rates. 
Mr. Halkyard stated that the proposed 
icy changes the term “bodily” injury 
“personal” injury He took the posi- 
m that the comprehensive policy 
hould apply on a worldwide basis. 
Mr. McGarry asserted that nothing is 
ninsurable, saying that for many years 
iarine underwriters have been provid- 
s complete coverage. Mr. Drake in- 
sted that exclusions in the present 
icy should be dropped, as is done in 
lle proposed policy. He found merit in 
common limit for liability and prop- 
‘ty damage, but said the assured should 
it be required to report all accidents 


hut only those upon which claims will be 


basis, liability 


ised. 
Marryott Considers Features 
Mr. Marryott took up the following 
e features of the proposed form: con- 
actus il liability; inclusion of coverage 
ir “personal” injury ; omission of 
caused by accident”; omission of exclu- 
on of property occupied by or rented 
» the insured; worldwide coverage. 
The most troublesome of the buyers’ 
roposals for important changes, he said, 
that the policy covers, on a blanket 
assumed by contract. 
(here are two obstacles, he said, to the 


(Continued on Page 34) 


Dineen Names Morrill 
N. Y. State Deputy Supt. 


WAS ASSISTANT TO DINEEN 


From 1920 to 1940 Was With Alfred 
M. Best Co., Starting 
in Chicago 


Dineen of the New 
York State Insurance Department has 
appointed Thomas C. Morrill a Deputy 
Superintendent of Insurance. 
Mr. Morrill, who has built a 


Superintendent 


friend- 


Matar 
MORRILL 


THOMAS C. 


ship in a wide circle of insurance and 
journalism since joining the Department 
in November, 1945, has been assistant to 
Superintendent Dineen. 

Mr. Morrill knew more about insur- 
ance before coming into the Department 
than most persons have picked up prior 
to entering state service as he had been 
with Alfred M. Best Co., Inc., for eleven 
years. At the start he was in the Chi- 
cago office of Best as assistant to Ray- 
mond T. Smith, vice president, and sub- 
sequently was transferred to the New 
York office of Best where he was asso- 
ciate manager, casualty department. 

A native of Chicago Mr. Morrill was 
educated at Central College of Arts and 
Sciences, Chicago, and Northwestern 
University, Evanston, Ill. He lives in 
Garden City, is a church trustee. 





Nation’s Newspapers Unite to Start 
Traffic Accident Reduction Drive 


Association of Casualty & Surety Executives and President’s 
Highway Safety Conference Sponsor Program 
Designed to Save 10,000 Lives This Year 


In cooperation with the Association of 
& Surety Executives, the daily 
newspapers of the 
June 23 to launch 


Casualty 
and weekly 
country will unite on 


entire 


program de- 
signed to 10,000 
through the reduction of traffic accidents 
on the nation’s streets and highways 
this year. 

The program was announced May 1 
in Washington by Major General 
Philip B. Fleming, general chairman of 
the President’s Highway Safety Con- 
ference, which is co-sponsoring the pro- 
eram with the association. Publication 
of the program in the press of the na- 
tion will begin the week following the 
President’s Highway Safety Confer- 
ence, June 18-20, and continue through 
the week of September 15. 

The occasion of the announcement 
was a preliminary meeting in Washing- 
ton, May 1, of the managers of eight 
state press associations, together with 
representatives of the Bureau of Ad- 
vertising of the American Newspaper 
Publishers Association, National Edi- 
torial Association, Western Newspaper 
Union and the National Conservation 
Bureau and information and_ publica- 
tions division of the Association of 
Casualty & Surety Executives. 


a 13-week educational 


save at least lives 


Confer With President Truman 


was held in General 
Fleming's office, following a brief con- 
ference with President Truman at the 
White House. The managers were told 
that the minimum goal of the Presi- 
dent’s Highway Safety Conference was 
the saving of at least 10,000 lives this 
year, with a proportionate reduction in 
injuries and economic loss. The daily 
and weekly newspapers of the country, 
they were told, are the medium through 
which the President expects to attain 
this goal. The managers attending the 
meeting constitute a guiding committee. 
General Fleming wrote a_ personal 
letter several weeks ago to the heads 
of all state press and publishers asso- 
ciations in the country, asking them to 
adopt the highway safety educational 
program which was organized by the 
National Conservation Bureau and the 
information and publications division 
of the executives association, and has 
been used heretofore by a number of 
state newspaper associations. 
Thirty-five state press and publishers 
associations already have informed Gen- 
eral Fleming that they would partici- 
pate and it is expected that practically 


The meeting 
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all will have taken similar action by the 
time the campaign gets under way. 

The theme of the national campaign 
will be “Live and Let Live.” 

Beginning of Program 

The program had its beginning last 
\ugust when, following the first Presi- 
dent’s Highway Safety Conference, the 
Pennsylvania Newspaper Vublishers 
\ssociation decided to conduct an edu- 
cational campaign through its member 


papers. William Hardy, manager of 
the PNPA, secured the cooperation of 
safety experts of the executives asso- 


ciation in compiling educational and ad- 
vertising material, the press of Venn- 
sylvania pledging a minimum of $500,- 
000 worth of space to be devoted to 
accident prevention. At the same time 
the New Jersey Press Association de- 
cided to conduct a safety drive and the 
association agreed to compile a cam 
paign similar to that in Pennsylvania 

Both programs opened the first week 
of October, 1946, and ran to the end 


of the year. Both states were able to 
stem a rising highway death rate during 
the press campaigns. 

Shortly thereafter the program was 


associations of 


Utah, Missouri, 


adopted by the press 
Florida, louisiana, 


Illinois, South Dakota, Oklahoma, Ar- 
kansas, New York, Tennessee, Colo- 
rado and Georgia. In addition, Penn- 


sylvania and New Jersey decided to re- 
peat their campaigns 

While preparation of these campaigns 
was in prog General Fleming an- 
nounced plans for the second Presi- 
dent’s Highway Safety Conference and 
the program was offered to this con- 
ference for sponsorship. The offer was 
accepted promptly. 

During the program, th« 
will carry a variety of 
feature articles, 


ress, 


newspapers 
news stories, 
editorials and pictures 
to drive home the need for safety in 
traffic. National safety, traffic and civic 
organizations will cooperate and the 
American Newspaper Publishers Asso- 
ciation, through its Bureau of Adver- 
tising; National Editorial and Western 


Newspaper Union are assisting with its 
promotion. 
Che authors of thirteen safety articles 


which will feature the 
leaders in the field of 
They include: 
General Fleming; 
managing director, 
tion Rasen Otto 


program are 
safety and traffic. 
Julien H. 


National 
Messner, 


Harvey, 
Conserva- 
president, 


American Association of Motor Vehicle 
Administrators; C. W. Phillips, presi- 
dent, American Association of State 
Highway Officials; H. J. Brunnier, 


Automobile Asso 
Dearborn, president, 


Council; W. Earl Hall, 


president, American 
ciation; Ned H. 
National Safety 


chairman, National Committee for Traf- 
fic Safety. 
Also, T. P. Sullivan, president, Inter- 


national Association of Chiefs of Police; 
Roscoe L. West, chairman, National 
Commission on Safety Education; Dr. 
Herbert J. Stack, director, Center for 
Safety Education at New York Uni- 
versity; William K. Jackson, president, 
United States Chamber of Commerce 
Pyke Johnson, president, Aut ‘motive 
Safety Foundation, and Thomas H 
MacDonald, commissioner, Public 
Roads Administration. 

The eight press association 
at the Washington meeting, selected 
because of previous experience in han- 
dling highway safety campaigns in their 
States, were: 

William N. 
Newspaper 
Frank B. 


Manarers 


Hardy, 
Publishers 
Hutchinson, 


Pennsylvania 
Association; 
New Jersey 


(Continued on Page 32) 
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Competition Real in 
Insurance Says Jainsen 
ADDRESSES ALL-N. E. DINNER 
Asks — wy Consteation During 
Period of Transition; Describes 


Role at Texas City 


The important role insurance is play- 
n the immediate relief of the suf- 


ferers from the recent catastrophe at 
Texas City, Tex., and the part it will 
take in the rebuilding of the city were 


eraphically described by Vice President 
Wilson C. Jainsen of the Hartford Ac- 
cident & Indemnity Co., in his address 
before the “All New England Dinner,” 
at Washington, D. C., April 28. 

Members of the New England delega- 
tion in Congress were the guests on this 
occasion of the New England Council 
and the New England Chamber of Com- 
merce. The dinner was held at the May- 
flower Hotel. 

Under the topic “Competitive Benefi- 
cence,” Mr. Jainsen spoke of the tragedy 
that struck “hard and deep in the heart 
of Texas this month,” and said: 


Starts to Function 


“Quietly and_ efficiently, insurance 
started to function in the devastated 
area. Life, casualty, fire, marine and 
accident insurance are all involved. 
Widows will be provided with support 
that will continue for years. The 
maimed and injured will be provided 
with medical attention and disability in- 
surance. Homes will be rebuilt. Fac- 
tories will be replaced; ships and their 
cargoes will be paid for. Insurance trade 
papers estimate that something in ex- 
cess of fifty million dollars of insurance 
money will flow into Texas City for re- 
habilitation of people and property. This 
is a spectacular example of insurance at 
work! 

“Day in and day out, in peace and in 
war, insurance is an indispensable ele- 
ment in our production, transportation 
and financial transactions and in our 
own personal and family security. If 
the insurance industry never actually 
builds a gun or a factory, it is equally 
true that no gun or factory is ever built 
without many forms of insurance com- 
ing into play. Insurance is ever present 

and many times unnoticed 

“Throughout our nation, insurance 
funds are at work. Insurance money is 
active money. It makes jobs, supports 
industrial and utilities expansion; it pro- 
vides mortgage money for building. In- 
surance money is loaned to municipali- 
ties, counties, states, and to the United 
States Government itself. The record of 
the insurance industry in its purchase 
of war bonds is a record that will long 
be remembered.” 


New England’s Dominant Position 


Mr. Jainsen described the dominant 
position occupied by New England in the 
insurance business and continued: 

“In insurance we suffer no handicap 
due to insufficiency of resources, climate, 
transportation or communication. The 
elements constituting the insurance 
business are money, brains and integrity, 
with which, fortunately, our New Eng- 
land has been well endowed. None of 
these can be cornered and, therefore, a 
monopoly in the insurance business will 
never exist. Our insurance business can 
never be a monopoly, for it is not predi- 
cated upon the control of any particular 
commodity or facility, nor is it based 
upon any exclusive franchise. Anyone 

~or any group of people having the re- 

quired money can enter the insurance 
business, subject to the regulations pro- 
vided by law. They will endure, how- 
ever, only if they have the other attri- 
butes. 

“Insurance is not monopolistic. But 
is it really competitive ? Ask your near- 
est insurance agent. He knows. 


Have Remarkable Choice 


Our citizens have a remarkable choice 
in the general insurance fields. A pros- 


% 
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pect for insurance can usually have a 
choice between a stock and mutual com- 
pany. If he elects a stock company, he 
has several types from which to choose; 
such as, participating, bureau or board, 
or non-bureau or non-board. He has, 
in general, the same choices among the 
mutual companies. He has a choice of 
purchasing through an agent or broker, 
direct from a company, or, in fact 
through practically every known method 
of merchandising. You can not only 
choose as between types of companies, 
but you will find a variation in price, 
coverage and service that will convince 
you insurance is as competitive as your 
local grocery or department stores, 

“Yes, gentlemen, there is competition 

and very strenuous competition—in the 
insurance industry ! 

“If memory serves me correctly, a 
New I[tngland state, Massachusetts, was 
the first to establish an Insurance De- 
partment and thus began the regulation 
of insurance companies by states. Over 
the years a very workable pattern of 
state supervision has been evolved. The 
problems of insurance in relation to the 
states have not been uniform; neither 
have the regulations concerning insur- 
ance been uniform. They have reflected 
the apparent needs or desires of the 
respective states.” 


Shock of SEUA Decision 


Mr. Jainsen described the shock and 
dismay with which the insurance indus- 
try was filled when the Supreme Court 
of the United States handed down its 
decision in the South-Eastern Under- 
writers Association case, declaring insur- 
ance to be commerce, and said that the 
states are availing themselves of the op- 
portunity afforded by the moratorium 
eranted under Public Law 15 to January 
1, 1948, after which time the Federal 
Anti-Trust Laws will apply to insurance 
to the extent that the business is not 
regulated by state law. 

“It is definitely our belief,” he said, 
“that your constituents at home and our 
policyholders will be best served by legis- 
lation that carries out the sound, whole- 
some practices that have been evolved 
out of years of hard experience. Ad- 
mittedly, supervision of the industry is 
both desirable and necessary; but noth- 
ing can give the public the service it de- 
serves but the voluntary, self-discipline 
of good management that we believe is 
an attribute of New England industry. 
No legislation intended to supervise can 
usurp management. The legislators in 
their understandable desire to supervise 
should always stop short of substituting 
regulation for management. 

“Insurance, privately operated, has 
made great strides and brought great 
stability to the nation and to our New 
England; and any attempts to invade 
the field of management by legislative 
processes can only result in a costlier, 


ELECTS CROZIER PRESIDENT 
Michigan Surety Advances Former Vice 
President and Secretary; Ellsworth 
Succeeds Him 

C. R. Crozier, who has been connected 
with the Michigan Surety Co. at Lansing 
since 1921 and has been vice president 
and secretary for some years, was ad- 
vanced to the presidency by the directors 
at their annual meeting. He fills the 
vacancy created by the death a few 
months ago of Edmund C. Shields, 
Lansing attorney. Mr. Crozier will com- 
bine the president’s duties with those 
of treasurer. 

Succeeding Mr. Crozier is Edward K. 
Ellsworth, a member of the Shields law 
firm and a son of the late Frank H. 
Ellsworth, former Michigan Commis- 
sioner and a founder of the Michigan 
Surety. The younger Mr. Ellsworth has 
been a director of the company for sev- 
eral years. 

Reelected were three other vice presi- 
dents: Charles C. Blair, Vernon L. 
Sharpe, and James P. Stewart. One new 
director was named by the stockholders. 

He is Clayton F. Jennings, also of the 
Shields law firm, who succeeds the late 
I. C. Beatty( Detroit theater executive. 

The past year’s premium volume 
reached a new all-time high, stockholders 
were informed, and total capital and sur- 
plus amounted to $985,526 at the end of 
the year, with admitted assets amount- 
ing to $1,204,164. The opening of a new 
branch office in Indianapolis also was 
announced. The company has_ been 
working into some liability lines in addi- 
tion to fidelity and surety bonds. 

The new president, a native of Grand 
Rapids, was graduated from Michigan 
State College, and, after overseas serv- 
ice in World War I, he went wtih the 
newly formed Michigan Surety as his 
first full-time job. 





LATHROP IN NEW POSITION 


Joins United National Indemnity of Na- 
tional Fire Group as Service 
Department Supervisor 

A. L. Lathrop has been appointed su- 
pervisor of the service department at 
the head office of the United National 
Indemnity Co., casualty affiliate of the 
National Fire Group, Vice President T. 
A. Long announces Mr. Lathrop will su- 
pervise inspection, engineering, audit and 
all service facilities, including special 
risks and retrospective risks, in coopera- 
tion with the underwriting and produc- 
tion department. 

Mr. Lathrop comes to the National 
Fire Group with over eight years’ ex- 
perience as an underwriter in the home 
office and the Texas field of the Travel- 
ers, after which he spent two and one- 
half years in assisting the organization 
of the Standard Insurance Co. of Tulsa, 
Okla., as secretary. 

Mr. Lathrop is a native of Norwich, 
Conn., with a family insurance back- 
ground, his grandfather and father hav- 
ing been local agents in Norwich. He 
attended Yale University, and joined the 
Travelers after his graduation in 1934. 





ROGER C. BURTT DIES 

Roger C. Burtt, claims attorney for 
the American Casualty Companies, Read- 
ing, Pa., died at his home in Cleveland, 
Ohio on April 17. Mr. Burtt, who had 
supervised claims in Ohio for the 
American Casualty since 1938, was on 
leave of absence following a_ serious 
operation last fall. He is survived by 
his wife, Dorothy, and their two 
daughters. 





slower and altogether less satisfactory 
service than our people now enjoy. 

“The insurance industry is in a period 
of transition ... always a difficult time, 
and, in our case, extremely complicated. 
There are many questions over which 
honest men can differ. During this pe- 
riod, we ask only that you gentlemen, 
our lawmakers generally, and the public 
at large, extend to our industry the sym- 
pathetic cooperation that we believe we 
have justly earned.” 


Bureau Limits Glass 
Policies to One Year 


IN EFFECT IN OPEN STATES 


Exceptions Are Residences and Apait- 
ments; Costs of Glass and Labor 
Have Gone Up 


The National Bureau of Casualty 
Surety Underwriters announces that 


members have decided not to write gl: 
insurance for a term of more than ore 
year. The exception is insurance on 
glass in dwellings and apartments which 
may continue to be written for not more 
than three years, as it usually is p1 
vided in a combination residence policy, 
including other coverages, which is writ 
ten for three years. 

Therefore, new and renewal policies, 
except those covering on private dwe!|| 
ings ahd apartments, written on 
after April 28, must be limited to not 
more than one year in the states 
Arizona, Arkansas, California, Colorado, 
Delaware, District of Columbia, Georgia, 
Tdaho, Illinois, Indiana, Iowa, Kentucky, 
Maine, Massachusetts, Michigan, Min- 
nesota, Missouri, Montana, Nebraska, 
Nevada, New Hampshire, New Mexico, 
North Dakota, Ohio, Pennsylvania. 
Rhode Island, South Carolina, Utah, 
Vermont, Virginia, West Virginia, Wis- 
consin and Wyoming. 

There was to be a meeting of New 
York subscribers to the National Bureau 
on April 29, to discuss making this change 
effective in New York State, and the 
Mutual Casualty Insurance Rating Bu- 
reau_is considering the same proposal 
for Louisiana and New York. It is ex- 
pected that the same rule will eventually 
apply in the remaining states after the 
necessary procedures have been fol- 
lowed, and approval is received from the 
supervisory officials. 

This decision was based on the uncer- 
tainty of the future cost of replacing 
broken glass, the bureau says. In gen 
eral, the glass insurance policy under- 
takes to replace broken glass without re- 
gard to its value. Ever since the OPA 
relinquished control over glass_ prices 
last October, there has been a steady in 
crease in costs, countrywide. Both the 
cost of glass and the labor costs have 
increased. In the face of this uncertain 
future, the bureau companies feel it too 
unsound to write policies for longer than 
one year. 





REILLY ADDRESSES FORUM 


Talks on Bankers Blanket Bond Clause 
Cc Before Surety Claim Men; del- 
Giudice Next Speaker 

William FE. Reilly of the Eagle, Globe, 
Royal Indemnity, presided at the Sure, 
Claim Men’s Forum of New York mee! 
ing, April 23, and presented for discus 
sion a number of hypothetical problems 
under insuring clause C of the banke 
blanket bond form, 

Insuring clause C, according to i/ 
terms, protects banks against the loss o! 
property while in transit by messengei 
acting for the bank. A number of inte 
esting and informative problems wei 
presented and discussed. 

The next meeting of the forum will | 
held May 7. Oscar R. U. delGiudice 0: 
the Columbia Casualty Co. will presid 
and will address the members. 





NEW MANUALS IN CANADA 


Canadian Underwriters Association ai 
nounces distribution of two new manua 
—one for glass insurance and the oth: 
for bodily injury and property dama; 
liability. The general effect has been 
broaden the forms of coverage and, 
is also announced, the minimum pri 
mium for comprehensive liability insu 
ance has been reduced. However, wi 
respect to glass insurance there has bee 
a stiffening {n the rates in view of tl! 
more unfavorable experience of lat: 
plus the mounting costs in replacin 
glass. 
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Travelers’ Booklet “You Bet Your Life” 


Dramatizes 1946 Auto Accident Toll 


\lore Americans were killed and in- 
iured in automobile accidents last year 
than in any year since before World 
\\ar II, according to the impressive 
ficures released this week by the Trav- 


elers Insurance Co. The 1946 totals— 
33,900 killed and 1,300,000 injured—are 
contained in a_ booklet, appropriately 


tilled “You Bet Your Life,” which is 
the thirteenth in an annual series of 
traffic safety publications issued by this 
company. A combination of charts and 
illustrations tell the tragic story of 

\ctions of Drivers Resulting in Death 
uid Injuries,” and the picture is made 
all the more impressive by a compari- 
son of 1946 fatalities and accidents with 
those of 1941. 

Randall Writes Foreword 

The foreword to the booklet was 
written by Jesse W. Randall, president 
of the Travelers, who succinctly de- 
cribes the 1946 automobile accident 
summary as “America’s Traffic Lot- 
tery.” He says in part: 

“Pictured in this booklet are everyday 
situations in which motorists and pedes- 
find themselves. To 


trians frequently 
save minutes, they take chances. Sel- 
dom do they pause to consider how 


pect to lose. 


eat the risk, because they do not ex- 
Yet they do lose. 

“Last yvear 33,900 paid the supreme 
penalty! More than 1,300,000 were in- 
jured! And that was a year in which 
most of us did not yet have that new 
car and those new tires with which to 
drive as frequently, or as fast, or as far 
as we might have liked. 

“What of this year, 1947? 

“Some will lose because they are will- 
ing to take a chance, no matter how 
creat the odds. Others will lose be- 
cause they have not learned the ame 
well enough to play it safely. Your 
stake in this lottery is high; it is up 
to you to make certain you do not lose.” 

In conclusion of his message Presi- 
dent Randall warns: “Remember, when 
you gamble in traffic, you bet your life.” 

Official Records From 48 States 

In speaking of its statistical charts, 
which are based on official records 
from the forty-eight states, the Trav- 
clers make the point that “compared 
with 1941 the record for 1946 is heart- 
ening. But the death and injury totals 
remain far too high. No one can feel 
any complacency about a record which 
shows 33,900 human lives sacrificed on 
the altar of human carelessness.” 

Other highlights from “You Bet 
Your Life” are as follows: 

Two out of every three automobile 
iccidents in the United States last year 
involved mistakes by drivers. 

Exceeding the speed limit was re- 
sponsible for 42% of the fatalities. In 
no other year since the record has been 


YOU BET YOUR LIFE 


<i} 





Front Cover Design of Travelers’ 


Booklet. 


kept has speed loomed so large as a 
factor in accidents. 

Nearly one-third of 1946 automobile 
accident fatalities were pedestrians. 

More than 70% of all accidents oc- 
curred on dry streets and highways in 
fair weather. 

Fifty per cent more persons were 
killed between intersections in cities 
than at intersections. 

Less than 10% of vehicles reported 
in fatal and non-fatal accidents were 
found to be mechanically defective. 

Sixty per cent of all fatalities oc- 
curred during the hours of darkness 
when only about 25% of a day’s total 
traffic was on the roads. 

Saturday became the most dangerous 


day to travel in automobiles for the 
first time since the record has been 
kept. 


_ The booklet, the Travelers explains, 
is distributed free in the interest of 
street and highway safety. Singe copies 
of it or quantities may be obtained 
gratis from the company’s home office 
or any of its representatives as long as 
the supply lasts. Nothing in the book- 
let is copyrighted so permission to re- 
print any of the facts, figures or illus- 
trations is freely given. The booklet 
was prepared under the direction of 
Harry Barsantee, supervisor of the 
Travelers news bureau, who was con- 
nected with the National Safety Coun- 
cil before joining the organization. 





Traffic Safety Check by 
Police Praised by Kidd 


J. M. Kidd, United States 
ianager, Norwich Union Fire, who edits 
the monthly “Broadsheet” published by 
hat company and its affiliates, extends 
well deserved praise to the police traffic 
cleck in a recent issue and_ hopes 
“that the effect will be seen in improved 
‘aims experience for the insurance in- 
istry.” Says Mr. Kidd: 

“During 1946, the police carried out a 

fic safety check to determine the 

ntributing causes to the serious traffic 
cidents which have occurred since the 
d of the war. Motor vehicle deaths 
the first six months of 1946 were 
Jo greater than for the same period in 

45. 

“The chiefs of police and other leaders 

the traffic field have now begun prep- 

ition for a concerted effort to halt the 
needless slaughter of life and the waste 
material. Their investigation brought 
Olt that approximately one-third of the 


assistant 


A(\c 


vehicles tested had mechanical defects of 
a kind which cause accidents and that 
general obsolescence of automobiles has 
a direct bearing on accident frequency. 

“The traffic check has made a ‘profound 
impression upon the authorities and it 
seems clear that a long-range basic pro- 
gram for the safe operation of vehicles 
will be adopted very soon throughout the 
length and breadth of the United States 
and it is to be hoped that the effect will 
be seen in improved claims experience 
for the insurance industry.” 


AWARDS $125,000 VERDICT 

The largest personal damage award 
ever made by a jury in Santa Barbara 
County, Cal., is on file with the Superior 
Court with the return of a $125,000 
verdict in a traffic fatality case. The 
the full amount asked 
by the family of Dr. Edwin R. Kluss, 
physician, who was killed a year ago in 
a collision of his motorcycle with an 
automobile. 





award was for 





AUTO RATE RISE SEEN 


Canadian Consensus Indicates Increases 
May Be Effected With the 
Beginning of 1948 


Despite the fact that automobile 
in Ontario and other 
raised 
consensus of 


pre- 


mium rates parts 


of Canada were as of the begin- 
ning of 1947; 


that still further increases are justified; 


opinion is 


may be effected with the 


1948—in 


conceivably 
beginning of Ontario, at any 
rate. 

In view of the fact that experience of 
the first quarter of 1947 indicates that 
there will be no arrest in the 
rise of automobile accidents; insurance 
executives are definite in their opinion 
that the premium rate increases put into 
effect this year were “kittenish”’; that 
despite them a number of companies will 
operate in the automobile field at losses 
for 1947 which will range from “moder- 
ate to severe.” 

It is pointed out that, in its official 
report on operations for 1946, the On- 
tario department of insurance put the 
loss ratio for the automobile business at 
slightly better than 60%, compared with 
53% the year before. This in_ itself 
means that some companies had sub- 
stantial losses on 1946 experience. 

With losses running even higher this 
year, company managers state, there is 
no other conclusion but that a “mistake” 
might have been made in not making the 
increases “big enough” when premium 
rates were raised at the beginning of 
the year. 

Opinions expressed in Insurance Row 
in Toronto and Montreal are that over 
all boosts of 10 or 15%, may be ahead 
for automobile rates. But, it was agreed, 
no action would be taken before the be- 
ginning of 1948. 


upward 


Nearly $5,000,000 in Surety 
Bonds Protect Milk Dealers 


3onded protection for the more than 
60,000 New York producers who supply 
milk to licensed dealers had mounted 
to a new high of $5,720,360 when the 
fiscal year ended March 31, the Division 
of Milk Control of New York State has 
reported to Commissioner C. Chester 
Du Mond of the State Department of 
Agriculture and Markets. 

The Division of Milk Control is hold- 
ing that amount of securities, posted by 
947 dealers, as a guarantee that the 
dairymen will receive pay for their milk. 
The securities consist of $4,519,850 in 
surety bonds, $736,086 in United States 
and New York State bonds, and $464,424 
cash on deposit in banks. The report 
shows a steady increase in securities on 
file since 1941 when the total was ap- 
proximately $750,000. 

Milk dealers under bond comprise 27% 
of the 3,532 licensed dealers and 65% 
of the dealers buying milk directly from 
producers or producer cooperatives. 





RATE RAISE 


12U% 


AGREE ON i214% 

Companies have agreed upon a 
over-all increase in workmen’s compen- 
sation rates in South Carolina, as sug- 
gested by Insurance Commissioner 
George L. Benjamin, Jr. Through the 
National Council on Workmen’s Com- 
pensation Insurance, the companies had 
protested that Commissioner Benjamin’s 
award was insufficient. They had re- 
quested an increase of 25%. Both sides 
have agreed to withdraw a suit pending 
in the Richland County Court of Com- 
mon Pleas, the Comunissioner stated. 





ACTION ON COMP. PREMIUMS 


National Automobile & Casualty of 
Los Angeles, has advised agents and 
brokers that it has discontinued all spe- 
cial minimum premiums on both new 
and renewal compensation policies. 
Furthermore, “the deposit premium on 


all new and renewal compensation pol- 
icies must now be not less than the 
manual minimum 


premium.” 


Compulsory Auto Act 
Operating in Alberta 


ACCIDENT FUND IS FEATURE 


Victims of pone ae ee Dam- 
ages Up to $10,000 Under Plan in 
This Canadian Province ° 


The province of Alberta, Can., will 
have compulsory automobile insurance 
effective this year. Legislation to that 


effect has been placed before the provin 
cial government and has been approved 
legislation is 


and put into effect. The 


designed to insure payment of damages 
accidents arising out of the 
operation of motor vehicles. The com 
pulsory car insurance involves the pay- 
ment of one dollar into a_fund in addi 
tion to the regular fee on license for 
each automobile or truck. By the end 
of its first fiscal year, March 31, 1948, it 
is expected that this fund will have 
reached $100,000. Payment of damages 
up to $10,000 is guaranteed under the 
plan. 

The scheme differs from that in effect 
in Manitoba where seizure of an auto 
mobile by the authorities becomes auto 
matic if a victim’s judgment for damages 
is not satisfied. — the new Alberta 
plan, all that can be done is cancel the 
driver’s license. 

If, in the event of an 
found that the owner at 
insurance or other means of settling 
claims, the claimant can call upon the 
fund created by the one dollar pay 
ments. The new plan also guarantees 
hospital costs of every one injured in 
an accident involving a motor vehicle, 
pedestrian or passenger. Furthermore, sus 
pension of the driver’s license follows im- 
mediately after an accident with apparent 
damage in excess of twenty-five dollars. The 
license cannot be put in good standing 
until proof of financial responsibility is 
furnished. Should a court judgment be 
eranted to an accident victim for an 
amount exceeding $100, application is 
made to the Alberta Supreme Court for 
payment from the fund. 


Seizures Governed by Exemption Act 


to victims of 


accident, it is 
fault has no 


In investigations to determine whether 
defendants have funds, it is explained 


that seizures can be made on the basis 
of the exemption act. This means that 
if a car was being used by a man to 


r, it could not be seized. In 


earn his living 
the case of a farmer, he would have the 


right to retain a certain minimum of 
stock, land and seed grain. If, in these 
cases, assets of the defendants, or their 


insurance, should fail to satisfy the court 
judgment, the remainder will be drawn 
from the unsatisfied judgment fund. 

The maximum that can be drawn for 
one person from the fund is $5,000; and 
$10,000 for more than one person in- 
jured in one accident. In the event of 

hit-and-run accident, where the iden- 
tity of the offending motorist is not 
known, action can be taken by the vic- 
tim against what would be called a 
“dummy” defendant. It would be pos- 
sible to obtain judgment in this way and 
be reimbursed from the unsatisfied judg- 
ment fund. 

Once a driver’s license has been can- 
celed, the province will not permit its 
reissue until the offending motorist has 
paid any debts to the fund in full, with 
interest at 4% And when the new 
license is issued the driver will be called 
on to furnish proof of financial respon- 
sibility, either through insurance or 


bond. 


GREGORY HOUSTON MANAGER 


[Thomas M. Gregory, formerly assist- 
ant manager of the Dallas branch office 
of the American Surety Group of insur- 
ance companies, has been appointed 
manager of the Houston branch office 
effective April 1. Mr. Gregory, who 
holds a B.S. degree in civil engineering 
from Texas A. & M. University, became 
associated with the American Surety 
Group in January, 1936. 
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National A. & H. Leaders 
Gather in St. Louis 


ATTEND SALES CONGRESS THERE 


Local Ass’n a Key Officers, 
Executive Board Members; Told 
About Annual Meeting Plans 


president, National As- 
Underwriters, re- 
from an 


April 


R. B. Smith, 
sociation of A. & H. 
to Oklahoma City 
Louis where on 


turned home 


eastern trip via St 


25 he was the lead-off speaker at the 
sales congress staged by the local asso- 
ciation. While in New York Mr. Smith 
laid plans for the formation in the fall 

f an accident and health producers’ or- 
vanization He also. conferred with 
Josephine Meskill, president, New Jer- 
sey A. & H. Women’s Association, who 
is doing an excellent job. 

In his St. Louis talk Mr. Smith 
stressed the need of a strong national 
association for the protection of the 
A. & H. business and the agents who 
earn their living in it. He spoke of the 
benefits derived from an organized edu- 
cational program, and then gave a size- 
ip of the 1947 legislative picture. In all 
some fiftv-eight bills that presented a 


serious threat to the A. & H. business 
were introduced in forty state legis- 
latures. But, said Mr. Smith, as the 
result of combined efforts of the Na- 
tional Association, the H. & A. Con- 
ference, Personal A. & H. Bureau and 
local agents none of them has become 
law as yet. 

Referring to the Smith-Hatch health 
nsurance bill pending in Congress, Mr. 
Smith urged that agents write to their 
Congressmen in support of this meas- 
ure. If it is enacted it will remove the 
threat of legislation patterned after the 
Waener-Murrav-Dingell bill, he said. 

Other National Leaders Speak 

Besides President Smith, the St. Louis 

ciation was honored by the presence 

Gilbert hl Knight of Cleveland, first 
Vice president National Association, 
who spoke on “You and Your Career”; 
George J. Richards, Hartford, executive 
board or whose talk on “Selling 
the L: - Buver” was reviewed last 
week in The Eastern Underwriter; Sec- 
nd Vice President E. F. Gregory, Den- 
ver: G \. Crutchfield, Jacksonville ; 
D. S. Walker, Philadelphia, and C. F. 
lee, all on the executive board. They 
were in St. Louis to attend their quar- 
terly meeting held in conjunction with 
he les congress. Biggest topic of 
conversation was the forthcoming an- 

| meeting of the National Associa- 
tion, set for June 23-26 in Boston. Pro- 

sed changes in the constitution are 
lue to be passed at that time. 

\s program chairman for the June 
meeting Mr. Lee stimulated the interest 


of the St. Louis agents to attend. He 


promised worthwhile program. 


Gil Knight, whose new book is an 
insurance best seller, featured in his 
talk the great possibilities of the A. & H. 
insurance market. He explained that 
while Americans last year collected $3 
billion in benefits, the annual cost of 
accident and sickness disability insur- 
ance was $15 billion. “You are the only 
persons who can bridge that gap be- 
tween protection and the $15 billion,” 
he said. “Therefore, make it unneces- 
sary for the Federal Government and 
the states to assume the task of caring 


accidents and. sickness.” 
co-chairman of the pro- 
ress committee, pre- 
sales congress. One of the 
addresses heard was that 
Metropolitan Life, who 
discussed “Public Law 15 and Its Rela- 
tion to A. & H. Insurance.” Giving a 
factual size-up of this law in its relation 
accident and health, Mr. Killion said 

ie hoped it would enable agents in 


for victims of 

P. H. Young, 
cram and sales cong 
sided at the 
most helpful 
* Killion, 


Commissioners at Omaha 
A number of Insurance Commissioners 
were in Omaha this week attending a 
examination 


closed hearing on a zone I 
report covering the Mutual Benefit 
H. & A. and United Benefit Life. 


KNIGHT ON H. & /‘ PROGRAM 
Will Address penne Management Ses- 
sion at Omaha Meeting of H. & A. 
Underwriters’ Conference 

Harland L. Knight, agency vice presi- 
dent, Union Mutual Life Insurance Co., 
Portland, Me., has been added to the list 
of spe ikers for the agency management 
session of the H. & A. Underwriters’ 
Conference annual meeting in Omaha, 
Neb., May 26-29. Mr. Knight will speak 
on “Agents’ Training in the Field.” 

This completes the program for the 
Wednesday afternoon, May 28, session 
on agency management problems under 
the direction of Fred Grainger, vice 
president, Federal Life & Casualty Co., 
chairman of the agency management 
committee of the conference. 

As previously announced, J. Harry 
Wood, executive vice president, Massa- 
chusetts Protective Association, and the 
Paul Revere Life Insurance Co.; James 
E. Scholefield, CLU, director of agen- 
cies, and J. D. Westra, educational di- 
rector, both of the North American Life 
& Casualty Co., are the other speakers 
on the program. 


SPRING MEETING MAY 17 
The Florida Association of A. & H. 
Underwriters will hold its spring meet- 
ing May 17 in Orlando, Fla., the pro- 
gram including an all-day sales congress, 
luncheon and regular business session. 
A large attendance is expected from all 


parts of the state. H. B. King, presi- 
dent of the association, will preside at 
the opening session. 


One item of business will be to elect 
delegates to attend the National Asso- 
ciation convention in Boston in June. 
Those now planning to attend, whether 
elected or not, are President King, S. 
D. Winn, vice president, and E, M 
Russell, treasurer, all of the state asso- 
ciation. 








their dealings with the public to under- 
stand better the course followed by the 
insurance industry since Public Law 15 
was enacted. 


Killion on A. & H. Regulatory Bill 


Mr. Killion traced the 
Industry Committee-NAIC conferences leading 
up to the final decision that a bill should be 
prepared for regulation of A. & fe stressed 
that the approved bill does not require prior 
approval of rates nor does it require the use 
of rating organizations, But it does recognize 


developments in All- 


the conviction of some state supervisory offi- 
cials that in certain isolated instances the 
henefits offered for the premium dollar is far 
too low, and that the situation requires legis- 
lative correction, In this connection Mr. Kil- 
lion said: 

‘ 


would be empowered 
to disapprove a policy 
unreasonable in rela- 


. . . the Commissioner 
under the proposed law 
form if the benefits are 


tion to premium charged. The NAIC committee 
had definitely in mind $5 and $10 policies 
which promise substantial benefits but contain 
more substantial reservations. Responsible pro- 
ducers will welcome an adjustment in such 
cases. 

Viewing the situation to date, two A. & H. 
regulatory bills have been proposed, the first 


having to do with filing and approval of policy 
forms, and the second in connection with unfair 
and deceptive insurance practices. Mr, Killion 
said that the industry “may profit greatly by 
adoption of these bills; on the other hand, 
they are no guarantee against Federal inter- 
vention in regulation of the insurance busi- 
ness.”” However, he saw no occasion for pes- 
simism as “underwriters are in a_ powerful 
position to achieve a plane so high as to be 
above criticism from any quarter.” 5 

S. E. McCreless, president, American 
Hospital & Life, San Antonio, climaxed 


the sales congress program in his in- 
spirational banquet address on “Click- 
ing Contingency Reserves.” It was a 


great endorsement of the A. & H. busi- 
ness and the role played by its producers. 


Hill Vice President 
Of American Casualty 


KRUG NAMED HIS_ ASSISTANT 


Promotions Made in in Reorganization 
Program; Herbert, Carpenter, Hafer 
Other Key Men 


H. G. Evans, president of the Ameri- 
can Casualty Co. of Reading, Pa., an- 
nounces the promotion. of his assistant, 
Reese F. Hill, to vice president in 
charge of underwriting. Mr. Hill, former 
colonel and head of the War Depart- 
ment’s Insurance Division, assumed _ his 
executive duties with President Evans 
in February of 1946. 

Assisting Mr. Hill in his added re- 
sponsibilities will be Assistant Secretary 
M. A. Krug who joined the American 
Casualty underwriting staff ten years 
ago. Until his recent advancement, Mr. 
Krug had supervised the aviation division. 

Other key men in the reorganization 


are J. Herbert, A. B. Carpenter and 
J. C. Hafer, supervising underwriters. 
W. C. Eaton, former manager of the 
liability underwriting division has left 
to assume the management of the 


Pioneer Equitable Insurance Co. 





RFC Chairman Comments on 
Preferred Accident Loan 


John D. Goodloe, RFC chairman, an- 
nounced April 25 that arrangements had 
been completed whereby RFC would 
extend financial assistance to Preferred 
Accident to extent of $3,000,000 on basis 
of senior non-assessable preferred stock 
of that company. He also refers to ap- 
proval by Preferred’s stockholders on 
April 10 of the merger of that company 
with its wholly-owned subsidiary, Pro- 
tective Indemnity. This merger has now 
been consummated. Mr. Goodloe points 
to outstanding men who have agreed to 


serve on the board of the Preferred 
(list previously published), and con- 
cludes: 

“With the fresh capital and the 


capable management which have been 
provided, it is believed that Preferred 
Accident will have continued public 
confidence.” 





INTER-OCEAN HONORS SCHERR 


Agents Dedicate Sales Efforts in May 
to Former President, now Chair- 
man of the Board 

Agents of Inter-Ocean Insurance Co., 
Cincinnati, are dedicating their sales ef- 
fort in May to Board Chairman J. W. 
Scherr whose birthday falls on the 6th. 

This a traditional Inter-Ocean event, 
the month having been set aside in 
Mr. Scherr’s honor for many years while 
he served as president of the company. 
President’s Month is now observed in 
September in honor of W. G. Alpaugh 
who became president of the company in 
January, 1946. 

The May campaign promotion material 
is especially attractive and a series of 
follow-up bulletins is being planned. 





Auto Safety Drive 
(Continued from Page 29) 


Association; Bruce McCoy, 

Press Association; Howard 
Missouri Press Association; 
Utah State Press Asso- 
ciation; Homer Givens, South Dakota 
Press Association; R. R. Barlow, 
Illinois Press Association, and Thomas 
B. Greene, Jr., Tennessee Press Asso- 
ciation. 

General Fleming praised the efforts 
of the newspapers in cutting down traf- 
fic hazards in the past, but added that 
a continuing program is needed to stem 
the toll of deaths which has risen start- 
lingly since the end of gasoline ration- 
ing. 

Harold K. Philips, information and 
publications director of the Association 
of Casualty & Surety Executives, ex- 
plained the duties of the managers. 


Press 
Louisiana 
Palmer, 

Roy Schonian, 


Conklin and Kemper on 
Cash Sickness Plaus 


TALK AT MEETING OF NA! 
Expect States to Enact Disability Laws; 
Discuss Private Enterprise vs. 
Monopolistic State Funds 


The growing tendency of the sta‘es 
to enact cash sickness and non-occu)a- 


tional accident benefit legislation, ac- 
complished through monopolistic si it¢ 
funds, private insurance or a combjina- 
tion, was subject of the discussions at 
the state officers luncheon meetine at 


the National 
Agents at 


the mid-year meeting of 
Association of Insurance 
Oklahoma City, April 24. 

Discussion leaders were John C. C 
lin, Hackensack, president of the New 
Jersey Association of Insurance Agents, 
and George W. Kemper, manager, acci 
dent and health department, Fireman 
Fund Indemnity Co., San Francisco. 
These two speakers were eminently 
qualified to discuss this subject. A. & H. 
interests in California were successful 
in securing passage of a competitive 
state fund in lieu of strong opposition 
on the part of proponents of a monopo- 
listic state fund such as is in operation 
in Rhode Island. In New Jersey, tlie 
fight is still on since the Governor, after 
the legislature adjourned without pass- 
ing any state disability law, is expected 
to call a special session of the legisla- 
ture in an effort to pass such a law. 

Conklin on Socialistic Planners 

Mr. Conklin said that for years the 
several state associations have been 
combating monopolistic state funds for 
workmen’s compensation, advocated by 
socialistic planners. 

“There is now developing considerable 
pressure for the adoption of a cash 
sickness and non-occupational accident 
plan by the states,” he said. “In New 
Jersey these socialistic planners are en- 
deavoring to have such a plan admin- 
istered by the state through a monopolis- 
tic fund. The insurance interests, headed 
by the New Jersey Association of In- 
surance Agents, desires such a_ plan 
administered by private insurance com- 
panies.” 

Saying there seems to be no doubt 
that some type of cash sickness and 
non-oceupational accident program will 
eventually be adopted by all the states, 
Mr. Conklin declared that whether it 
will be administered by private enter- 
prise or monopolistic state funds de- 
pends upon the cooperation of all in- 
surance interests. 

Kemper on Private Enterprise 

Mr. Kemper said that unemployment 
disability insurance is a blending of two 
opposite schools of philosophy: on the 
cne hand, there is the maintenance of 
private enterprise without state com- 
petition; on the other, the social phil 
ophy that “the state must compel and 





provide.” The answer to this problem ol! 
conflicting philosophies was found in 
California, he asserted, and continued: 


“In California, born out of necessity 
for self-preservation, private enterpris 
entered into a statutory agreement wi 
the state of California whereby volin- 
tary plans of unemployment disability 
insurance could be sold in direct com- 
petition with a state fund. 


“No matter what our individual |e- 
liefs, if group insurance is to survive 


in California, it must be under this syvs- 
tem. No matter what our individual !)e- 
liefs may be, there was neverthe!ess 
strong argument to favor the establis! 
ment of a cash sickness benefits plat 

Mr. Kemper said that one fundamental 
lesson learned from the experience i” 

California is that if a voluntary plan jor 
Tisability benefits is to be safely and 
firmly established, it should be un ler 
a law entirely separate ‘and apart from 
unemployment compensation benefits. 
said he did not mean to infer that ‘le 
California plan is about to collapse |ut 
he wished to prove that it would become 
more quickly and beneficially established 
if it were not a part of-the unemploy- 
ment compensation system. 
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Miller, N. Y. Broker, Co-Author 


With Prof. Riegel of Insurance Book 


Distinction has come to a New York 
isurance broker—Jerome S. Miller of 
16 John Street— for his excellent job 
collaborating with Robert Riegel, 
istinguished professer of insurance and 
tatistics, University of Buffalo, in the 
vision of the latter’s textbook “Insur- 
nce Principles and Practices” which 
1921 has been an authoritative tome 
colleges and universities. Dedicated 
Prof. S. S. Huebner of the Wharton 
‘hool, Univegsity of Pennsylvania, re 
joneer in insurance education,” the new 
lition contains 788 pages, is published 
hy Prentice-Hall, Inc., of New York, 

nd sells for $5 a copy. 
Mr. Miller was invited in 1943 by the 
iblishers to assist Prof. Riegel in the 
evision of the book and accepted the 
sienment. Unfortunately Prof. Riegel 
hecame ill and for a time could give 
m little help. Having previously writ- 
en two insurance books-—“Selling Acci- 
lent and Health Insurance” and “Busi- 
ness Building Letters for the Insurance 
Man”—and contributed numerous ar- 
cles to insurance and business journals, 
\lr. Miller plunged into the monumen- 
il revision job “on his own.” In all, 
he is responsible for the original prepa- 
ition of eight chapters in the new edi- 
m. They are those on A. & H., social 
nsurance, miscellaneous property insur- 
nee, inland marine, liability, aviation, 
delity bonds and theft insurance. When 
Prof. Riegel recovered from his illness 
he, too, worked strenuously on the 
project—rewriting all the other chapters. 

Has Seven New Chapters 


In the preface it is explained that “the 
entire book has now been rewritten and 
this edition is a ‘revision’ only in the 
sense that the objectives and general 
design of the preceding edition have 
heen retained. Seven new chapters have 
heen introduced in an effort to deal 
vith all the important branches of the 
business; new material has been added 

other chapters—resulting in an in- 
crease of more than half in the textual 
material.... All the chapters have been 
read, corrected and modified by both 
wthors.” 

The authors give credit to Paul R. 
\ndrews, vice president, Prentice-Hall, 
Inc. Dr. M. A. Brumbaugh and Prof. 
Laurence J. Ackerman, dean of School 
f Business Administration, University 

Connecticut, “without whose assist- 
publication of this revision 
ould have been impossible.” Arthur 
Goldsmith, credit insurance expert, also 
—— special thanks for his assistance 

the credit insurance chapter. 

Part I of the volume featuring “The 
Uses of Insurance” will enable the stu- 


dent to acquire fundamental background 


nformation regarding the industry, 
imiliarizing him with such things as 
pes of insurance organizations, struc- 


ture of the business and reinsurance. 


In Part IT he will gain a working knowl- 
dge of life insurance in all its phases. 
includ- 
A. & H., workmen’s compensation 
nd social insurance is featured in Part 
followed by the “Insurance of Prop- 
1 “ chapters in Parts IV and V. The 
cean and inland marine lines are cov- 
‘ed in Part VI—Insurance Against 
ransportation Risks; and the three 
apters in Part VII have been written 
out “Insurance Against Legal Liabil- 
and Property Damage” including 
lation insurance. Parts VIII and IX 
mcentrate on “Insurance Against Dis- 
onesty” and “Insurance Against Failure 
Others.” 
Helpfully the authors list reference 
adings and a summary at the end of 
ich chapter as well as “Problems” in 


e form of questions based on the in- 
rmation given. Thus, the student in- 
rested in a particular phase of insur- 
ce can do further research and ac- 
ire additional knowledge. 

Prof. Robert Riegel has been an in- 


surance educator for more than twenty- 
five years and is a contemporary of 
Prof. S. S. Huebner. He started his 
teaching career at the Wharton School 
and later joined the staff of the Uni- 
versity of Buffalo. He is widely known 
in insurance educational circles. 

Jerome S. Miller, New York Uni- 
versity graduate, took graduate courses 
in insurance there before becoming a 
partner in 1936 in his father’s brokerage 
business. Although he has given gen- 
erously of his time to insurance a oc 
tion, he is primarily an insurance pro- 
ducer and serves as consultant to com- 
mercial firms. One of his most recent 
studies is a twenty-page treatise on 
“Buying and Administering Business 
Interruption Insurance” which was pub- 
lished last October by “The Journal of 
Accountancy.” 





Koppang Joins Preferred 
Lewis F. 
secretary of New England Casualty to 
join Preferred Accident in New York 
as comptroller of the company. 


Koppang has resigned as 


Initially 
he will study home office procedures and 
effect necessary reorganization. His pre- 
vious companies include Insurance Co. 
of N. A., Aetna Life, Hartford Accident. 








A progressive growing life 


sales. 
future possibilities. 


York 7, N. Y. 





Group AcciDENT AND HEALTH UNDERWRITER 


insurance company entering the Group 
field is looking for an experienced Group Underwriter who has the back- 
ground and ability to take charge of the group department, 
Age between 30 and 45; excellent starting salary with 
Write giving outline of your experience an 
ground to Box No. 1706, The Eastern Underwriter, 41 Maiden Lane, 











H. W. Hovey, Mass. Bonding 
V. P., Dies at His Desk 


Herbert W. 
Massachusetts 


Hovey, vice president, 
3onding in charge of 
claims and who has been with the com- 
pany since 1914, died at his desk last 
Friday after returning from lunch. He 
was 68 years old. He is survived by Mrs. 
Hovey and a daughter. 

Mr. Hovey, one of the outstanding 
men in his field, was greatly beloved and 
respected by his associates in the home 
will be a distinct 
His funeral, held 
on Monday, was attended by the entire 
official family of the Massachusetts 
Bonding. 

A native of Vermont and graduated 
from Dartmouth College and the Boston 
University Law School, Mr. Hovey 
joined Massachusetts Bonding in 1914 
and was elected a vice president in 1936. 


office and his passing 
loss to the company. 
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brokers placing business with the Atlantic companies 


as there were 10 years ago. 


that the friendly Atlantic companies are good companies to 


do business with— good for the insured, good for themselves. 


ATLANTIC 


ATLANTIC MUTUAL INSURANCE COMPANY 

CENTENNIAL INSURANCE COMPANY 

ATLANTIC MUTUAL INDEMNITY COMPANY 
FORTY-NINE WALL STREET + NEW YORK 5,N. Y. 


+ Pittsburgh 





of the policies on our books at the end 


of 1946 were placed by agents and brokers. } 


@ Today there are three times as many agents and ; 
i 


These facts mean that more and more producers are convinced 
| 


5 





3 Albany . Baltimore . Boston . Chicago + Cleveland - Detroit . Houston - Los Angeles 


+ Rochester + San Francisco 





W. W. Clement Boomed for 


Maine Ins. Commissioner 

W. Winthrop Clement, executive 
secretary, Risk Research Institute, Ine., 
the insurance buyers’ org 
being prominently mentioned for the 
post of Insurance Commissioner 
Maine which has been vacant since the 
resignation of Alfred W. Perkins in 
March. Mr. Perkins joined Union Mu 
tual Life as associate actuary. 

Mr. Clement, native son of Main 
and graduate of Colby College, 
his insurance career with Liberty Mu 
tual in 1934; became insurance managet 
of Lerner Stores Corp. in 1959 and on 
March 1, 1944 came to Risk Research 
Institute where he has done an outstand 
ing job. 


anization, 1s 


started 





EAGLE, GLOBE, ROYAL CHANGES 


Little Manager for Three Companies in 
Newark Territory; Templeman 
Manager at Cleveland 
The Eagle, Globe and Royal Indem 
nity Companies have announced mana 
gerial changes at their Newark, N. J., 

and Cleveland offices. 

John A. Little, heretofore manager of 
the Globe Indemnity Co.’s Newark of 
fice, will have complete charge of the 
production and underwriting activities 
of all three companies in the territory 
supervised by the Newark office. Mr 
Little has been connected with the 
Globe for nine years and prior to that 
time was partner in an agency in Scran 
ton, Pa., for twelve years. 

Clinton L. Templeman, formerly Eacle 
and Roval manager in the Newark office, 
has been appointed manager for the 
three companies at Cleveland. Before 
Mr. Templeman became associated with 
the Roval and Eagle Indemnity Cos. in 
1940 he had spent twelve vears with the 
Marvland Casualty Co. in its home of 
fice and Newark office. Mr. Templeman 
succeeds John Parks, resigned. 


Diemand Presents Trophy 
To Harrisburg Office 


At a celebration at Hershey, Pa., this 
week, John A. Diemand, president of the 
Indemnity Insurance Co. of North 
\merica, presented the Diemand Trophy 
for 1946 to the Harrisbur 
fice. The presentation, which was at- 
tended by the staff of the Harrisbury 
office, marked the second time in two 
vears Harrisburg has been given the 
award. 

With Mr. Diemand at the celebration 
were H. P. Stellwagen, executive vice 
president of Indemnity, and Philip H 
Cooney, vice president of the North 
America Cos. F. A. Town, manager, ac- 
cepted the trophy on behalf of the Har 
risburg service office 


service ot 


Seek Delay of Action on 
N. J. Benefit Proposal 


Following the announcement of Gov 
ernor Alfred Driscoll of New Jersey that 
he —— to call a special session of 
the legislature for further considera- 
tion of a combination private and state 
fund cash sickness benefit program, the 
New Jersey State Chamber of Com 
merce requested the Governor to post- 
pone legislative action until next year. 

The Governor supported legislation for 
the combined program which failed of 
passage by the legislature at its recent 
session. The Chamber of Commerce 
favors a_ strictly private enterprise 
system. 



















THE EASTERN 
"UNDERWRITER 





(SEE BEINGS ESN AON IE 
















proposal which involves covering liability 
assumed under all kinds of contracts, 
whether or not in writing, and regardless 
f how the damages arise. 

The first, Mr. Marryott said, is the 
understandable reluctance of underwrit- 
ers to allow the insured to decide what 


liabilities are to be assumed; that the 
proposal amounts to asking the under- 
writers to permit their chief gene 
selection of hazards to be insured, to be 


taken over, in part, by the assured. 

On anaiens* ‘Caused by Accident” 

The second obstacle, he said, is that if 
“caused by accident” should be dropped, 
the policy would cover many liabilities 
assumed in the regular course of busi- 
which should not be regarded as 
subject to insurance because the con- 
tingency upon which liability depends is 

ontrollable by the insured. 

\ possible solution, he said might be to 
start with a blanket grant of contrac- 
tual liability and then to exclude con- 


ness 


tractual liability “except insofar as such 
liability is for injury to or destruction 
of tangible physical property.” How- 
ever, he said, this would not solve the 
problem of making certain that the in- 
surance covered genuine contingencies 
rather than mere failure to perform con- 


tractually imposed duties. 

He said that possibly the most feasible 
attack would be to explore the question 
of whether a broadened definition of 
“contract” would be of substantial bene- 
fit and another possibility would be to 
cover “blanket” but on a “caused by ac- 
cident” basis such liability of others aris- 
ing out of the insured’s normal business 
operations, as the insured assumes by 
written contract. He said that the prob- 


lem of an all inclusive coverage of con- 
“ actual liability is greatly complicated 
by the “caused by accident” question and 


iat if the policy were to continue on a 
anata by accident” basis, the contrac- 
tual liability problem becomes easier of 
olution. 

Personal Injury Coverage 


On the question of coverage for per- 
sonal injury, Mr. Marryott said that 
term means personal injury other than 
bodily injury; that strictly speaking, the 


term “personal injury” includes both 
bodily injury and such injuries as those 
from libel, slander, false arrest, malicious 
prosecution, invasion of the right of 
privacy, etc. 

He said that while the standard policy 
does not cover personal injury, most 
underwriters have been willing to afford 
such coverage on a “named tort” basis, 
when individually underwritten. Further 
than that, he continued, they are reluc- 
tant to go because such torts are not un- 
forseen contingencies and with reason- 
able cautions they can be prevented, and 
because of the difficulty in finding a rat- 
ing basis of general application. He ex- 
pressed the opinion that very likely un- 
derwriters would be willing to make the 


coverage general rather than specific if 
a satisfactory way could be found to 
make sure that the presence of insur- 


ance did not serve to encourage lax prac- 


tices in employe and public relations 
and if a reasonable rating basis could 
be found. Under the proposed form, 


damages to and suits by em- 
well as the public would be 


he said, 
ployes as 
involved. 
Caused by Accident 

The subject of “caused by 

Mr. Marryott said, has been excitingly 
debated for years, and by 1943 the un- 
derwriters became willing, for a nominal 
extra charge, to drop the requirement 
that the event be sudden and unexpected 
and thus to include, on a standard basis, 
coverage for injuries from long exposure 
to harmful conditions, such as to fumes 
dust, heat, cold, ete. However, he said 
it was thought then, and it is still neces- 
sary, to have at least a reasonably defi- 
nite basis for applying limits of liability. 
In connection with this subject, he 

said two precedents, products liability 
were consid- 
injury during the 

the product which 


accidents,” 


and occupational disease, 
ered; in the 
policy 


former, 


period from 





Marryott Analyzes Proposed Model Policy 


(Continued from Page 29) 


was made or distributed by the insured 
long prior to the policy period is cov- 
ered; in the later, the injury is covered 
whether it occurs during the policy pe- 
riod or later if there was exposure dur- 
ing the policy period. The “products” 
precedent was followed, he said, to avoid 
complications of two or more carriers 
sharing the responsibility and to have a 
reasonably definite basis for applying 
limits of liability. 

Mr. Marryott said the proposed model 
draft would cover if the cause of injury 
occurred during the policy period even 
if the manifestation of that cause did not 
occur until after the policy period. He 
expressed bewilderment over the talk 
about covering injuries growing out of 
se failures failing to take place.” 

Poses Four Questions 

Mr. Marryott posed the following four 
questions in this connection: 

To what extent does public policy or 
statutory law forbid the insurance of 
non-fortuitous acts? If insurance is 
written, will the contracts be enforcible ? 
Assuming lack of illegality and that pub- 
lic policy permits liability to be imposed 
upon insurers under such circumstances, 
are underwriters willing to cover inten- 
tionally caused bodily injury or prop- 
erty damage? If “caused by accident” 
disappears can contractual liability be 
written on a blanket basis without in- 
cluding business liabilities assumed un- 
der ordinary contracts? How could the 
underwriters avoid covering liability for 
such things as patent and copyright in- 
fringement, unauthorized use of property 
of another, derivative suits by stockhold- 
ers against directors, etc. ? 

Mr. Marryott expressed the opinion 
that the draft in expressing the desired 
result as to “caused by accident” perhaps 
unintentionally includes all deliberately 
caused harm, and he expressed doubt if 
American business leaders really want or 
need such coverage and whether respon- 
sible insurance carriers would accede to 
requests for such coverage if made. He 
called attention to the fact that the New 
York insurance laws would have to be 
changed if such coverage is to be writ- 
ten in that state. He said that defining 
the problem is half the battle, and if 
that is done, the solution will be found. 

On the question of omission of ex- 
clusion of property occupied by or rented 
to the insured, he said that if business 
men really want such a change, it prob- 
ably could be brought about, but under- 
writers are not sure such a change would 
be desirable from the buyers’ standpoint. 
He pointed out that today, when this 
coverage is bought by endorsement, 
some buyers want limits of liability ap- 
plicable to this coverage only, which dif- 


fer greatly from those applicable to 
other property damage liability, while 
those who have the most obvious need 


for such coverage, tenants of portions of 
buildings, sometimes purchase or con- 
tribute to the cost of fire insurance and 
get a waiver of subrogation by the fire 
carrier and sometimes purchase special 
liability coverage. 

The cautious underwriter, he said, 
would like to be able to select the risks 


his company assumes, just as the fire 
insurance underwriter does in his risk 
selection. However, he said, if the buy- 


ers’ desires for this change have crys- 
talized and if a reasonable degree of uni- 
formity of buying habits now exists or 
can be developed, it seems likely that 
some way can be found to insure the 
hazard on an automatic basis. 


Worldwide Coverage 

In the matter of worldwide coverage, 
Mr. Marryott said it is not so easy as 
simply to strike out the statement about 
where the policy applies and let it go 
at that. He said the companies learned 
no little about insuring in foreign lands 
during the war and are at the point of 
being able to offer good service to 
policyholders on an automatic basis as 
to only a few lines in a few countries 
The next steps are being taken, he 
said, but to say that the companies are 
now in position to serve industry’s needs 
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Moe (Equitable Society) Strauss has 
for a long time joked about going to 
the Paramount Theatre, New York, on 
rainy days. On our last. wet day, his 
manager, the smiling Abe Rosenstein, 
asked Moe, “How is it you’re not at 
the Paramount, today?” Moe said 
“Today is Prudential’s day up there.” 
Abe sent us this gag and we didn’t 
“set it” and asked for an explanation. 
He told it so well over the ’phone, 
that we laughed, laughed and laughed. 
If you don’t think it’s funny, call Abe 
at CHickering 4-8200 and ask him to 
“sive out.” 

* ok * 

The new Charles Chaplin moving 
picture advertises “Continuous Per- 
formances; Popular Prices.” Originally 
the evening prices were $2.40 each. But 
the power of the press is such that 
even before this item was published 
the Broadway theater reduced the 
evening price by one-half. Apparently 
the film was not doing the business 


anticipated! 
x Ok 


It has just occurred to us that a 
radio in an automobile only makes folks 
talk louder. 

x x 

J. (vice precio. Excess Insur- 
ance gi Meine Gibson, Jr., joins in 
the Great Oaks Quotation Debates, by 
saying that it should be put this way 
“Headaches from little toe-corns grow.” 
A fellow we know who is a chiropodist 
says there are no “little” toe-corns. 
How about it, J. P.? 


A girl we know is so dumb she thi: 
Bacteria is the rear entrance to 
cafeteria. Ah, there, Ellabelle! 

* * * 


Reverse Twists: Paul (Halifax) Ke 
nedy told Vin (Pearl) Gallagher abc 
a people-toed pigeon. And Charles 
(London Life of Canada) Johnson tei!: 
of a monkey making man-shines. 


We have no problem of juvenile cd: 
linquency with the kids in our hous 
hold, but we could use gome help fron 
the Grime Prevention Bureau 


News Note: a April 11, 1947, when 
The Eastern Underwriter ran the stor 
of our speech before the Rietdeewort 
Life Underwriters Association, the 
Business Office reported 5,000 addi- 
tional copies of the paper were sold? 
(P. S. We bought em). 

» 


Speaking of Bridgeport, we were 
mighty happy to see how many fellows 
had copies of our “How to Sell Life 
Insurance” book which they brought 
along for us to autograph. Made us 
feel pretty good. 

* 

Somebody once said: “About the only 
thing we have left that actually dis- 
criminates in favor o’ the plain people, 
is the stork.” 

* ok x 

In 1733 Poor Richard said: “The 
poor have little, beggars none ; the rich 
too much, enough, not one.” 


—MERVIN L. LANE 





Employers’ Names Swallow 


Central New York Mer. 


Edward C. Stone, chief executive of 
the Employers’ Liability Group, an- 
nounces the appointment of Raymond 
W. Swallow as manager of the central 
New York service department, with 
headquarters at Syracuse. 

Mr. Swallow before and after service 
in the armed forces during World War 
If has had several years’ experience with 
the Employers’ Group in the New York 
field. His promotion to manager of the 
Syracuse office follows a successful rec- 
ord as a special agent at Syracuse. 





on an automatic basis anywhere in the 
world, would be misleading. 

He said he was not speaking about the 
ability of the buyer to make special ar- 
rangements to cover foreign operations 
as several companies are equipped to 
render this service but this is a far dif- 
ferent matter than changing a standard 
coverage to a worldwide basis. He ex- 
pressed the hope that the day when this 
can be done will not be long delayed but 
he said that exaggerated claims of what 
can now be done would do much harm to 
the cause of American insurance. 

Mr. Marryott said that while the situa- 
tion may improve quickly, at the mo- 
ment, in spite of good work in progress, 
economic nationalization is rampant in 
many parts of the world and is reflected 
in a myriad of barriers to a truly free 
world market for American insurance. 
These obstacles are not insurmount- 
able, he said, but they are not going to 
be overcome by the change of a few 
words in the policy form but only by 
hard work and cooperation between 
those who have foreign exposures and 


the underwriters who want to insure 
them. 

W. J. Fitzsimons, assistant to the 
treasurer of the New York Herald 


president of the institute who 
presided over the luncheon, announced 
that the organization had been invited 
to send a representative to President 
Truman’s Conference bn Fire Prevention 
and that Executive Secretary W. Win- 
throp Clement. had been delegated to 
serve. 


Tribune, 








SCHLEYER’S SAFETY MESSAGE 


American-Associated President Calls on 
Industry to Unite in a Continuing 
Twofold Campaign 


A timely message, “Tragic, Yes— 
Necessary, No,” with respect to curbing 
street and highway accidents, has been 
prepared by President O. L. Schleyer 
of the American-Associated Insurance 
Cos., and is currently being distributed 


to all employes, agents and_ brokers 
associated with the group. 

Mr. Schleyer’s message, however, is 
not confined to the representatives of 
his companies but is addressed to the 
wider field in an appeal to the entire 
insurance industry to unite in a cam- 
paign against death and destruction on 
the highways. 

With a sub-head reading, “While you 
read this 10 people will be killed or 
injured in an automobie accident,” the 
message reproduces a revealing photo- 
graph of a smashed automobile. Mr. 
Schleyer expresses the “fervent hope” 
that his message may contribute in 
some measure to the mobilization of 
forces to help erase a national scandal 
—for humanity’s sake. 

Mr. Schleyer paints a gloomy picture 
when he says that if the present trend 
continues, 38,000 will be killed outrig!t 
in 1947 and more than 1,300,000 will be 
injured. The dead, he said, in mai 
cases will die suddenly and violently 
and many of the injured will pref 
death to the agonies they will suffe 

Pointing out that there are more th 
a half million men and women engaged 
in the insurance business in this cou 
try, Mr. Schleyer calls attention 
their wide contacts in business 
well as through civic organizations a1 
says: 

“Should we not, therefore, join t 
gether in a continuing twofold ca 
paign to drive carefully and walk car 
fully ourselves and to exert our infil 
ence at every opportunity to mai 
others safety conscious?” 





HOUSTON APPOINTMENT 
Thomas M. Gregory has been a 
pointed manager of the Houston, Texa 
branch office of the American Suret: 
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TRAGIC, YES - NECESSARY, NO 


While you read this 10 people will be killed 
or injured in automobile accidents! 


4 We in the business of insurance 
may be expected to think of auto- 
mobile accidents in terms of dollars 
for claims and damages. I think, 
however, you will not question the 
sincerity of my purpose in addressing 
this message to you, with the fervent 
hope that it may contribute in some 
measure to the mobilization of forces 
to help erase a national scandal— 
for humanity’s sake! 


q Ten persons will be killed or in- 
jured as a result of automobile acci- 
dents while you are reading this. If 
the present trend continues, 38,000 
will be killed outright in 1947 and 
more than 1,300,000 will be injured. 
The dead, in many cases, will die 
suddenly and violently with no 
warning except the scream of tires 
or the deafening clash of steel meet- 
ing steel, followed by the weird 
musical sound of breaking glass. 


G Many of the injured will prefer 
‘eath to the agonies they will suffer 


! 








as the anesthetic effect of shock wears 
off and the pain of torn flesh and 
broken bones becomes unbearable. 
Millions of others are affected di- 
rectly or indirectly—the dependents 
suddenly without means of support 
—the mothers and fathers of children 
struck down at play and those who 
must sit helplessly by, day after day, 
in a hospital room unable to ease the 
suffering of their loved ones. 


q Tragic, yes; necessary, NO. 
That is the bitter irony of this 
appalling picture of death, injury 
and property destruction. Ninety 
per cent of all automobile acci- 
dents are avoidable, which is 
another way of saying that they 
are caused by drunken, irre- 
sponsible or careless driving; 
willful violation of traffic laws 
and rules of the road; or com- 
plete disregard for the rights of 
other drivers and pedestrians! 








Globe-Democrat photo 


| | What can we do to help correct 


these conditions? There are more 
than half a million men and women 
engaged in the business of insurance 
in this country. Each of you have 
friends—both personal and business. 
Many of you belong to civic or service 
organizations. Thus, the number of 
people we can reach runs into the 
millions. 

{| Should we not, therefore, join 
together in a continuing twofold 
campaign to (1) drive carefully 
and walk carefully ourselves, and 
(2) exert our influence at every 
opportunity to make others 
safety conscious? 

§| Your own actions and the example 
you set for others may well be the 
means of saving your life, or pre- 
venting the death or injury of others. 


O. L. Schleyer, President 
AMERICAN-ASSOCIATED 
INSURANCE COMPANIES 














“My business will never die with me... 


"I?’s a good feeling to know that this business to which I have contributed so 
much time and energy will continue on even though I should die. In such an 
event, funds will be available to give my family full value of my interest and 
my associates can own this business free and clear of debt.” 


vg vy A 7 


Increasing the life expectancy of a business—through prescribing proper insur- 
ance on the lives of key men and owners—builds both personal gratification and 
community-wide reputation for the life insurance salesman. Heirs become inde- 
pendent of the fortunes of a business they are unqualified to guide. Surviving 
associates can continue operating without unexpected liabilities or fear of litiga- 
tion. Naturally, a policy which benefits so many people leads to more business 
for the insurance man whose advice made it possible. 


ETNA LIFE INSURANCE COMPANY 


Affiliates: Etna Casualty and Surety Company 
Automobile Insurance Company + Standard Fire Insurance Company 


HARTFORD 15, CONNECTICUT 
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